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Duquesne Pattern 
(Pronounced Du_ kane) 
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Announcing 


The New 


DUQUESNE 


PATTERN 


SOLID SILVER 
STERLING 925/1000 FINE 


A Pattern of French Design 
in Platinum Finish 


If our salesmen have not already shown 
you samples of this beautiful pattern 
write in for illustrations and price list 


Alvin Silver Co. 


CHICAGO New York SAN I*RANCISCO 
10 So. Wabash Ave. 20 Maiden Lane 209 Post St. 
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Egyptian Decorative Motifs 








By Clement W. Coumbe 














AS the startling disclosures of the con- 
tents of Tut-ankh-amen’s tomb will 
got be fully exploited for at least another 
yar (the heated African season forcing a 
ult in exploration) the present demand for 
Egyptian motifs in decoration is not likely 
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be a passing phase limited to a few 
months, Next Fall will no doubt bring to 
light treasures equally as astonishing as those 
dsclosed this year from the cavernous tomb. 
Hence the jeweler runs little risk in fur- 
uishing not only an extensive stock of the 
‘Nile’ pieces but the manufacturer can 
safely produce articles expensive in char- 
acter, 

A very important feature to remember in 
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the matter of Egyptian decoration is the 
fet that every motif is a symbol, also each 
and every conjunction of two or more motifs 
txpresses an idea, a sentence. Those motifs 
* symbols) are a graphic writing of state- 
ments—a language. Hence the caution is 
mecessary to be passed on to the designer 
Wt to take his motifs haphazard or he 
Moduces a jumble that is an insult to the 
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intelligence of the purchasers, and he is 
an injury on his employers. 
Technique. Much of the Egyptian dec- 
ration is depicted in a most distinctive 
or technique known as “cavo- 
It has a lovely and unique effect 
Wonderfully adapted to the art of the gold 










and silversmith. It is also an economical 
and time-saving method. Briefly ‘described 
the Egyptian “cavo-rilievo” consists of carv- 
ing an outline, of both the margin (or 
frame) of the design and of the motifs that 
make up the design, into the smooth surface 
of the material. Then the background is 
dug away (depthed) and the motif is given 
a bas-relief treatment, We have then in 
this technique a “positive” bas-relief rising 
from the sunken surface of the background 
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—this is “cavo-rilievo” or depthed relief. 
Quite different therefore from the depthed 
intaglio, which is a “negative” incised de- 
sign. The use of this technique in so-called 
Egyptian jewelry seems to be neglected in 


‘most of the pieces that have come to our 


notice. Yet this truly Ekyptian style of 
treatment is just what will alone give the 


a 





public a correct conception of the Nile pro- 
ductions. 

Now let us place before our readers a 
short series of the most important Egyptian 
motifs used in decoration, together with 
their names and their intent symbolically, 
when known. Hawk. This bird (Fig. 1) 
was the hieroglyph of Horus, the sungod. 
He was son of the great god and goddess 
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Osiris and Isis, and was the avenger of his 
father when his uncle Seb or Typhon mur- 
dered Osiris. He is often figured as stand- 
ing on “neb,” the gold necklace (see Fig. 
la). He had also other titles, one of which 
was “Lord of the Diadem of the Vulture 
and Snake,” as shown in- Figs. 2-3; the 
lower part of a sphere on which they stand 
is the hieroglyphic symbol of “Lord.” Now 
“neb,” the gold necklace, also deserves a 
word when we are addressing goldsmiths, 
for it was mainly symbol of gold, Neck- 
laces of gold were so commonly worn by the 
royalty, gentry and ladies, that the precious 


metal itself got to be represented in hiero- 
glyphics by the necklace. 

Also, before leaving our friend “neb,” 
please note just the form, (Fig. 4) this typi- 
cal necklace took, because those tiers of 
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bugles and beads will turn up all the time 
in future as in past excavations. Now as 
to the sacred Vulture (he was known as 
“Mut”), we have a good representation of 
him in Fig. 5, where, with wings out- 
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stretched, he clutches in both of his claws 

an “ankh” (symbol of Life) and a feather 

(signifying Truth). 
In our story appearing in the March 28° 
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issue we told all about “ankh,” and some- 
thing about the feather; but now we would 
like to remind you that the feather, singly 
or several combined, was used for a fan 
or fly-flap, in actual practice, These feathers 
were waved before or behind exalted per- 
sonages to keep off the swarms of biting 
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fies that in Pharaoh days as now tortured 
te Nile residents. So you see the “feather” 
symbolizes “protection” from pests, etc. Re- 
jing again to “Mut,” this vulture god 
yas usually done in gold. 

Another symbolic winged creation was 
Mir,” the winged sun-disk, or globe; it 
yas an attribute of Ra—the sun god. In 
the cut (Fig. 6) he is shown as so fre- 
quently represented over the doorways of 
temples and dwellings. Ra spreads his pro- 
tetive wings and “urzeus,” the serpent, is 
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erect on either side of the disk. The group 
symbolizes the Sun-God protecting the 
threshold from death. Another useful Egyp- 
tian motif is the “cartouche,” an oblong 
frame or halo surrounding the person or 
god to whom the hieroglyphic expressions 
are dedicated. Within its confines were de- 
picted the signs which made up the person’s 
name, also often some of his or her titles. 
The cartouche (in different modified 
forms) has gone through many of the 
phases or periods of art and still remains 
to us in the Minor Arts as well as in 
Architecture. The cartouche in early dy- 
mastic days was shaped to closely encircle 
the scarab form; later it became lengthened 
to take in a fairly long series of hieroglyphs 
—then it became known as “R EN,” of 
which class we give two interesting ex- 
amples (Figs. 7 and 8). The first is that 
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of Cleopatra (we may forget the names of 
our former presidents, but we all remember 
who Cleopatra was, also what she did). 
They aided in our learning to decipher the 
hieroglyphic language, when it was discov- 
ered that the names Cleopatra and Ptolemy 
appeared on them respectively. The animal 
resting (“couchant” in heraldic language) 
in the second and fourth places must repre- 
sent “L,” if these figure groups spelled out 
the names of that interesting couple, and 
the three-balled pendant (so remindful of 
our Uncle William’s ensignia of these days) 
would have to be “O,” and the rest became 
tasily intelligible. 

The “scarab” was, probably, the most 
favored motif in Egypt’s Art. The homely 
Insect (bug or beetle) was known to the 
Egyptians in their symbolic cult as Khepera 
(the Creator), the reason being that they 
Supposed it to be of neutral gender and pro- 
treated its progeny without male or female 
(like Topsy, was just “born”). They be- 

ed it formed its future generation from 
4 pellet of dung which the creative power 
Of the sun gave life to. ‘“Kheper” means 
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“to exist,” “to emanate,” “to create,” and 
the “sacred beetle” (known to the entomolo- 
gist as “ateuchus sacer”’) was supposed to 
be endowed, therefore, with divine powers, 
hence its form was one of Egypt’s most 
favored amulets, They were made by the 
myriads and on their undersurface had en- 
graved hieroglyphic inscriptions. 

The scarab figures largely as a hieroglyph 
itself and was used in decoration in many 
artistic forms. In Fig. 9 we have one such 
conventionalized sufficiently to fill a circular 
space. In Fig. 10 we have another with its 
wings expanded, it represents divine protec- 
tion. Some declare the open-winged scarab 
represents death, because it was so repre- 
sented over the portal to graves. Even so, 
it may signify protection in the other life, or 
aid in the future creation, for Khepera (or 
Khepra), its Egyptian name, means Creator, 
never death. Arguing on the funeral aspect 
some say the jeweler should refrain from 
using that scarab form. The writer differs 
totally (even if the necropolis story be 
true) from this view and would recommend 
its use even as signifying a somber fact we 
all must face. The old Romans kept a 
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skeleton ever present at the feasts (“for 
tomorrow we die”), are we to shun an 
emblem of death after our hundreds have 
shed their life’s blood for us for our free- 
dom? If the “spread” scarab ever repre- 
sented death, let us the more use it, in 
reverential memory of our lost dear ones. 

By the way, did you notice what a lovely 
scarab buckle that is figuring on Tut-ankh- 
Amen’s tapestry robe? 

Talking of Pharaohnic dignity brings us 
to the complicated towering crown those 
rulers wore. How rarely do we see it cor- 
rectly represented in our decoration, Do 
not show your ignorance by spoiling an em- 
blematic device that is really very simple 
when analyzed. Forbid your designers 
“mussing it up.” In Figs. 11-12 we have 
the whole mechanism dissected for your in- 
spection, In 11 we have the old Egyptian 
Upper or White Nile crown known as the 








“Atef.” It was usually flanked by two 
Fic. 13 
feathers; in front appeared the urzus 


(snake) (note the royal artificial beard) ; 
frequently, the solar disk is displayed be- 
tween the feathers. In Fig. 12 the “Atef” 
is shown as I; the red crown symbol of 
Lower Egypt is seen in 2; and in 3 we 
have the two combined, known as _ the 
“double crown” worn by the Pharaohs as 
symbol of rule over entire Egypt. Of 
course the ureus (Fig. 12a) symbolizes the 
fact that the wearer has death within his 
power. 

And now let us depart from deities, hu- 
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mans, and animals (fauna) and take up 
Egypt’s plant life (her flora) figuring in 
her decorative art. First we must mention 
the “lotus,” the Egyptian blue Nymphea. It 
was dedicated to both Osiris and Isis and 
appears in both bloom and bud (frequently 
alternation), nearly always the “repeat” 
symbols are joined by a “wavy” or a zig- 
zag line representing, symbolically, the 
waters of the Nile, in which the plant grew. 
Egyptologists tell us the lotus more strictly 





was symbolic of North Egypt. We give 
two illustrations (Figs, 13-14), one with the 
“wavy” connecting lines, the other with zig- 
zags. And now we come to the “palmette” 
or “anthemion,” which was the prototype of 
the much admired anthemion or “honey- 
suckle” motif of the classical Greeks. It 
is a conventionalized palm leaf. Through- 
out the southern nations the majesty of the 
palm and its lusty growth under natural 
obtacles caused it to be considered as symbol 
of victory, Palm leaves were among the 
accessories of the celebration and feasts in 
honor of Osiris. One method of its use in 
decoration is shown in Fig. 15. 
And now to end this little A B C lesson 
in Egyptian decorative motifs we must -re- 
peat a former warning. This primer of 
Nile motifs gives the symbolic intent of 
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each not to increase the amount of knowl- 
edge of Egyptology of our readers but solely 
to hinder the designer from perpetrating the 
atrocious errors others of the uninitiated 
have been guilty of. Symbolism of Egypt 
is not a toy to be tossed about promiscu- 
ously; it is, as we have said, a language, 
and the adjustment of the items must be 
made the same as we allocate words in the 
makeup of a sentence. Avoid “jumbling” 
by keeping in mind the intent of each motif. 
In a future article we hope to give you 
some original Nile motif combinations in 
jewelry and to explain the language they 
express. But you have enough of informa- 
tive text in this article to tax your digestive 
faculties for a while—in our vulgar ver- 
nacular “this should hold you.” 
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Silver Loving Cup Presented to Providence Manufacturer 
By His Employes in Celebration of Two Events 
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HE loving cup illustrated herewith is the 
testimonial, which as noted in the April 
4 issue of THE JFWFLERS’ CIRCULAR, was 
presented to THEODORE W. Foster, head 
of Theo. W. Foster & Bro. Co., manufactur- 
ing jewelers of Providence, R. I., by his em- 
ployes, March 31, in commemoration of the 
Sth anniversary of his starting in business 
as well as his 75th birthday. 
The cup, which is of unusual design and 
workmanship, is the product of the men in 





It is not very often that I am called upon to 
make an address. I do not want you to construe 
this as such, but merely as a few words from 
friends to one whom we admire. 

We all have a goal to which we aspire, but we 
do not all succeed. What wonderful satisfaction 
then it must be to one started in business in the 
most humble manner and by business ability, grit, 
and perseverance has been able to create an in- 
stitution that is second to none and in doing this 
has been able to retain the respect and friendship 
of his business associates, and always the love of 
his employes. 

This is no idle word, Mr. Foster, because we 


LOVING CUP MADE FOR THEODORE W. FOSTER BY HIS EMPLOYES 


Mr. Foster’s employ who devoted their spare 
time to its production. It is about 30 inches 
high, extremely heavy and its three inches 
divide the piece into three panels. On the 
front panel is the date, 1873 (the year he 
established himself in business) with the 
seal of Rhode Island, where the business is 
located, while the other panels bear the seals 
of New York State, where Mr. Foster was 
born, and that of the United States, the lat- 
ter in commemoration of his Civil War 
record. 

In presenting the cup on behalf of the 
oo the superintendent Axel Olsen, 
Said: 


Mr. Foster: 


You may perhaps wonder why we have taken 
the Privilege of invading your stock room, but 
knowing you as we do, I am sure that you will 
forgive us, 


look upon you as father to us all,—one who is 
always ready with sympathy and advice when we 
are in trouble, and always ready with a helping 
hand when we are in need; and so in this most 
auspicious year of your life when you have ful- 
filled not only 50 years of business activity, but also 
75 years of your life, we take this opportunity of pre- 
senting you with a token of our good will—some- 
thing that has been developed in your own factory, 
and created by your own workmen, and contributed 
by us all, And so Mr. Foster it gives me great 
pleasure on behalf of your employes to present 
you with this loving cup, upon the surface of 
which is inscribed three characters emblematic of 
three important periods of your career: First the 
seal 6f the State of New York where you were 
born; second the seal of the United States of 
America, where as a warrior you so valiantly 
fought for justice and freedom; and third, the 
seal of the State of Rhode Island where you won 
your great success. We wish that all the good 
things of this world may be bestowed upon you 
and our most sincere wish is that we may be able 
to be with you on a similar occasion when you 
are rounding the century mark. 
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Amber is Fossilized Resin of Trees 
Buried 100,000 Years Ago 





[F anyone can dig up a lot of amber in the 

United. States, or find a-lot somewhere 
else and bring it here, he can make a pile 
of money, says a writer in the New York 
Sun. There’s practically no amber in the 
market. None, or very little of it, has come 
here since the war began. And as the prin- 
cipal source of supply, the Baltic regions, 
is still tossing coifs with the Bolshevists, it 
is not likely that any amber will come from 
there for a long time. 

Before the war, amber sold here as high 
as $30 a pound, and more for especially 
choice specimens. Now it commands almost 
any price that the holder chooses to ask, up 
to $80 a pound, or even higher. These fig- 
ures are for “rock” amber. The “pressed” 
amber is much cheaper. 

Of course, we could live a long time with- 
out any amber. It is not one of the necessi- 
ties of life. But for some purposes, such as 
the manufacture of cigar and cigarette hold- 
ers and pipe bits, no perfect substitute for 
amber has ever been found. It is used also 
in the making of some kinds of varnish and 
for beads, other personal adornments and 
vases. 

Amber is a fossilized resin—that is, a 
resin that exuded from trees 100,000 to 
200,000 years ago, and was turned hard in 
the course of many centuries. Sometim 
before the resin hardened, it caught bees on 
flies and other insects, or bits of wood or 
feathers, and preserved them for the curious 
of succeeding ages. 

Amber is found also in other parts of Eu- 
rope, America, and Australia. The greatest 
amber-producing district is Samland, a 
square-shaped piece of territory in what was 
formerly East Prussia, but has now gone— 
or will go eventually—to Poland. The dis- 
trict lies between Koenigsberg and Memel. 
Amber is found there partly cast up by the 
sea, and it is obtained also in part by means 
of nets. Much of it is mined, like a mineral, 
but mostly in small chunks. Some of the 
beds lie on the bottom of the ocean, and 
divers have been employed to get the amber 
out. 

Amber comes in round, irregularly shaped 
lumps. Its color ranges from a pale yellow 
to a reddish brown. It is sometimes trans- 
parent and sometimes opaque. When it is 
heated gradually in an oil bath it becomes 
soft and flexible and may be worked easily. 
Two pieces may be united by smearing the 
surface with linseed oil and then pressing 
them together while hot. Cloudy amber may 
be clarified by boiling it in oil, as the oil 
fills the numerous pores to which the turbid 
appearance of the amber is due. Formerly 
the small bits of amber cast off in making 
objects were wasted or ground up for use 
in varnish, but now they are pressed together 
into “ambroid” or “pressed amber.” 








A. K. Brubaker, a jeweler at 361 Locust 
St., Columbia, Pa., has made many changes 
in his place of business. One of the fea- 
tures is a room in the rear of the store 
which has been fitted up for his optical busi- 
ness. This room will be in charge of John 
E. Sellers, who has been doing the optical 
work for Mr. Brubaker for the past 12 
years. 
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you can offer your customers true Heller 








Hope Sapphires set in fine jewelry at nominal 








prices. Hope Sapphires are right now being 








advertised in the programs of leading theatres 








all over the country. Hope Sapphires are 








identical with the finest of natural-mined 








sapphires in every way except origin. 








@ Sapphire jewelry is the great vogue to- 








day. In combination with diamonds, ‘set 








in white gold or platinum; fine sapphire 








jewelry is being displayed and sold in Paris, 








London, New York, and a thousand smaller 








style centers all over the world. @ Hope 








Sapphires are much lower in price than 








the natural stone. The next time you 








order jewelry set with sapphires, specify 


“The Sapphires in these goods EL. ‘Heller & Son, ne 


2 elle 99 ~~ Paris PROVIDENCE GENEVA 
mus c b c 4 Ccnuine 358 Fifth Avenue, New York 
i 


—— 


























—_ - at 2 ee ok O06 a0 |6Ue Se eek 2 COU Ge ak 3a 2k aa Se oe 43 See eee an ee ah an elUrMlC KHeClC OO CCF p= a 


a_i notin ae oh Gh Gk OO 2 Gee Oo ae oe Oe 











April 18, 1923. 


THE JEWELERS’ 





a 





The New Jewels Seen in New York 





The Latest Styles in Gowns and Jewels 
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The Trousseau Jewels of the Spring Bride 


HOST of details confronts the bride 

who is now planning her trousseau, and 
not least among these important items is the 
matter of appropriate jewelry for wear with 
her newly selected wardrobe. The choosing 
of these pieces takes taste and patience, for 
each gown must have its own complement 
of jewels and unless they are especially 
selected before the start of the wedding trip, 
the whole jewel box with all its valuable 
contents must be carried on train and boat 
and back again. 

It is far the better way to choose care- 
fully and take on the journey only those 
jewels which are particularly appropriate 
for wear with frocks and suits of the 
trousseau. One bride who is to be married 
in April is busy now arranging her list of 
travel jewels. Her costumes having been 
decided upon, she is able with the help of 
her jeweler to make an intelligent selection 
to harmonize with each costume. And here 
is the list as she explained it to me. “First, 
for wear on the eventful day with the 
wedding gown, there will be my pearl neck- 
lace and two matching bracelets. My hus- 
band is giving me a brooch, it is whispered, 
but of its gem-setting I know nothing. My 
going-away gown is to be one of the new 
three-piece jacquette models in blue and 
sand. The blue is for the embroidery and 
lining and the new sand tone makes the flat 
crépe of the short full coat and one-piece 
frock. For this costume there are to be 
oddly shaped pieces of lapis-lazuli and jade 
mounted in hand-wrought gold. 

“Next in importance after the going-away 
gown comes the formal dinner and theatre 
gown, This one is in black over black 
chiffon. It is new in its sleevelessness, and 
finished at the top with that delight of the 
jeweler, the bateau neckline. The lace is 
used for a smart free-swinging cape at the 
back and for the drapery on the skirt. Its 
jewels are of platinum mounted with dia- 
monds and emeralds.” This bride seems to 
be partial to green for she has chosen jade 
to mount in her jewels for wear with her 
little dance frock of Lanvin green. A sport 
costume completes her wardrobe, and this 
is in white with wide stripes of red and 
brown for color, with the red chosen for 
repetition in the jasper set in the accom- 
panying jewels. 

In the illustration our little bride is 
shown decked out in the jewels she will 
wear with her going-away gown. Long, 
narrow bars of lapis-lazuli make the ear- 
tings with gold caps topping each of these 
bars and a chain hanging in a three-line 
fringe below, each little piece of jade also 
capped with the hand-wrought gold. There 
will be a sautoir watch worn with this 
g0ing-away gown in chains built up of 
beads of lapis-lazuli and jade alternating 
with beads of open work gold. The watch 
itself will be an oblong shape marked with 

initials in blue enamel. So many hat 
Smaments and hatpins are made nowadays 





by the finest of jewelry workers that it is 
not strange to see them in the category of 
pieces to be worn by the Spring bride. 
There is one shown in the new toque in the 
illustration; it is formed of open work gold 
and it holds large pieces of jade and lapis- 
lazuli to correspond with the gem-stones in 
the rest of the jewels. 

With every trousseau it is necessary, of 
course, to include so many ornamental dress 
accessories and utility pieces; fans, bags, 
parasols, the smoking things, brooches and 
slipper buckles may be mentioned among 





THE SPRING BRIDE IN HER JEWELS FOR 
TRAVELING 


them and, this, our own particular little 
bride, has an interesting list of such pieces. 
Her fans include feathered varieties as well 
as lace and hand-painted fans; there are 
bags made of the same material to match 
her gown and mounted with gold or plati- 
num; there are mesh bags and handsome 
vanity cases. There is a parasol which is 
made to carry with an all white cape which 
goes with her sport costume. Her smoking 
things include separate pieces and a match- 
ing set which is placed on her boudoir table 
in its own little tray, or it may be carried 
in its own little box hanging from her wrist. 
She has all three of the new varieties of 
watches; a chatelaine watch, a wrist watch, 
and one of the new sport models, a watch 
bracelet mounted on a mesh band. Bronze 
and silver make her slipper buckles, and 
these are matched with buckles for her 
garters. 

Many another trousseau set is composed 
of platinum jewels mounted with pearls, 
and only pearls, except perhaps for odd 
sapphires or diamonds added for sharpness. 
There are two rules and two rules only, 
for the choosing of the colored gems 
mounted in these jewels, the first rule is 


that the bride’s favorite gem shall be in-’ 


cluded in their numbers, and the second 
rule follows the law that her jewels shall 
be appropriate for wear with all of her 
trousseau gowns. Other than diamonds and 
pearls the favorite gems of the season are 
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sapphires and ‘emeralds, and the favorite 
gem-stones include peridots and amethysts 
with the opaque gem-stones jade and lapis- 
lazuli following very closely with jasper 
and carnelian to give the dull red tone now 
demanded by the Egyptian coloring. 

One Titian-headed bride whose color 
schemes for her costumes blend most glori- 
ously with her brilliant red hair, has her 
gems include topazes, black onyx, diamonds 
and pearls with peridots for the only relief 
in vivid color. 

Of the two important sets of jewels ar- 
ranged for the trousseau there are the 
going-away or traveling jewels including! 
the vanity case, watch brooch and earrings 
that is most popular for this parure. Of: 
these four there is always sure to be some 
example included in the set, the vanity case 
may take upon itself the form of a mesh 
bag, the watch may be either sautoir, chat- 
telaine or a wrist watch, the brooch may 
have a pendant or be of the tailored variety, 
and the earrings will be the most fanciful 
of all the jewels and match the gems in’ the 
finger ring. 

The jewels appropriate for wear with the 
formal dinner gown will include necklace, 
earrings, bracelets and finger rings. Of the 
new spring necklaces there are two varieties, 
the short, tight-fitting row of pearls and the 
long, slim chain pendant necklace with a 
hanging tassel or handsome plaque. The 
earrings will repeat the form of this plaque 
or pendant and all the other jewels will 
hold matching gems to correspond with 
these two important pieces—THE RAMBLER. 








Marco Polo on “Zeilan’s” Precious 
Stones 





Writing concerning his travels (14th cen- 
tury), Marco Polo devotes a few lines to 
the precious stones of Ceylon, which he 
spells Zeilan. He says: 

“The island produces more beautiful and 
valuable rubies than are found in any other 


. part of the world, and likewise sapphires, 


topazes, amethysts, garnets, and many other 
precious stones. The king is reported to 
possess the grandest ruby that ever was 
seen, being a span in length, and the thick- 
ness of a man’s arm, brilliant beyond de- 
scription, and without a single flaw. It has 
the arpearance of a glowing fire, and upon 
the whole is so valuable that no estimation 
can be made of its worth in money. The 
grand kahn, Kubal, sent ambassadors to this 
monarch, with a request that he would yield 
to him the possession of this ruby; in re- 
turn for which he would receive the value 
of a city. The answer he made was to this 
effect: that he would not sell it for all the 
treasure of the universe; nor could he on 
any terms suffer it to go out of his 
dominions, being a jewel handed down to 
him by his predecessors on the throne. The 
grand khan therefore failed to acquire it.” 








I. Traub, Niagara Falls, N. Y., recently 
reported to the police that his store was 
entered some time during the night of March 
28, burglars gaining access by crawling 
through an old furnace pipe at the rear of the 
store and then breaking through a partition 
leading to the store. No estimate as yet 
has been placed upon the extent of the loss. 
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The News from England 





Conditions in the Diamond Market—A Remarkable Pearl Sold at Christie’s— 
London Merchant Tells How to Clean Jewelry and Gems—Novel 
Designs in Easter Jewelry Seen in London Shops 

















Lonvon, April 6.—As in this city the 
Amsterdam diamond trade finds the best 
yer is the American and the activity of 
the London market so far as concerns buyers 
for rough goods would seem to be reflected 
there. In a recent interesting article con- 
cerning the diamond industry De Telegraaf 
gys that the interest shown by foreign 
diamond buyers in the Dutch market can be 
considered satisfactory and that the major 

rt of these buyers are coming from the 

Inited States. The Amsterdam market, the 
newspaper says, is only rarely visited by 
European buyers. Unemployment figures in 
the diamond industry of Holland are. con- 
sidered to be greatly improving. De Tele- 
groof considers that this improvement can be 
placed at 60 per cent. At the end of 1921 
memployed diamond workers in Amster- 
dam totaled 6,000. Today the total is under 
3000. 

* * * 

Referring to the 1921 deal whereby a 
London concern and the Belgian Congo 
rough diamond syndicate came to an under- 
standing in prices for diamonds De Tele- 
groof considers that this syndicate created 
very uncertain market conditions and did 
harm to trade. From the moment the agree- 
ment with London was concluded, however, 
the market regained its stability. The news- 
paper emphasizes the fact that firm prices 
for rough goods are cabled from London 
right along now from which it is concluded 
that efforts to stabilize the price levels of 
diamonds have met with success. 


* * * 


Much interest has been aroused in trade 
tircles here at the purchase the other day 
of the $32,000 pear-drop pearl of perfect 
luster reported in THE JEWELERS’ CIRCULAR. 
This pearl, which weighed 100 grains and 
interest on which at 5 per cent. has been 
bringing in around $5 a day, was sold at 
Christie’s to a firm of gem specialists in 
Holborn Viaduct who did not bid on be- 
half of any particular client. Henceforth 
the pearl’s future is uncertain. Mystery 
appears to attach to the gem. Many 
interested people attended the auction rooms 
fo get a glimpse of the pearl and all asked 

Same question: ‘Where did it come 
from?” The stone is undrilled and un- 
mounted and has never been used as an 
atticle of feminine adornment having ap- 
varently been kept in a box or safe for 
mvestment purposes. It is believed the pearl 
originated in the oyster beds of North-East 
utralia, The ordinary mechanism used 
by the pearl dealers of Holborn and Hat- 
ton Garden for weighing the largest pearls 

registers a maximum of 60 grains. This 100 
grain pearl is a pure translucent white with 
a shade of flesh pink only found in perfect 

is. The pearl is in the shape of a 
Mar with the topmost section flattened 
‘ontally at the neck. Its new owners 
Ry ‘it will be placed in a setting of ap- 
te magnificence. 


A London jeweler has devised the idea of 
maintaining his customers’ interest by the 
occasiona! issue of instructions in the matter 
of cleaning jewelry. While many people 
take their jewelry to the jeweler to be 
cleaned, he says, this is not always neces- 
sary. Minor items of jewelry can be 
cleaned at home by their owners, he says, 
and offers to supply information in connec- 
tion with the work. For gold-set gems he 
advises clients to dabble the jewelry in fine 
curd soap suds and boiling water, rinse 
them in cold water and let them lie in 
spirits of wine for an hour or two, after- 
wards drying them in sawdust. Another 
method advocated is to brush the jewelry 
lightly and quickly with paraffin. For dia- 
monds in firm settings the jeweler says he 
should place them under a cold-water tap 
and, when dry, polish with chamois leather. 
For rapid cleansing a few drops of ammonia 
applied to the under side of the diamond 
will make it brilliant. Pearls placed in 
powdered magnesia for a few hours and 
then rubbed with a chamois leather gain a 
new luster, the jeweler says. They should 
be kept in a box lined with blue velvet. 
Alcohol, he says, applied to a diamond or 
any clear stone, will give remarkable re- 
sults. But spirits or moisture never should 
be applied to a turquoise which should be 
simply rubbed with silk. These gems change 
color if moistened. Heat is fatal to opals 
and hot water is likely to crack the stone. 
Powdered magnesia is the best media, he 


says, with which to clean filigree silver. It. 


should be left on four hours and then 
brushed off lightly. Emeralds, sapphires and 
rubies may be cleaned with alcohol, brush- 
ing them in cold water and rubbing dry with 
chamois leather. All clear gems such as 
diamonds are rendered the more brilliant 
by a final application of dry rouge powder. 


x * * 


Some novel designs in Easter egg jewelry 
‘have been appearing in the shop windows. 
It is noticeable that many Easter souvenirs 
take the form of jewelry and that barpins 
and pendants appear to be popular when en- 
closed in a white kid egg. One rather at- 
tractive novelty is a tiny chick with yellow 
enamel head and tail and a pearl body 
standing on a narrow bar of gold and peck- 
ing at a tiny seed pearl. Another neat 
Easter souvenir is the tear-off match case 
in gold enamel or tortoiseshell encased in 
a white kid egg. Another type of Easter 
novelty handled by the jewelers here is the 
toilet utility line embracing tiny shagreen 
powder boxes or cream pots in jade satin, 
egg-shaped. Decorative combs also are 
being utilized in the Easter egg idea as 
well as the new type two-and-a-half-inch 
pearl and diamond earrings which make a 
very handsome, if expensive, Easter gift. 
The jewelry shops this side were closed as 
usual at Easter time from Thursday night 
until the following Tuesday morning in 
London, only a few of the provincial and 
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suburban jewelers breaking the vacation to 
open up during Easter Saturday. 
ees 


The Synchronome electric clock is having 
a vogue here just now.. These clocks are 
being used in all government offices and the 
offices of the biggest railway companies. 
The principle of the Synchronome is one 
employing the operation of an electrically- 
driven pendulum which operates any num- 
ber of dials. Each dial has only a one- 
wheel movement behind it but this simple 
mechanism begets uniform and accurate 
time-keeping without winding up or attention 
of any kind. This master clock is proving 
its worth in large factory buildings and 
offices. 








CINCINNATI IS READY 





Plans Completed for Annual Meeting of 
National Wholesale Jewelers’ Associa- 
tion at the Hotel Gibson 


Cincinnatl, O., April 12—Everything is 
in readiness for the annual meeting of the 
National Wholesale Jewelers’ Association to 
be held in this city April 26, 27 and 28, the 
headquarters of which will be at the Hotel 
Gibson, 5th and Walnut Sts. All plans, 
from a local standpoint; were completed 
Tuesday evening, when President Joseph T. 
Homan called all standing special commit- 
tees into consultation and then approved of 
the plans that had been drawn by the special 
committee, which is made up of Arno Dorst, 
chairman; Eli and David J. Gutmann, Harry 
Stegeman, J. Charles Becker and Julian G. 
Schwab. This committee suggested the idea 
of having a smoker and entertainment on 
the first night of the meeting, or Thursday, 
and to follow this up with the formal ban- 
quet in the ballroom on Friday evening, 
Meanwhile efforts will be made to entertain 
all women visitors to the convention by 
showing them some of the most interesting 
points of Cincinnati, and also have a theater 
party or two while the men are wrestling 
with trade problems in the meetings. 

‘Nothing will be left undone to continue 
Cincinnati’s name for hospitality, and the 
local association expects at least to enter- 
tain several hundred visitors. 

President Homan made it a point to write 
to Thomas A. Fernley, secretary of the na- 
tional association at Philadelphia, extending 
the most cordial invitation to him and of- 
ficers, together with delegates. The ques- 
tion of devoting a lot of time to the subject 
of “The Proposed National Stamping Act” 
was brought up during the meeting here 
Tuesday evening, and it is likely that this 
will come in for a lot of discussion. No 
official action was‘taken by the Cincinnati 
association, as it will await the outcome of 
whatever is decided upon during the meet- 
ing. Cincinnati is ready. 


ae 











Charged with the larceny of several rings 
and a stickpin, Fred Jackson, colored, was 
recently arrested by the police at Cumber- 
land, Md. He is charged with taking the 
rings and pin from the jewelry store of 
Walter Shryer, Cumberland, under the 
pretense of making a-selection. The stick- 
pin was recovered and identified by Mr. 
Shryer. 
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A GOLDEN ANNIVERSARY 





p. F. Simmons Co., Attleboro, Mass., Cele- 

brates Fifty Years in Business 

ArreporO, Mass., April 12—The 50th 
wniversary of the R. F. Simmons Co, 
yhich was observed Wednesday evening of 
gst week in Pythian Hall, although pri- 
marily arranged as a “home gathering” for 
the employes and their immediate families, 
yas an elaborate and noteworthy event, and 
me which will be recorded as another red- 
ter occasion for the R. F. Simmons Co. 
wd its owners, Joseph L. Sweet and ex- 
Mayor Harold E. Sweet. Approximately 
%5 persons were present as guests of the 
frm, partaking of a splendid banquet, listen- 
ng to interesting and instructive speaking, 
wd enjoying pleasant entertainment, besides 
icing given the opportunity of congratulat- 
ing the Messrs. Sweet for the many evi- 
dences of their good-will and appreciation 
of services rendered. 

Following the banquet, Harold E. Sweet 
was toastmaster, introducing the speakers 
ad presiding at the post-prandial exercises. 
The speakers included Mayor George A. 
Sweeney, John A. Cousens, LL.D., presi- 
dent of Tufts College; Joseph L. Sweet, 
ynior partner of the firm; August L. 
Blumenthal, superintendent, and Edward J. 
Harlow, senior employes’ representative. 

There was music by an orchestra, and an 
entertainment provided by the White Enter- 
fanment Bureau, of Boston, with the 
Brewer-Loman-Spaulding Co.’s musicians; 
Jack Sydney, songster, and Charles Pettes, 
impersonator. 

A pleasing feature of the evening was the 
presentation to the Messrs. Sweet, by the 
employes, of an enormous bouquet of red 
roses. The presentation was made infor- 
mally, the bouquet being sent with an ac- 
companying card. Mayor and Mrs. Sweeney 
presented the members of the firm with a 
bouquet of carnations, and a large bouquet 
of roses was received from the Walter E. 
Hayward Co. The founder of the Hayward 
company was the grandfather of Harold E. 
Sweet, which fact was alluded to in the 
speech of acceptance. Many telegrams and 
congratulatory messages were received, as 
the firm is one of the most widely known in 
the jewelry industry. 

_ President Cousens, a classmate of Harold 
E, Sweet at Tufts College, gave an inspir- 
ing address on “Industry and Education.” 
The address was one of the feature events 
of the evening. Another classmate of Mr. 
Sweet’s, J. Porter Russell, a Boston attor- 
ney, and his wife, were guests. 

Joseph L. Sweet, senior partner, delivered 
an excellent speech, full of happy recollec- 
tions and reminiscences. He expressed his 
hope and aspiration for the successful future 
of the business, and spoke in glowing terms 
of the faithful employes who have ably as- 
sisted in bringing the firm to its present high 
levation in the jewelry industry. 

Superintendent Blumenthal’s address was 
ome typical of the man, and the applause 
Which greeted him showed the popularity 
which “Gus” enjoys among his fellow- 
workmen. Mr. Blumenthal has been in the 
company’s employ 44 years. 

Edward J. Harlow, one of the employes’ 


‘Tepresentatives, although he facetiously ob- 


jected to the word “senior” which preceded 
his title, spoke in behalf of the employes, 
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calling attention to the many acts of the 
Messrs. Sweet, which stamp them as leaders 
in all modern improvements relative to bet- 
ter working conditions, shorter hours, sick 
benefits, insurance, and the sharing of the 
complete profits of the employers with the 
employes. 

Mayor Sweeney brought the greetings of 
the city, and congratulated the Messrs. 
Sweet on their business attainment and their 
assistance to the city in all civic projects, 
alluding to their many contributions to At- 
tleboro, their home city. 

There are 16 employes of the firm who 
have worked in the factory 25 years or more, 
whose combined service totals 592 years. 
This is an average of 37 years for each one, 
a remarkable record. Heading the list was 
George W. Derk, who first entered the em- 
ploy of the R. F. Simmons Co. in 1876, 47 
years ago. All of the 16 were present last 
evening, 





SENT TO PRISON 


D. J. Whiting Alias “Smith” Found Guilty 
of Uttering Forged Checks 


Boston, Mass., April 14.—D. J. Whiting, 
alias “Smith,” was found guilty of ‘uttering 
forged checks last week and sentenced to 
State prison for two years and a half. He 
was apprehended through the efforts of 
Ralph W. Carbone, of Hall & Edwards, Tre- 
mont St. jewelers. 

Whiting, according to the testimony, 
bought two rings from the concern and pre- 
sented a check signed “Samuel Adelberg” 
for $10 as earnest money. He was to call 
for the rings later. In the meantime the 
check was returned to Hall & Edwards 
marked “forged.” 

Whiting telephoned later for the rings to 
be sent to him, but Garbone insisted that 
he call for them himself. This Whiting did, 
only to find two officers of the law waiting 
to receive him. 

According to the police Whiting issued 
false checks to other jewelers in Boston. 

















Production of Gold, Silver and Platinum 
in Ontario, Canada 


Wasuincton, April 17.—Production of 
metallic minerals in Ontario, Canada, last 
year totaled $38,190,711 in value as com- 
pared with $27,574,202 in 1921, according 
to a report from Vice-Consul Harold S. 
Tewell, at North Bay, to the Department 
of Commerce. Golti accounted for the 
greater part of the increase, the output 
totaling 1,000,199 ounces valued at $20,- 
674,109, as against 709,509 ounces in 1921 
valued at $14,624,085. Production of silver 
also gained somewhat, totaling 9,167,846 
ounces, valued at $6,491,971, as compared to 
8,412,059 ounces valued at $5,497,160 in 1921. 
Production of platinum metals declined, 
amounting in 1922 to only 642 ounces valued 
at $38,884, as compared to 915 ounces valued 
at $51,060 in 1921. 

The rapid increase in Ontario’s gold pro- 
duction is of outstanding importance, ex- 
ceeding the 1921 output by $6,000,000, or 41 
per cent., and achieving the same advance 
over the next largest producer among the 
provinces or States of the American conti- 

nent. Such a record, in a year when the 
world’s production of gold (about $316,- 
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000,000) was the lowest for two decades, 
has attracted the attention of the investing 
public both at home and abroad, comments 
the Ontario Department of Mines. The 
total value of gold produced in Ontario to 
the end of 1922 was $108,300,000 and silver, 
$220,800,000. 








LETTERS TO THE EDITOR 


There Are Non-Retailing Wholesalers 


SAN Francisco, Cal., April 11, 1923. 
Editor of THe JEWELERS’ Circular: 


The writer can not refrain from answer- 
ing Mr. Alvin Magnon’s letter entitled 
“Again the Retailing Wholesaler” which 
appeared on page 73 of your March 28 
issue. 

Mr. Magnon’s letter casts a shadow over 
the entire wholesale jewelry trade, and 
from remarks which he has made, one 
would believe that such a thing as a non- 
retailing wholesaler does not exist. For 
his information and for others who may 
have read his letter, I will state that I 
know of a number of high grade wholesale 
jewelry houses throughout the country that 
have iron clad rules which preclude the 
possibility of their coming in competition 
with their customers by selling goods direct 
to the consumer. 

Here on the Pacific Coast, the whole- 
sale house with which I am associated has 
for a generation religiously guarded the 
reputation which it gained by a strict 
“wholesale only” policy which yetens the 
legitimate retail jeweler. 

I believe that the wide culls retailer 
who devotes his time to advertising his con- 
cern and induces his customers to spend a 
greater proportion of their earnings for 
jewelry and watches will reap a much 
greater reward than the jeweler who wor- 
ries about his competitors whether they be 
wholesalers or retailers. 

Yours very truly, 





Tep HUu6GINS. | 





The Patent Mark of Switzerland 


CrncinnatI, O., April 12. 
Editor of THE JEWELERS’ CIRCULAR: 


So many dealers have asked us what is 
meant by the following mark often found 
in Swiss watch cases and on Swiss move- 
ments that we thought you would like to 
give publicity to the information which they 
seek, The mark in question is: 


DEPOSE 


- 


BREVET 


As you may know, this is the ‘Swiss gov- 
ernment mark which indicates ‘the article 
has been patented. On an article of met- 
chandise from Switzerland, it has the same 
effect as the words, “Patented” or “Patent 
Applied For” when used in this country. 

Hoping this will be of interest to jewelers 
generally who have been seeking this in- 
formation, we are 

Yours very truly, 
THe Gruen Watcu Co., 
Fred G. Gruen, President. 
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The best indestructible Pearl made 





Neither Tut-Ankh-Amen or Cleopatra possessed pearls that looked better 
than Qnionta Darks, Leading jewelers know their value. 


Novelties in Pearl Jewelry, Platinum — 
or 18K White Gold Leysliriatioe 


Memorandum on request 65 Nassau St., New York 
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Jewelers’ Vigilance Committee Elects 





Directors and Officers Chosen at Annual Meeting Held at New York— 
Reports Review Work of the Committee 











At the annual meeting of the Jewelers’ 
Vigilance Committee, which was held Thurs- 
day afternoon at the rooms of the Jewelers’ 
24 Karat Club, 15 Maiden Lane, New York, 
the old officers were unanimously re-elected 
for another term despite the fact that from 
chairmen down they had suggested that other 
candidates be nominated. The officers elect- 
ed are: Harry C. Larter, chairman; Lee 
Reichman, vice-chairman; Alpheus  L. 
Brown, treasurer; and A. L. Woodland, 
secretary. 

The meeting, which began promptly at 3 





HARRY C, LARTER, CHAIRMAN 


o'clock, was attended by 21 of the 30 direc- 
tors of the committee and a considerable 
portion of the time was taken up in listening 
to reports of the officers. Chairman Larter 
made a report touching on the activities of 
the committee since its organization and 
explained the work that it had in hand to- 
day. Treasurer Brown made a complete re- 
port of the receipts and expenditures of the 
past six years, going into detail in each case. 
Together with this he filed a report of the 
accountants who had audited the books of 
the organization. The principal items of 
expenditure were also touched on in the 
report of the chairman, in which he said 
in part: 
REPORT OF THE CHAIRMAN 

The Jewelers Vigilance Committee was organized 
in March, 1917, just one month before the entrance 
into the World War. Its plan then, and is today to 
be vigilant in the interest of every branch of our 
industry—importer, manufacturer, wholesaler and 
retailer about matters that affect any, each or all 
from a National standpoint and do things and look 
after problems that other organizations, because of 
their limitations, cannot well attend to. 

In forming the Committee the entire industry was 
divided into 10 different branches and according to 
our bylaws, as near as possible, three representative 
men from each branch were invited to become 
directors, 

While we have some resignations and deaths 
among our directors the personnel during the six 
years of the Committee’s existence has been practi- 
tally about the same. We have had the same chair- 





man, the same vice-chairman, the same treasurer 
and but one change in our secretaryship. There- 
fore, any condemnations or commendations of 
things done or left undone can readily be placed 
where they rightly belong. 

We had hardly become organized when we 
entered the World War which immediately brought 
major problems confronting our entire industry 
and the first that developed was the adverse criti- 
cism and propoganda regarding our use of platinum 
which was engineered and backed up by certain 
chemists of the country and that finally reached the 
Halls of Congress. 

The next problem which appeared, almost at the 
same time or one month later, May, 1917, was the 
then proposed Excise Taxes to be placed on our 
industry. We will not, in this report, touch further 
on these two important matters because Mr. M. D. 
Rothschild, chairman of the Jewelers War Revenue 
Tax Committee, is now preparing a history of the 
work of his Committee which will embody our con- 
nection with the fight covering both the platinum 
and tax problems as early in the war they were 
more or less connected with one another. This 
history will tell, in as concise manner as the impor- 
tance of the subject will permit, a history of both 
the platinum and tax subjects. 

* a” - 


While we held a number of important mass meet- 
ings of our trade in 1917-1918, regarding both plati- 
num and taxes, in January, 1918, under our initia- 
tive and co-operation the Jewelers’ War Service 
Committee was organized with Mr. O. G. Fessenden 
as the First Chairman who was afterwards succeed- 
ed by Mr. Robert B. Steele. 

While the tax fight in the beginning was handled 
by our Legislative Committee the Chairman of 
which then was Mr. M. D. Rothschild, the question 
became so an all-absorbing one that it was deemed 
wise, however, to form a separate and larger Com- 
mittee which culminated in the organization of the 
Jewelers War Revenue Tax Committee. The financ- 
ing or expenses of this committee from its very 
first inception until today has been entirely paid by 
the Jewelers Vigilance Committee. 

e..6« ¢ ‘ 


While these committees were carrying on their 
work very successfully in their respective spheres 
we succeeded in securing favorable action by Gover- 
nor Whitman against his signing the then proposed 
New York State Flag Law. 

Our committee was largely responsible for the 
calling of the conference for the selection of a 
Gold and Silver Administrator and the choice of 
R. B. Steele was made as such, 

The question of the use of a substitute for plati- 
num had been agitated for some time and under our 
auspices a Nation-wide representative conference 
was held in an all day session in the Hotel Bilt- 
more,, Events have since proven the wisdom of the 
holding of that conference at that time. 

As soon as the Armistice was signed we were 
instrumental in having removed the restrictions on 
the use of platinum, gold and silver in our industry 
and also the removal of ‘the restrictions on the 
manufacture and sale of Holiday or Christmas gifts. 

a * - 


After much discussion and many conferences we 
drew up and had adopted at a large representative 
mass meeting what has become known as the New 
York State Platinum Law. The first really estab- 
lished Standard for platinum in the United States. 

We presented the question of watch jewels and 
had issued an authentic circular as to what seven-11 
13-17-19 and 21 jewels in a watch mean. 

In the meantime the gold mine owners of the 
United States had introduced into Congress a Gold 
bill which, if it had not been for the strenuous fight 
of our Committee might have become a Law because 
of the powerful wealthy influence back of this legis- 
lation. The result would have been disastrous and 
costly to our entire trade and if we have accom- 
plished nothing else, nor done anything else the 
blocking of this proposed Gold Bonus legislation 
justifies our existence and all the money that has 
been contributed to our support. 

Soon after the New York State Platinum Law 
went into effect. We drew up, after much discus- 
sion, and had it adopted at a mass meeting—Regu- 
lations regarding platinum based onthis law and 
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sent out an important circular letter regarding this 
matter. 

We received from various parts of the country 
copies of a circular letter sent out to numerous 
banks by some Chicago concern furnishing financial 
information which contained misleading statements 
regarding the diamond situation existing at that 
time and the tend of lower prices on all kinds of 
diamonds. We did everything we could to overtake 
and correct this information and facts and condi- 
tions since then have proven that we were correct 
and the prognostications made by the Chicago con- 
cern were incorrect. 

We initiated and co-operated with the Good and 
Welfare Committee in getting a number of concerns 
to change the name of metals used in our trade 
to which they had given and devised a trade name 
which we considered misleading. As illustrations 
—Silvore to Seymourite, Pallador to Alvadore. 

During the past year there has been introduced 
and passed by the New York State Legislature a 
bill that if it had become a Law would seriously 
affect the securing of insurance ‘through Lloyds of 
London. We co-operated with the Merchants Asso- 
ciation, the National Jewelers Board of Trade and 
the Jewelry Crafts Assn. and a Committee headed 
by our attorney appeared before Governor Miller 
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making a strong plea against his signing this bill. 
Our organization prevailed and the Governor did 
not sign the bill. 

However, the question is again to the front—two 
bills are now before the New York State Legislation 
both of which will embarrass the securing of Lloyds 
insurance and the settlement of losses. 

a a 


In the absence for a year of Mr. Rothschild 
your chairman was unusually busy in trying to 
carry on the work of the Jewelers War Revenue 
Tax Committee and the amount of work required 
took nearly all of his spare time. The outline of 
thig_ work will be found in the contemplated report 
that ‘Mr. Rothschild is preparing in the history of 
the Jewelers War Revenue Tax Committee. 

During the six years of our existence we have 
been actively engaged in trying to help frame satis- 
factory practical amendments of our National 
Stamping Law It is impossible to here record the 
numerous meetings, conferences, consultations, busi- 
ness out of town, and enormous amount of corres- 
pondence this phase of our work has involved. We 
can at this time report, however, more substantial 
progress than ever before and we are now nearer 
a harmonious understanding about some of the im- 
portant disputed points than ever before. That un- 
less some of these points, that have been under 
discussion and a tentative agreement reached, are 
again opened up, our plan is to have a bill ready 
to introduce at the coming session.of Congress and 
we hope, before another year is past, that a new 
Stamping Law to which we have given so much 
time, though the expense, will become a reality. 

* ae * 

In January in this year, after careful considera- 
tion and consultation of the wisdom of the plan 
and after a great deal of correspondence and the 
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ement of two previously set dates, we finally 
succeedeed in holding an all day conference in the 
Hotel Biltmore of the Presidents or Chairman of all 
the National Trade organizations interested in the 
jmporting, manufacturing and selling of the mer- 
chandise handled in our industry. 

Our thought was, and still is, that we ought to 
have a body (which for a better term we have tem- 
porarily described as the U. S. Jewelers Chamber 
of Commerce) which should convene at least twice a 
year and take up the discussion and suggest plans 
to carry out ideas and problems in which every 
branch of our industry, from a National standpoint, 
are vitally interested in. We regret to report that 
gome of the representatives attending that confer- 
ence were fearful that it meant a super-organization 
which might take out of and control all mattters 
that would rightly belong to some organizations 
already in existence. 

Those of us who have the vision and see the 
importance of this plan have had no thought of 
usurping the activities of any organization invited 
to that conference except that of this committee. 
We fully realize that if it became an actuality the 
Jewelers Vigilance Committee would be the one 
that would probably be absorbed and go out of 
existence and the work that this committee has been 
doing on National questions would be taken up by 
the more Nationally represented U. S. Jewelers’ 
Chamber of Commerce. 

The more we think about this larger plan and the 
necessity of it is apparent that if the jewelry trade 
is to make the progress it desires then the National 
wholesale manufacturing and retail jewelers’ organi- 














A, L, WOODLAND, SECRETARY 


zations must get together ‘and plan for the handling 
of important questions in which we are all vitally 
interested from a merchandise standpoint. We still 
have hopes that some of the executives and other 
organizations who have not yet grasped the vision 
that we have will realize the importance of it and 
will put their shoulder to the wheel to bring about 
such a result. 
* * * 

In closing this lengthy report we desire to call 
your attention to some very important facts. Ac- 
cording to the records of our Secretary we have 
1,250 contributing members divided into 850 re- 
tailers and 400 importers, manufacturers and whole- 
salers. The large majority of these have con- 
tributed only once to the expense of our Committee, 
many have contributed twice, some three times and 
4 few on four different occasions. However, our 
treasurer’s books will disclose that while the im- 
Porters, manufacturers and wholesalers are one half 
i number as compared to the retail jewelers, as 
contributing members, fully 75 percent of our con- 
tributors have come from the former. 
_ Our treasurer’s books also disclose that the largest 
item of distribution that we have had has been 
toward the maintenance of the jewelers War 

evenue Tax Committee. This has been on the 
average of $6,500.00 per year; the next largest item 
of expense has been in carrying on the work 
towards framing a new National Stamping Law; the 
third item of expense has been in the conducting of 
the adverse fight against the use of platinum in our 
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trade during the war and the incorporating of the 
New York State Platinum Law and all that pertains 
to it. The next item of expense has been incurred 
in fighting the Gold Bonus Legislation in Congress. 
Other expenses have been for various important 
matters some of which have been outlined above: 

The unique feature about the entire work and 
history of the Jewelers Vigilance Committee, parallel 
of which we do not think exists in our industry or 
any other industry for that matter, is the fact that 
for six years we have carried on major work for the 
benefit of our entire industry without expending a 
single cent for rent or headquarters or a salary 
to anyone of the officers or even the salary of a 
secretary. There is just one exception to this 
statement and that is thru the War Revenue Com- 
mittee we have paid the salary of an expert steno- 
grapher or as entitled executive secretary. In other 
words, all of the money contributed towards the 
expense of our Committee has been spent in as 
legitimate, honest, clean manner as possible, all of 
which can be proven by the records of our 
Treasurer, 

We further wish to add that while we continually 
avail ourselves of the services of our most efficient 
and able legal advisor we have at no time paid him 
any retaining fee. In justice to him and his firm 
we wish to go on record that the money paid for 
legal advice is nowhere commensurate with the 
amount of time, thought and services, rendered. 

- Respectfully submitted, 
Harry C, Larter, 
Chairman. 


Prior to the election of the officers, con- 
siderable time was devoted to discussing the 
present work of the committee, particularly 
in regard to the completion of the proposed 
draft for a National Stamping Law which 
is ‘being formulated in conference with the 
representatives of the various manufacturing, 
wholesale and retail organizations. It was 
the sense of those present that the com- 
mittee consider the interests of the whole- 
saler and retailer as vital and important in 
the drafting of stamping legislation as that 
of the manufacturer and that no tentative 
draft be finally accepted until after the rep- 
resentatives of the wholesale and retail ele- 
ment of the trade have been consulted. 

It was pointed out during this discussion 
that the various organizations in the jewelry 
trade were working in accordance with the 
views of their members both in stamping 
legislation and otherwise, but as each of 
these organizations represented a_ section, 
part of, or division of the trade, none could 
speak for the industry as a whole; and it 
was up to the Vigilance Committee to do 
as it had in the past, continue the work of 
harmonizing the differences of opinion be- 
tween the various elements of our industry 
and endeavoring to get a trade viewpoint on 
all matters that come up for action of any 
kind. 

The Jewelers’ Vigilance Committee, it was 
pointed out, was the only organization in the 
industry in which importing, manufacturing, 
wholesale and retail elements of the business 
all had their representation, as well as did 
the diamond, gem, platinum, gold, silver, 
silver plated, gold plated, refining and op- 
tical industries. The directors chosen, most 
of whom were re-elected again, represented 
all these parcels and divisions of the trade. 

The new directors are J. Warren Alford; 
David Belais; Horace R. Benedict, of Ben- 
edict & Warner; Alpheus L. Brown; Harry 
P. Dickinson, of J. F. Newman, Inc.; 
Jonas Koch; Harry C. Larter, of Larter & 
Sons: William H. Lehrfeld, of Kastenhuber 
& Lehrfeld; Harry Lissauer, of Lambert 
Bros.; Jacob Mehrlust; G. H. Niemeyer, of 
Handy & Harman; Lee Reichman, of Reich- 
man Bros.; John W. Sherwood, of the 
Solidarity Watch Case Co.; Abraham Shi- 
man, of Shiman-Miller Mfg. Co.; William 
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J. Ward; T. Edgar Willson, of THe JEwEL- 
ERS’ CircuLAR; DeWitt A. Davidson, of 
Davidson & Schwab; Milton L. Ernst; 
William T. Gough, of Carter, Gough & Co.; 
Robert Loch, of the Gorham Co.; Arthur 
Lorsch, of Albert Lorsch & Co.; William I. 
Rosenfeld; A. L. Woodland, of Kent & 
Woodland; M. D. Rothschild; G. H. Wil- 
cox, of the International Silver Co.; Otto 
D. Wormser, of Wormser & Mayer; Walter 
Kahn, of L. & M. Kahn & Co.; Marcel 
Mirabeau, of Lissauer & Co.; and Edward 
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H. Hufnagel, president of the American Na- 
tional Retail Jewelers’ Association. One other 
representative from the retail trade is yet 
to be chosen. 








Death of H. L: Kramer 


NorrIsTOWwN, Pa. April 14—H. L. 
Kramer, of this city, died at his home 


Wednesday, April 11, after an illness of 


sleeping sickness. He was stricken several 
weeks ago with the strange malady. 

Mr. Kramer was a native of Norristown 
and had been in the jewelry business there 
for more than 10 years. He was 35 years 


old and leaves a widow and several children. 








Jeweler’s Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended April 14, 1923. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. $1,174,696.62° 


114,680.00 


Se CED Es Me Pe BS Os $1,289,376.62 


Gold bars paid depositors........... 





Of this the gold bars exchanged for gold’ 


coin are reported as follows: 





Date Exchange 
EE Geb siileaca conned anancionee $352,224.09 
NN a eiha-c C 4k 8S da kas Bees 184,134.58 
pS a ae ae ape paneer re 181,882.48 
CO ee ee ere ne 203,318.14 
SS ee rere err etre 155,515.10- 
MR iiss. nk 90 hid os ae lars 97,622.23 

OMS 2 cb atin ewe hee ea ee $1,174,696.62 








Elias and Rose Scheer have published a 
bill of sale of the stock and fixtures of the 
business known as Elias Scheer, Everett, 
Wash., to M: Donion. 
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Oklahoma Jewelers Hold Convention 





Members of State Association Meet at Oklahoma City, April 9 and 10—Tax 
Question and Other Trade Topics Discussed—Officers Chosen 
for the Ensuing Year 














OxtaHoMA City, Okla. April. 11— 
Pledging itself, as a whole and individually, 
to raise its share of the campaign fund, the 
Oklahoma Retail Jewelers’ Association, in 
convention at Oklahoma City, Monday and 
Tuesday, April 9 and 10, endorsed the 
American National Retail Jewelers’ Asso- 
ciation and its special committee, in its cam- 
paign for the elimination of the 5 per cent 
excise tax. The manner suggested and out- 
lined by the national committee was ac- 


the community and the absolute necessity 
of co-operation and organization in the pro- 
gram of its development. “Organization,” 
he said, “as well as civilization itself, is 
built upon the interchange of ideas for mu- 
tual betterment, the very thing that brought 
you men here today.” In his response, 
Frank Robertson, of Blackwell, expressed 
the appreciation of the delegates to the 
merchants of Oklahoma City, who wrote 
personal letters, inviting the members to 
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them was through the association. The 
second department of the question box was 
on repairing jewelry, conducted by A. 
Letzeiser, president of the Letzeiser & Co., 
Oklahoma City. 

During the noon hour George B. Gold- 

farb, president of the Paramount Jewelry 
Co., Oklahoma City, was host at a lun- 
cheon in the Dunegon café of the Huckins 
Hotel. An unusual amount of pep was in- 
jected into the luncheon by. H, Kiger, who 
acted as toastmaster. 
- A. H. Jones, Kansas City, was first 
speaker at the afternoon session. He told of 
the functioning of the Jewelers Security 
Alliance and its value to the individual, de- 
claring that there was protection just in 
the fact that a jeweler was a member of 
the Alliance, 

While awaiting the arrival of the next 








NEW OFFICERS OF THE OKLAHOMA RETAIL JEWELERS’ ASSOCIATION 


Left to right: 


cepted, as presented by Ralph Roessler, of 
Marion, Ind., chairman of the committee. 
Mr. Roessler made a report of the activities 
and accomplishments of the committee, giv- 
ing much valued information. He dwelt 
upon the injustice of the excise tax and 
gave a brief review of the present system 
of taxation. During the stress of war, the 
jewelers accepted it without question, as 
a matter of patriotism, not foreseeing that 
it would not be repealed when the stress 
was over, and placed on the same plane as 
other business, he said. He classified ap- 
Proximately 65 per cent. of the articles 
carried by jewelers as essentials, and de- 
clared it unfair to tax them as luxuries. 
Before concluding the speaker told of the 
money being spent by the national associa- 
tion to advertise the slogan “Gifts That 
Last” and urged all jewelers to capitalize 
the publicity given the slogan. 
A short address of welcome by Ed. Over- 
olser, president and manager of the Okla- 
City Chamber of Commerce, opened 
convention. Mr, Overholser spoke of 


David Strasmich, Secretary-treasurer; W. C. Montgomery and W. I. Davis, 


make their stores headquarters during the 
convention. 

To inject an element of informality into 
the convention, W. F. Arnett, president, an- 
nounced he would make no formal address. 
He explained that because of unavoidable 
circumstances, actions decided upon at last 
year’s convention were not made possible, 
and requested that a new constitution and 
by-laws be adopted to replace the original, 
which had been lost. He recommended the 
adoption of the code of ethics accepted at 
the National convention, and urged each 
member to follow it for his individual bet- 
terment. 

Following the report of the secretary- 
treasurer given by F. W. Holmes, secretary 
pro tem., the question bex feature was intro- 
duced, It was divided into two depart- 
ments. The first was conducted by H. 
Kiger, Kansas City, Mo., and was open to 
all problems. The solution of most every 
problem presented seemed to center in or- 
ganization, and it was the consensus of 
opinion that the most efficient way to handle 


Vice-presidents; Frank Ward, President. 


speaker, Marcus Baerwald, of Dallas, Tex., 
secretary of the Texas Retail Jewelers’ As- 
sociation, was called upon for a short ad- 
dress. Mr. Baerwald briefly outlined the 
activities of the Texas organization, em- 
phasizing the enthusiasm which marked a 
recent membership campaign, and the won- 
derful results obtained. He also told of the 
accomplishments of the 24-Karat Club of 
Dallas, which has been specially active for 
the last year. He recommended more fre- 
quent meetings and thought it advisable to 
maintain a paid secretary, and probably a 
field man, to stimulate membership and 
interest. 

A note of warning was sounded to the 
business man, if he does not take a more 
active part in politics, by Nels Darling, of 
Chicago, efficiency and selling expert, He 
said in part: 

“The United States is fast approaching a 
Bureaucracy—it is beginning to realize the 
power of an organized majority over an 
unorganized, responsible minority. 

“Lloyd-George, in a-recent statement, said, 
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that in five years, England will be a so- 
cialistic convention. The United States is 
tending towards the same condition—the 
excise tax is an evidence of this trend. It 
js class legislation, pure and simple, as is 
the inheritance tax, in a way. It is high 
time for the business man who has any 
brains at all to get into politics and take a 
hand in guiding the destiny of the nation. 
The trouble with most retail merchants is 
that they do not get out as they should. 
Get out and see what the other fellow is 
doing. Don’t be like the old Oregon mer- 
chant who said, ‘I’ve been doing business 
here for the last 25 years and nobody can 
come in here now and tell me how to run 
my store.’ 

“Take an inventory of your business and 
see whether you have made or lost. Take 
an inventory of yourself, for self-analysis 
is more important than business analysis. 
Sit down and deal with retrospection and 
introspection and find aut just why it is the 
other fellow is doing better than you are. 
Is it because your merchandise is not as 
good as his? Do you keep your store in 
as good order? Is the personnel of your 
selling staff as good as his? You can meas- 
ure a man’s success only by his accomplish- 
ments, in proportion to the ability and tal- 
ents he inherited. If you would succeed you 
must like your business—you cannot suc- 
ceed without enthusiasm. Yo must get 
something out of your work besides the 
financial profit.” 

Just previous to the Tuesday morning ses- 
sion, the Illinois Watch Co. invited the 
delegates to witness “The Story of a 
Watch,” a motion picture depicting the de- 
tails of the making of a watch, from the 
raw material until it is ready to begin 
ticking off the minutes in the pocket of the 
purchaser. 

Joe Goldstone, of Chicago, was first 
speaker of the session. He described the 
various methods of manufacturing pearls, 
and emphasized the value of pearls in an 
advertisement, and display windows. “Over 
value some of your strands of pearls in your 
window,” he said. “We are all alike—we 
like to buy from a store that deals with 
high-class merchandise. Place them in a 
handsome case and put them in your win- 
dow with a price tag far above their value— 
way up to $300 or $400. It will attract 
attention and the public will view your 
store from a different standard,” he added. 
Mr. Goldstone diverged for a few minutes 
to discuss the value of store arrangement, 

The importance of personality in busi- 
ness was discussed by Nels Darling, in his 
second address before the convention, Tues- 
day afternoon. “Personality is the greatest 
asset in selling,” he asserted. The old idea 
that if one knows his merchandise, and is 
sold on his line, he will make a good sales- 
man, was decried by Mr. Darling. “It is 
not necessary to be sold on your line of 
goods—but you must be sold on yourself 
and your ability,” he declared. The speaker 
then cited the success of fake propositions 
that were made successful through the art 
of salesmanship alone. “Do you suppose 
these men were sold on their proposition? 
No—they were sold on themselves—and 
they put their proposition over.” His ad- 
dress in part follows: 

‘Business is a profession and I have no 
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doubt universities will confer degrees in 
business before long. Many leading colleges 
have a course in business now, in addition 
to lecture extension course and innumerable 
business magazines, which are available to- 
day. If this is the case and the business 
man all throughout the country reads and 
studies—why is it that the country merchant 
does not get just a crumb of the infinite 
amount of benefits thrown at him every 
day? We get out of this life just what we 
put into it. 

“I wonder if you all know what profit 
really means. When you figure your profit, 
are you satisfied to include only the obvious 
expense, such as light, heat, etc., or do you 
go into it more deeply and figure deprecia- 
tion on your fixtures, or do you figure rent, 
when you own your own building? Do you 
charge off the salary you might be making 
working for someone else? It is a good 
thing for a merchant to analyze expense 
thoroughly and see if he is really making 
money, or if he is just getting along. The 
man who is just getting along is not an 
asset to the community in which he lives.” 

Mr. Darling then pointed out the differ- 
ence between profit and margin—and called 
particular attention to the danger of the 
law of diminishing returns. 

“What you jewelers want to do is to 
increase the number of individual sales. To 
do this you must get more people into your 
store. There is no better medium for this 
than your window displays. The appear- 
ance of your window creates the first im- 
pression of your store, and the oftener you 
change the arrangement, the better. Keep 
pounding, pounding and tell your story 
through your window. For advertising 
purposes, the window is second only to news- 
paper advertising,” he said. 

Mr. Darling advised placing the wrap- 
ping and repair desks in the rear so cus- 
tomers would get back into the store, He 
emphasized the importance of suggestive 
salesmanship. “When showing a string of 
pearls or a purse—or anything—put them 
into the hands of the customer. Possession 
is nine-tenths of a sale,” he added. 

“In conclusion, I want to say either don’t 
buy when a salesman comes into your store, 
or give him your undivided attention. You 
cannot be too careful in your buying. Take 
the salesman off into your private office, and 
let the clerk wait on the trade while you 
center your entire thought on the goods 
placed before you. Everything being equal, 
buy nationally advertised goods, but if they 
do not pay you margin enough to make a 
net profit, stay away from them,” he urged. 

Business occupied the remainder of the 
afternoon. Reports of committees were 
heard and the following officers elected: 
Frank Ward, Anadarko, president; W. C. 
Montgomery, Shawnee, and W. I. Davis, 
Wewoka, vice-presidents, and David Stras- 
mick, Ardmore, secretary and treasurer. 
Upon report of the committee resolu- 
tions of thanks were tendered the 
speakers, entertainers and all who assisted 
in any way to make the convention a 
success. 

A list of wedding anniversary gifts, to be 
submitted to the national organization, was 
accepted, upon presentation by the publicity 
committee. To enliven the convention sev- 
eral entertainments were given, among them 
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a theater party at the Orpheum, Monday 
night, an informal luncheon in the Dunegon 
café of the Huckins Hotel, Tuesday noon, 
at which the traveling men were hosts, and a 
banquet Tuesday night. 

A delightful air of informality pervaded 
the banquet, which was bereft of toast- 
master, and all formal accessories. A num- 
ber of novel features were introduced, which 
insured its success. 

Roy Everts, Frank Robertson and Charles 
Jahn comprised the nominating committee; 
Frank Ward, O. W. Smith and W. I. Davis, 
the auditing committee; Charles Jahn, Dick 
Dawson and Dave Strasmick, constitution 
and by-laws; Roy Everts, George Holmes 
and Ralph Cook, resolutions, and P. C. 
Grove, George Howe and C. W. Haupt, 
publicity committee. 
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WRAPPING NOT NECESSARY 


Post Office Dept. Modifies Recent Ruling 
As Regards Registry Packages 


It became known last week that under 
date of March 20 the Post Office Depart- 
ment issued a modified ruling which states 
that containers for use as registered mail 
packages need not be wrapped and tied pro- 
vided they are securely sealed in every part. 

The original ruling, had it remained in 
effect, would have worked hardship on hun- 
dreds of jewelry firms who are in the 
habit of mailing large quantities of regis- 
tered packages every day. 

In the interests of their many customers 
in the jewelry trade, the Mason Box Co., 
of Attleboro Falls, Mass., sent its repre- 
sentative to Washington, who succeeded in 
having the Assistant Postmaster General 
modify the original order. 

The Post Office Department stated to the 
Mason Box Co.’s representative that it was 
not the intention to work hardship on any 
particular class of shippers, nor to hurt the 
business of certain box manufacturers, but 
that they did not consider sealing wax as 
suitable seal for registered packages, inas- 
much as the cheap grade of wax became 
broken and chipped in transit. 

The modified ruling follows: 

MAILING BOXES EQUIPPED WITH METAL FASTENERS 


—-WHEN ACCEPTABLE AS CONTAINERS FOR FIRST 
CLASS REGISTERED MAIL. 
67236-R 


March 20, 1923. 

“With reference to the notice in the Postal Bulle- 
tin of March 9, 1923, prohibiting the use of mailing 
boxes equipped with metal prong fasteners at each 
end or on either side sealed only by placing sealing 
wax over the fasteners and requiring that such 
boxes (which are usually of small dimensions) be 
rewrapped and securely sealed in every part, post- 
masters are informed that they need not be re- 
wrapped provided the boxes are made of a strong 
material, preferably fully telescoped, and securely 
sealed in every part by means of strong paper 
mucilaged or glued to each side of the tops and 
sealed with mucilage or glue to the bottoms in such 
a manner as to permit postmarking on the bottom 
to engage the sealing flaps. 

When the above precaution is taken there will 
be no objection to the additional placing of sealing 
wax over the fasteners, but sealing wax over the 
fasteners alone without additional sealing in every 
part as herein described is considered insufficient 
for first-class registered mail. 

(Signed) W. Irving Glover. 
Third Assistant Postmaster General. 
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At Benton, Ky., C. B. Riley has been 
succeeded by Dr. V. A. Stilley. 
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Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years 


A Superior Reproduction 


direct from France 


Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 




















SPECIAL NOTICE 
TO JOBBERS 


We have inaugurated a new policy which took effect April 15th 
confining our extensive watch line tc JOBBERS ONLY. 


We take this opportunity to thank our many friends in the retail 
trade for their past patronage and to assure them that we will be 
able to serve them as heretofore through their jobbers. 


Preston Bros. 
9.11 MAIDEN LANE NEW YORK 


On April 14th our representatives, Mr. L. Pachman left for the 
Middle West and Mr. J. Fishbein for the South and Pacific Coast 
and will have the pleasure of calling on you with our watch line 
which should interest every jobber. 
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Plenty of Beefsteak and Fun for Everybody 





Members of Jewelers’ Twenty-Four Karat Club of New York Make Merry at 
Annual Spring Feast 

















Oh Mr. Gallagher! Oh Mr. Gallagher! 

Were you at the banquet they held Tuesday 
night ? 

When the Roman Gardens rang with the 
songs M. & O. sang, 

And the fake head waiter filled them all with 
fright. 


Oh Mr. Shean! Oh Mr. Shean! 

Did you sce them pour the beer on his bald 
bean? 

‘Twas a nifty stunt they “pulled” and the 
members all were “gulled.” 

Were they filled with grief? 

No—liquids, Oh Mr. Shean! 


The banquet referred to by the Bard of 
Maiden Lane in. the above effusion was the 
Spring beefsteak dinner 


annual of the 


The dinner was scheduled to begin at 6:30 
Pp. M., but there were so many interesting 
things to talk about and so many friendships 
to be renewed and everybody was so particu- 
larly pleased to see Julius Kaufman and to 
make him understand that the “spirit of 
hospitality” which he diffused was appre- 
ciated, that it was 7 p. M. before the beef- 
steak was ready and the jewelers found their 
places at long tables. 

Then came the vanguard of the waiters 
with great trays laden down with juicy bits 
of steak, served with toast. Nothing was 
left undone to make everybody feel at home. 

Early in the evening it was noted from 
time to time that the head waiter seemed to 
be having considerable difficulty in conduct- 
ing the dinner and maintaining the decorum 
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Julius Kaufman, chairman of the committee, 
however, let it be understood that he was 
the best man to handle the waiter and that 
no volunteer help were required or desired. 
In a short time the waiter returned, but 
whenever a particularly audacious prank was 
played upon him he would fly into a rage 
and stamp about the room, declaring that 
he never in all his life had attempted to 
serve such a band of “wild Indians.” 

After the serving of coffee and cigars, the 
entertainment of the evening was begun. A 
professional singer was the first number on 
the program and she made a big hit with 
the jewelers. After she had finished her act, 
Chairman Kaufman asked the head waiter 
what he thought about the entertainment and 
was told that it was “punk.” Thereupon 
Mr. Kaufman demanded that the head waiter 
do something to entertain the jewelers if he 
was not satisfied with what was being done. 
The head waiter accepted the challenge and 
stepped to the front of the room. After 
telling a couple of stories he began a run- 
ning-fire monologue which made a big hit. 
Of course the cat was out of the bag by 





MEMBERS OF THE JEWELERS’ TWENTY-FOUR KARAT CLUB OF NEW YORK WHO ATTENDED THE BEEFSTEAK DINNER AT MURRAY’S ON APRIL 10 


Jewelers’ Twenty-four Karat Club of New 
York, which was held at Murray’s on 42nd 
St. west of Broadway, Tuesday evening, 
April 10, 

There have been other beefsteak dinners 
but none that excelled the one at Murray’s. 
All of which goes to prove that when good 
fellows get together an enjoyable eve- 
ning “is had.” The members of the Jeweler- 
ers Twenty-four Karat Club are law re- 
Specting citizens and that the Volstead Act 
does not take all the joy out of life in these 
dry as bone” days was indicated by the 
evident enjoyment of all who attended. 

e dinner was held in the Roman Gar- 
dens at Murray’s and the old saying, that 
When you are in Rome do as the Romans 
do was followed out. From the time that 
the jewelers first began to arrive and were 
welcomed by the reception committee until 
the end of the evening’s performance, not a 
minute was allowed to go to waste. Every- 

Y was there for a good time and everyone 
ad just what he came for. 


which he thought was necessary. Time and 
again he urged the jewelers to be quiet and 
as the evening wore on he became more 
vociferous in his demand. His plea was 
that the uproar would mean that the police 
would come and stop the dinner and that 
the proprietor of the establishment would 
blame him for the disorder. Several times 
he attempted to admonish individuals who 
he thought were making the most noise and 
when he was rebuked he became very much 
excited and finally gave up the attempt and 
left the room. A number of the tender- 
hearted jewelers who felt sorry for the man, 
having learned from other waiters that he 
had “just recently returned from a hospital, 
where he had gone because of a nervous 
breakdown,” tried to reassure him. They 
told the head waiter that the jewelers were 
a good lot and would not willingly do any- 
thing that would make it unpleasant for him. 
Some of the jewelers were so solicitous that 
they even followed the poor waiter out to 
the adjoining room and tried to console him. 





that time and those jewelers who had sym- 
pathized with the “nervous waiter” were 
given the laugh by those who had seen 
through the “plant” earlier in the evening. 

A monologist who told a number of 
stories was the next number of the program 
and he was followed by Edward Muhlfeld 
and Albert Osterwald, who gave the jewelers 
a half hour of splendid entertainment, ap- 
pearing as “Mr. Gallagher and Mr. Shean” 
and having a number of parody songs, which 
always hit at some jeweler in the club. 
They were roundly cheered when they had 
finished their act. M. Brewster Morse wrote 
the verses and Albert L. Krolik presided at 
the piano, all of whom are associated with 
the jewelry trade. 

The affair was declared one of the most 
enjoyable that had ever been held by the 
Twenty-four Karat Club and Chairman 
Kaufman and his committee, consisting of 
George Whitehead, Charles Conant and Al- 
bert Kahn, were highly congratulated on the 
success of the evening’s entertainment. 
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Importers of 
Tr 


CAn &xclusive Service 


FREDK M. GOTTLIEB & CO. 





209 SOUTH STATE STREET 


LEPHONE HARRISON 3027 AMSTERDAM, TULP STRAAT 9 























CharlesT Dougherty Co.Lne. 
IMPORTERS 0% PEARL ‘4 PRECIOUS bie 
7-11 West 45”Street, NewYork, 


Pearls Pearl Necklaces 
Pearl Ropes 
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ANTWERP—1 Rue Van Lerius LONDON E. C.—50 Holborn Viaduct 
AMSTERDAM—2 Tulp Straat PARIS—11 Rue de Chateaudun 


LE ROY PRESENT 


DIAMONDS 


170 Broadway New York 
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The Trend of the Silver Market 





No Basis for Many Wild Reports as to What Will Happen When Government 
Ceases to Buy Silver Under the Pittman Act 

















The Director of the Mint having an- 
nounced recently that but 20,000,000 ounces 
of silver was still to be purchased by the 
Government under the so-called Pittman 
Act and that the full amount will be pur- 
chased by July 1, irresponsible writers to 
various newspapers have been compiling 
articles on the result this will have on the 
market price of silver. Some of these arti- 
cles have been amusing in the wild deductions 
the authors made as to the effect of the 
stoppage of purchases by our Government of 
domestic silver at $1 per ounce while others 
were very silly and showed an entire lack 
of knowledge of the many forces that deter- 
mine the market price of the white metal. 
For this reason we are glad to publish a 
careful analysis of conditions of the silver 
market that has just been made by Handy 
& Harman, New York. This report, issued 
last Monday, reads as follows: 


Comment on Approaching Completion of 
Silver Purchases Under the 
Pittman Act 


“Before discussing the effect on the price 
of silver which the recent announcement by 
the Director of the Mint may have, we con- 
sider it advisable to review briefly the pro- 
visions of the Pittman Act itself. 

“This bill, which became a law in April, 
1918, reads in part as follows: 


“*To conserve the gold supply of the 
United States; to permit the settlement 
in silver of trade balances adverse to 
the United States; to provide silver for 
subsidiary coinage and for commercial 
use; to assist foreign governments at 
war with the enemies of the United 
States, and for the above purposes to 
stabilize the price and encourage the 
production of silver.’ 


“Under the provisions of this act, silver 

dollars equivalent to a total of approxi- 
mately 208 million fine ounces of silver were 
melted up and shipped to India for account 
of the British Government during the years 
18 and 1919. 
_ “In June, 1920, the Director of the Mint 
irst accepted tenders of United States mined 
and refined silver under the terms of the 
repurchase section of the Pittman Act, and 
such purchases still continue. 

On June 17, 1920, for the first time two 
quotations were made for bar silver; one 
representing the price of $1 per ounce 1,000 
fine paid by the U. S. Government for ‘do- 
mestic’ silver, and the other representing the 
world market price for ‘foreign’ silver. 

The repurchase section of the Pittman 
Act authorizes the Director of the Mint to 
purchase at $1 per ounce 1,000 fine all silver 


tendered, when supported by proper affi- ’ 


davits proving that such silver had been 
8 and refined in the United States, up 
°an amount sufficient to replace the silver 
Previously sold under the terms of the act— 
ramely, 208 million ounces. 
This amount of 208 million ounces has 
n reduced to 200 million ounces by the 


allocation to Pittman purchases of an amount 
equal to approximately eight million ounces, 
previously allocated to subsidiary coinage 
requirements. 

“In our ‘Review of the Silver Market for 
1921’ (published in THe Jeweters’ Circu- 
LAR, January, 1923) we recognized this re- 
duction of the total purchases to 200 million 
ounces, by estimating the balance still to be 
purchased as 50 million ounces on the basis 
of approximately 150 million ounces already 
purchased to Dec. 31, 1922. 

“On March 30, 1923, the Director of the 
Mint announced that purchases to that date 
amounted to approximately 180 million 
ounces, and that at the present rate of pro- 
duction the purchase of the balance would 
be completed about July 1, 1923. 

“The sudden increase in purchases be- 
tween March 28 and 30 was due to the 
acceptance by the Director of the Mint of 
approximately 12 million ounces tendered by 
silver producers present af a conference be- 
tween representatives of the Government and 
the smelting companies, held on March 30. 

“This silver is not in refined form avail- 
able for delivery as bullion, but represents 
silver content in ores or concentrates at the 
reduction works. The purpose in accepting 
silver in this form is to place all mines on 
an equal basis, and to prevent discrimination 
against those mines in the sale of their prod- 
uct whose bullion would take a longer 
period in refining, on account of the nature 
of the ores. 

“Due to various factors, such as inaccura- 
cies in estimating actual silver content, and 
the fact that certain silver will be tendered 
for sale which has never gone to a smelter 
(product from cyanide or other processes), 
the exact date on which purchases under the 
Pittman Act cease cannot be determined 
until some time afterwards, but provisional 
settlement will be made on the basis of the 
world market price for ‘foreign’ silver, and 
later adjusted when all data is available. 

“Based on the present rate of production, 
purchases by the Government under the 
Pittman Act will be completed about July 
1, 1923, according to the recent statement of 
the Director of the Mint; but it must be 
borne in mind that actual deliveries of re- 
fined silver against these salés will not take 
place for several months to come, and the 
Director has set the final date for such de- 
liveries as late as Oct. 1 of next year. 

“There has always been considerable spec- 
ulation as to how greatly the price of silver 
would be affected by the additional supplies 
from the United States coming upon the 
open market after the cessation of purchases 
under the Pittman Act, and undoubtedly the 
announcement of the Director of the Mint 
under date of March 30, that only about 20 
million ounces remained to be purchased, 
did have a sentimental depressing effect on 
the price of ‘foreign’ silver. 

“However, in considering the influence 
upon the market, it must be remembered 
that this silver will not be available for some 
time, and then will come only in increasingly 
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larger amounts which would tend to make 
any fall in price a gradual one, and not a 
sharp break as some appear to expect. 

“On the side of supply, there are two 
factors which will tend to check any fall in 
price. First, during recent months the min- 
ing of United States silver has increased 
considerably. This is due largely to the 
greater production of copper, of which sil- 
ver is a by-product; but the approaching 
expiration of the Pittman Act undoubtedly 
is partly responsible for this increase. To 
the extent that the Pittman Act is stimulat- 
ing production, its termination will restriet 
it, so that the additional supplies eventually 
coming on the open market will be less than 
recent domestic production figures would in- 
dicate; and secondly, any appreciable fall in 
the price of ‘foreign’ silver will tend to re- 
duce the Mexican output, as ores in that 
country are mined chiefly for their silver 
content, and such curtailment would have @ 
strengthening effect on prices. 

“Furthermore, as noted in our ‘Review of 
the Silver Market for 1922, an analysis of 
statistics covering production and price dis- 
closes no apparent direct relation between 
these two factors. In the year 1912, when 
world production was at its height, and 
United States production was on the in- 
crease, silver reached a higher level than it 
had for several years previous; and sub- 
sequent to 1912 declined steadily, until the 
sustained advance brought about by war con- 
ditions. 

“It would appear that the controlling fac- 
tor in the silver price is the demand from 
India and China, and the requirements of 
these countries depend in turn upon world 
conditions. The millions in the Orient prob- 
ably give no thought to the expiration of 
the Pittman Act, and although speculators 
in Bombay and Shanghai may attempt. to 
use the termination of the Pittman Act as 
a ‘bear point,’ any fluctuations brought about 
by their operations will be merely temporary 
and not based on fundamental economic con- 
ditions.” 








WINDOW SMASHER AT WORK 
Youth Hurls Brick Through Window in 

Kansas City Jewelry Store and Escapes 

with Loot Valued at $2,000 

Kansas City, Mo., April 13.—Jewelry 
stores continue to suffer their share of hold- 
ups which are being reported in this city. 
The Cady & Olmstead Jewelry Co. was 
entered early the morning of April 12. 
The thief threw a brick through the window, 
seized a tray of watches, spilled 16 of 
them as he ran away, but escaped with 
enough to bring the loss to $2,000. 

C. P. Woodbury, vice-president of the 
jewelry company, said the man was observed 
by a watchman across the street, who sum- 
moned a patrolman from the Bankers’ Pro- 
tective Patrol. 

The brick-thrower was young and neatly 
attired. He is said to have carried the 
brick under his coat. The first throw only 
cracked the glass, it took a second and 
harder hurl to break the front window. 

The watches dropped by the thief were 
made unfit for sale, according to Mr. Wood- 
bury. The watches were valued at $950, he 
said. The exact value of 23 other watches 
stolen was placed at $1,927. 
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Samuel Lenkowsky & Son 


Importers of 


DIAMONDS 


Announce that on or about April 2sth they will move their offices 
from 71 Nassau Street, where they have been located for the past 


seventeen years, to 
170 Broadway 


Telephone NEW YORK 
Cort. 1955 























STONES OF OLD EGYPT 


CARNELIAN LAPIS TURQUOISE 


in a new shipment inclusive of all desirable sizes and shapes, ready 


NOW! 


Egyptian jewelry is already dominating the displays in the up-to-date shops 
thruout the country and the demand is growing stronger every day. Our 
stock will meet the requirements of all manufacturers. Our offerings are 


most attractive. 


H. NORDLINGER’S SONS, INC. 


Importers and Dealers in Precious, Semi-Precious and Imitation Stones 
New York, 70 West 40th St. 


Paris, 32 Rue Beaurepaire Gablonz, a/N Jaegergasse 3 Providence, 63 Washington St. 




















Importers of Precious Stone Necklace 
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OFFICERS RE-ELECTED 


Stockholders of Gorham Mfg. Co. Chose 
Directors—Statement as to Condition 
of the Company Up to 
Jan. 31, 1923 


ProvipENCE, R. J., April 11.—The stock- 
holders of the Gorham Mfg. Co. at the 
annual meeting, elected the following di- 
rectors: Jonas Holbrook, H. J. Welles, 
Henry S. Sprague, Frank W. Matterson, 
Alfred K, Potter, Wm. A. Viall, Franklin 
A. Taylor and George L. Shepley. At the 
subsequent meeting the directors re-elected 
Franklin A. Taylor as president, Alfred K. 
Potter as vice-president and _ treasurer. 
Hiram C. Hoyt was chosen secretary, Al- 
fred E. King, assistant secretary and Fred 
Moran, assistant treasurer. 

The report of the company to the stock- 
holders of conditions for the year ending 
January 31, 1923, showed that during the 
year the company had reduced its notes 
payable from $2,475,000 to $2,314,125; that 
it had paid off $243,500 of its bonds and on 
January 31 had on deposit with the trustee, 
$302,000, which was used to retire a like 
amount of bonds maturing February 1, 1923. 

The deficit in last year’s business was 
brought down to $329,737 as compared with 
the deficit for the year ending January 31, 
1922, of $441,664. During the past year, the 
sales amounted to about 94% of those of 
the previous year as far as the total value 
is concerned, but owing to the reduction in 
selling prices, this meant even greater sales 
than the year previously, The statement of 
the company’s position as of January 1, 1923, 
compared with January 31, 1922, is given as 
follows : 





1923. 1922. 
Peirrent ASSES. 66s ccc cccens $6,086,992 $6,601,443 
Current liabilities ........ 3,134,477 2,954,676 
err ere rrr rr 1.94% 2.23% 


Inventories were reduced during the year from 
$4,068,661 to $3,669,273. Total deficit of the com- 
pany now stands at $613,916, compared with $284,- 
179 at the close of the previous fiscal year, and with 
a surplus of $157,485 at the end of 1920. 

Following is a balance sheet of the Gorham Manu- 
facturing Company as of January 31, 1923: 


ASSETS 
Current assets— 1923 

I sis ai aia Seo ciele ios s wive-¥ SS $875,733 

et; 4de; and - 249. 6.0 ccse rece sscces 25,183 

Notes and accounts receivable......... *1,456,489 

Accrued interest and dividends recd.. 32,711 

REE iS Fae eS 3,669,273 

Investment in English branch........ 727,600 

Total current assets..........+20- $6,086,992 

ee LO Be OTOL TE 428,571 

Property less depreciation............ 2,638,850 

PUOETOd CHATGEE. 06..00.00c0cccceccces 106,714 

Conting assets (see contra)..........- 94,309 

EE ern Ht 613,916 

Bg RLS Be Se ted alas $9,969,354 
LIABILITIES 
Current Liabilities— 

Notes payable—Banks............+++ $2,314,125 
scr 52's Foie eis ne Aa 101,837 
nts payable (including affiliated 

BOD, BOOTIE) cisccosccceccs 286,285 
Bonds due February 1, 1923.......... 284,000 
d interest matured...........++.- 35,612 
Unclaimed wages .......00.seee+ceeee 3,629 

The Gorham Co., Trustee Mt. Vernon 

ee rere 47,555 

Accrued accounts ..........ssseeeees 61,432 

Total current liabilities.......... $3,134,477 


Seven Per Cent Bonds— 
Due August 1, 1923 (less in 
treasury, $8,000) ......... $342,000 
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Due February 1, 1924 (less in 





treasury, $2,500) ........ 347,500 
_— 689,500 
MOO dhe s 2 edkK cee cbse Fo aes $1,067 
Conting liabilities (see contra)........ * 94,309 
Preferred stock outstanding.......... 3,000,000 
Common stock outstanding........... 3,000,000 
NE) nie 65.06. 40 oA Na 4b Hie $9,969,354 





*Including affiliated companies, $175,353 (less re- 
serve for doubtful accounts and notes, $156,667.) 
Estimated amount still to be realized. 








Prizes to Be Given at Convention of Illinois 
Retail Jewelers’ Association, May 7 
and 8, at Galesburg 


Cuicaco, April 14—An innovation has 
been introduced by the Illinois Retail Jewel- 
ers’ Association in offering prizes for best 
short talks on trade topics at the coming 
convention at Galesburg. In a letter to 
members sent out by Secretary Lavy, he 
says: 

At the annual convention to be held at Gales- 
burg on May 7 and 8, we expect a large crowd. 

Much will be learned by the jewelers of the State 
on things interesting to the trade. 

The speech of Congressman Rainey particularly 
will prove both valuable and interesting. 

However, we are anxious for the retail jeweler 
to have something to say. To clear his mind of a 
grievance. To bring forward some constructive 
plan that will help retail jewelers. To freely give 
his criticism of the way and manner in which as- 
sociation affairs have been conducted, etc. 

We therefore have decided to offer prizes for 
the best short talks on subjects affecting the trade. 
These talks must be typewritten and must not ex- 
ceed 600 words. 

The associaion will have one good reader, who 
will have a large and resonant voice, read each talk, 
distinctly and plainly. 

This notice appeared in the April Bulletin, but 
through printer’s error the announcement reads 300 
words instead of 600 words. 

For the best talk within the limit of 600 words, 
$10 will be given. For the second best talk, $5 
will be given, and for the third best ‘talk $3 
will be given. 

Retail jeweler members get busy. Map out your 
favorite complaint or recommendation and put it 
into words, 

The talks will be read at meetings arranged for 
the purpose during the convention period, and the 
winners printed in the June Bulletin. 

Avrert G. Lavy. 
Secretary-Treasurer, 2015 Milwaukee Ave., Chicago. 








Jewelers of Atlanta, Ga. Form a Twenty- 
four Karat Club and Elect Officers 


AtLantA, Ga., April 12.—Paul Ewing, of 
Ewing Bros., wholesale jewelers, was 
elected president of Atlanta’s 24-Karat 
Club at its first meeting in the Chamber of 
Commerce today. J. F. Creel was elected 
vice-president, and by special motion from 
the floor of the house, the president was 
given permission to choose his own secre- 
tary, and a board of five directors at a later 
date. 

The Atlanta 24-Karat Club was not 
formed hastily or carelessly, but with due 
consideration of every point in favor of or 
against the organization. In an excellent 
speech pointing out the advantages of co- 
operation and at the same time the dangers 
besetting small organizations, Hubert Ander- 
son, of the Maier & Berkele Co., Inc., opened 
the discussion on whether a “Twenty-four 
Karat” club should or should not be formed. 
This was followed by remarks from each 
jeweler present, bringing out many valuable 
points in the organization and work of the 
club. 

After all those present had been heard 
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from, the subject was put to vote, and by 
unanimous consent the jewelers decided to 
organize the club on a permanent basis and 
promised their co-operation and support. 

Mr. Ewing was then elected permanent 
president of the club, taking the place of 
H. H. Atkinson, temporary president, and 
after some debate, it was decided to allow 
him to choose his own secretary, Mr. 
Schneider consenting to hold the office until 
his successor could be appointed. 

Charter members of the new society are 
Hubert W. Anderson, H. H. Atkinson, J. J. 
Bookout, J. W. Boone, J. F. Creel, E. B. 
Durham, Paul Ewing, Lawrence B. Holz- 
man, J. ‘H. Hulme, Henry Muench, W. B. 
McDuffie, and R. C. Schneider. 

The officers and directors were instructed 
to proceed with a constitution and by-laws, 
and to outline a definite program of work 
to be presented at the next meeting. All 
jewelers present pledged their support and 
co-operation to the new officers and per- 
sonally promised to bring in as many new 
members as they could influence. 








SECURITY ALLIANCE 


New Members Elected, Transfers Granted 
and Awards Paid at Monthly Meeting 
of Executive Committee 

The regular monthly meeting of the ex- 
ecutive committee of the Jewelers Security 
Alliance was held last Friday at the organi- 
zation’s headquarters, 15 Maiden Lane, New 
York. The meeting was presided over by 
President J. Warren Alford and was at- 
tended by vice presidents C. C. Champenois, 
M. L. Bowden, treasurer Bernard Karsch, 
secretary J. H. Noyes and Messrs. Henry 
Abbott, William T. Gough, Alpheus L. 
Brown, Frank T. Sloan and Leo Wormser. 
During the month 19 new members were 
admitted to Class B while 7 members were 
transferred from Class A to Class B. The 
executive committee also ordered the pay- 
ment of five rewards. 

The secretary reported that during the 
month of March, there had been five safe 
burglaries committed, one of which took 
place at the store of a member who lost 
goods worth $600. The entire loss suffered 
as a result of these burglaries amounted to 
$57,600. There were nine store burglaries 
with losses of $12,666. One of these oc- 
curred at the store of a member who lost 
$1,012. Window smashings during the 
month numbered 41 with losses of $86,597. 
Of this number, 22 were committed at the 
stores of members of the Alliance who lost 
$3,531. Three arrests have been made and 
part of the goods recovered. 

The secretary’s report showed that dur- 
ing March there were 15 sneak thefts com- 
mitted with losses to the victims of $3,675. 
Eleven of these thefts occurred at the stores 
of members who lost $2,985. One arrest has 
been made and $210 worth of merchandise 
has been recovered. 

The hold-ups totaled 10 with losses of 
$86,860. Two of these occurred at the es- 
tablishment of members who suffered losses 
of $5,200. One arrest has been made. 

There were two swindles during the 
month with losses of $406. Both of these 
swindles took place at the stores of mem- 
bers whose goods were finally recovered. 
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DIRECT FROM THE LAND OF TUT-ANKH-AMEN 


EGYPTIANKR CARNELIAN BEAD NECKLACES 
Also Scarabees and Other Real Stones, Bead Necklaces and Gold Earrings 


A. SCHORR & COMPANY 
15 MAIDEN LANE NEW YORK 
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CABLE ADDRESS: AMSTERDAM 
RIPRAP, LONDON ANTWERP 


JAC. ROMYN 


BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 


19-20 HOLBORN VIADUCT LONDON, E. C. 1. 
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GETS FULL COMPENSATION 
Georgia Court Affirms Award to Widow of 
Detective Shot by Jewelry Bandit 
ATLANTA, Ga., April 10—Mrs. Irby C. 
Walker, wife of the Pinkerton detective 
killed by Frank DuPre in his raid on the 
Nat Kaiser & Co. jewelry store here on 
Dec. 15, 1921, was awarded full compen- 
sation from the detective agency today in 
a decision handed down by the Georgia 
Court of Appeals. The award amounts to 

$10 a week for 300 weeks, or $3,000. 

The Georgia Compensation Board awarded 
this compensation to Mrs. Walker shortly 
after her husband was killed by the “Peach- 
tree Bandit,” but the Pinkerton National 
Detective Agency resisted payment on the 
ground that the Georgia law does not hold 
an employer responsible for the wilful act of 
a third person directed against an employe 
for reasons personal to the employe or be- 
cause of his employment. 

The case was taken to the Fulton Superior 
Court which upheld the award. It was then 
carried to the Court of Appeals, which has 
also upheld it. 

“Walker was killed while in the perform- 
ance of his duty,” said Judge Roscoe Luke, 
in writing the opinion of the higher court. 
“He was assigned by the detective agency 
to guard the Kaiser store from thieves and 
bandits. There was no personal quarrel be- 
tween Walker and DuPre. They did not 
even know each other, and DuPre would 
just as ruthlessly have slain anyone else who 
got in his way. 

“The case is without precedent in Georgia 
law, but the compensation law was intended 
to protect the families of men who die in 
the discharge of their duties, as Walker did, 
and his widow is certainly entitled to a fair 
compensation in this case.” 

Thus closes the final chapter on one of the 
most famous robbery and murder cases in the 
south. 








National Council of Traveling Salesmen 
Would Make Mileage Law Retroactive 


As May 1 approaches and the traveling 
salesmen face the necessity of engaging in 
an extended legal battle to make the inter- 
changeable mileage books a reality, the Na- 
tional Council of Traveling Salesmen’s 
Association is planning to suggest to the 
Interstate Commerce Commission an ar- 
rangement which will assure to the pros- 
pective users of the books the full benefits 
of the 20 per cent reduction involved in the 
event that the railroads fail to have the de- 
cision of the commission nullified. 

Through its counsel, Hoke Smith of 
Washington, Samuel Blumberg of New 
York, and Powers & Hall of Boston, the 
National Council is preparing to suggest to 
the commission that some provision should 
be made to guarantee the rights of travelers, 
as far as the reduction is concerned, after 
May 1, even though through injunction or 

her means the issue is not finally deter- 
mined, 

The plan which the National Council is 
about to propose is that all Class 1 railroads 
of the country included in the mileage book 
decision of the I. C. C. should be required 
commencing with May 1, if the books are 
Not then in use, to issue certificates with 
tach railroad ticket, to the end that if the 


THE JEWELERS’ CIRCULAR 


legal fight sustains the mileage decision the 
traveling salesmen and all other travelers 
may receive proper credit for the mileage 
consumed upon the presentation of these 
certificates in the purchase of mileage books 
when they are finally placed on sale. For 
instance, if by chance the legal fight is ex- 
tended over several months the National 
Council feels that it is no more than right 
that if the decision of the I. C. C. is carried 
into effect at a later date, should be made 
retroactive in all its features to May 1, 1923. 
The injunction action of the eastern rail- 
road lines, which is pending in the Federal 
District Court of Boston, may result in a 
decision before May 1, but regardless of 
which side wins, it is expected that an ap- 
peal will be taken to the Supreme Court of 
the United States. Particularly if the issue 
resolves itself around the constitutionality 
of the law passed by Congress, which re- 
sulted in the Interstate Commerce Commis- 
sion decision, it is felt that there may be 
more or less extended delays before the 
books are issued. The National Council at- 
torneys are sanguine that the constitution- 
ality of the law will be upheld. They state 
that the law was drafted by most able con- 
stitutional lawyers in Washington. 








TO INVESTIGATE ENTRIES 





John Donnelly, Chief Assistant Appraiser, 
Assigned to Fifth Division at Appraiser’s 
Stores, Where He Will Make Survey 
of, Watch Imports 

The government is planning a complete 
survey, under the Tariff Act of 1922, of all 
entries at this port of watches and watch 
movements. Aside from official confirmation 
by Appraiser of the Port F. J. H. Kracke 
that such an investigation would be under- 
taken, little could be learned regarding the 
true significance of this inquiry. The first 
intimation that such a survey was contem- 
plated was received when Chief Assistant 
Appraiser John Donnelly was placed in 
charge of the Fifth Division at the United 
States Appraiser’s Stores last week, and As- 
sistant Appraiser Irving Blum, then in 
charge of the customs appraisal of watches 
and watch movements, was transferred to the 
Seventh Division, where dyestuffs are exam- 
ined. 

Considerable difficulty has been experi- 
enced by customs officers in applying the pro- 
visions of the new law to watches and watch 
movements, and it has been rumored that the 
values placed on entries by importers are 
believed by Treasury officials to be too low. 
Chief Assistant Appraiser Donnelly is to go 
into every phase of the situation and report 
to the Treasury Department the result of 
his observations. Mr. Donnelly recently 
completed a survey having to do with the 
customs examination of imported dyestuffs. 
As the result of his findings new regulations 
were promulgated from Washington chang- 
ing the procedure for ascertaining duty value. 
The same procedure may be followed by 
the government with respect to watches 
and watch movements. 











The business formerly conducted under 
the name of C. A. Spurlock, Sutherland, Ia., 
is now carried on in the name of Chas. T. 
Spurlock. 
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BANDITS ROB JEWELER 


Diamonds and Watches Valued at About 
$5,200 Taken from Kansas City Estab- 
lishment After M. H. Dunn is 
Bound and Gagged 
Kansas City, Mo., April 14.—Diamonds 
and watches valued at about $5,200 were 
taken by three young bandits at 9:30 o’clock 
yesterday morning in a hold-up of the M. 
& L. Dunn jewelry Co., at 329 W. 12th St. 
Though many persons passed by as the 
robbery was taking place, it was impossible 
for pedestrians to see into the store because 
of the wooden doors back of the show win- 
dows. The hold-up was unknown until the 
negro porter found M. H. Dunn lying bound 
and gagged in a small room at the rear of 

the store. 

At about 9:30 o’clock, Dunn related, three 
well-dressed unmasked men entered the 
store. In compliance with the request of 
one, Dunn displayed a diamond ring. While 
the man examined the ring, one of his com- 
panions walked around the counter and 
pointed a revolver at the proprietor. Mr. 
Dunn was then ordered to the rear room 
where he was securely bound and gagged. 

A check showed that the bandits took 
about 70 diamonds mounted on cards from 
the window, which were priced at about 
$5,000, several watches and diamonds from 
the show case, valued at approximately $200, 
and $45 in cash from the open safe. Mr. 
Dunn said he believed that there was $2,500 
insurance on the loss. 








EXPORTS IN FEBRUARY 


Department of Commerce Makes Public Sta- 
tistics Showing Shipment of American 
Jewelry to Various Countries 

Wasuinocton, D. C., April 13.—The Bu- 
reau of Foreign and Domestic Commerce 
has just made public the statistics of jewelry 
shipped to foreign countries during the 
month of February, which showed that the 
value of jewelry exported during the month 
was $42,203. 

Canada absorbed the largest share of the 
jewelry sent out of this country during 
the month while England ranked second. 

The full list of countries to which jewelry 
was exported is given below: 














Countries Value 
$63 
252 
15 
50 
200 
7,705 
Canada—Maritime Provinces .......+++++ 383 
Quebec and Ontario........... 22,408 
Preivio FIOVMONS: occcscccecues 5,699 
British Columbia and Yukon.... 1,573 
DMM 6 6556 6 o.n idem ecinderisenaeanede 53 
Ms 6: d.050's.d he Oeawhee wedi eaeaes 350 
Newfoundland and Labrador.........«+++ 395 
TREND. co dvevcscoreredveccudréaseatesa 31 
Other British West Indies.........++e0++ 12 
GD erinind danvadabdanceeimadaneenene 19 
PR. cine vemachedahadhemehdiadada 1,608 
pS EP Pe ere re Peer 277 
CE nbc bes cedcndatecesessnareauaee 247 
Se EE Sv covetavetsdscncecnecuaes 303 
COR di vrervscnccddaidnecedadaceneen 500 
PMMGENS nob ccc bt dveverevteviavecinens 60 
TOR cccaccvenicadeiedintaesateae $42,203 








Charles A. Harrington is the successor 
to Julius R, Tisdale, Zearing, Ia. 
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JEWELERS SILVERSMITHS ASSOCIATION. De 


Annual Spring Banquet 


Provibence, R. I. April 14—The New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association held one of the most 
enjoyable and successful banquets in its his- 
tory in the Colonial ballroom at the new 
Providence-Biltmore Hotel, with more than 
350. members and guests present, this eve- 
ning. 

It was the first. formal affair that the 
association has held in seven years, the cus- 
tom having been suspended in 1916 during 


E, M. DOCHERTY, PRESIDENT 


the World War, but the revival this eve- 
ning apparently struck a responsive chord 
throughout the membership of the organiza- 
tion, as well as with the trade generally, 
and there seems little doubt that the New 
England jewelers’ banquet will again be- 
come an anntal event. 

The members and their guests began to 
assemble in the foyer of the ballroom shortly 
after 5 o’clock but the early arrivals found 
President Docherty, Secretary Booth, Archi- 
bald’ Silverman, chairman of the committee, 
and their officers and assistants already on 
hand and for the next hour there was a 
general interchange of greetings, renewal 
of old acquaintances and the formation of 
many new ones. Former gatherings, out- 
ings and festivities were talked over, many 
of the younger members obtaining glimpses 
of the past through the pictures drawn. by 
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the older members in their reminiscences. 

It was very amusing as the tales of the 
baseball games between the Providence and 
New York jewelers which were the motif 
that resulted in the forming of these or- 
ganizations were retold. No one could seem 
to remember which association was vic- 
torious on the ball field but several told 
of the “ringers” that each side introduced 
until at the final game both nines went into 
the field with men whose faces were more 
familiar to the fans attending the profes- 
sional games than they were to the average 
manufacturing jeweler. 

And then as mention was made of some 
who have passed to their reward—Pearce, 
Fanning, Devereau, McCloy, Fisher, Potter, 
Fitzgerald, Nat Grant, Cutler, George Grant 
and others—more than one silent tribute 
was paid to their memory. But it was of 
the present that the majority thought rather 
than of the past and so radios, aeronauts, 
automobiles, bootleggers and similar 20th 
century topics came to the forefront. The 
old tradition of the association to eschew 
all business discussions was strictly ad- 
hered to and thus everyone was enabled to 
entirely forget all business and commercial 
problems and perplexities and give theni- 
selves up to an unqualified, unrestrained 
good time. The committee had carefully 
and advisedly prepared the way and the 
members and their guests put it over the 
top without any rebuffs or reverses, 

Promptly at 6 o’clock the doors to the 
banquet hall were thrown open and while 
the diners were finding their places at the 
group tables that filled the room, the hotel 
orchestra rendered overtures and medleys of 
popular music which terminated in a stirring 
march as the officers and speakers filed in 
to take their seats at the head table, which 
had been arranged lengthwise of the ball- 
room, with round tables directly in front 
of the presiding officer for the representa- 
tives of kindred and allied associations. 

After the invocation by Rt. Rev. James 
DeWolff Perry, Bishop of the Protestant 
Episcopal Diocese of Rhode Island, the as- 
semblage entered upon the enjoyment of the 
following menu: 

Sea Food Cocktail Biltmore 

Salted Nuts 
Cream of Chicken a la Reine 
Sweetbread Patty Tosca 
Pineapple Sherbet 
Boneless Squab, Chicken Epicure 
eas French Style 


Broiled .Sweet Potatoes 
Fresh Strawberry Souffle 


Celery Olives 


Prov(dence-Btltmore Hotel) 


Petite Fours 

Demi Tasse 
Mineral Waters 
Ginger Ale 
Cigars 
Cigarettes 

During the serving of the dinner there 

were instrumental selections by the orches- 
tra, vocal numbers by singers from the local. 
theatres and community singing by the 
diners, while many of the latter paid brief. 
social. calls to friends at other tables. It 
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HAROLD E, SWEET, TOASTMASTER 


was exactly 8 o’clock when President Edgar 
M. Docherty of the association called, the 
gathering to order for the beginning of the 
post prandial program. He said in part: 


ADDRESS OF PRESIDENT DOCHERTY 

“When the directors decided to hold this- 
banquet they had in mind the enjoyable: 
times of the past and the possibilities of the’ 
revival of the annual dinners for which the 
New England Manufacturing Jewelers’ and’ 
Silversmiths’ Association has become: 
famous. The very general'and enthusiastic’ 
response which the members have given the’ 
move would seem to indicate their approval, 
and for that we thank you. 


“I do not intend to occupy but a few. 


minutes of the time which has been alllo-’ 
cated to the speakers but I’do want to ex 
press my personal pleasure at seeing 80° 
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American Gem & Pearl Company 


6 West 48th Street, NEW YORK CITY 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 
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ENUS UNQUESTIONABLY — the 
finest scientifically produced 





PEARI. pearls in the world. 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 
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Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 
THE OPTICAL PUBLISHING CO. 
11 John St. New York 
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The Buyers’ 
Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 
11 John Street New York 








Jobbing Stones 


Get the habit of mailing your 
jobs to us, for quick and efh- 
cient service, at right prices, 
also stone seal engraving, en- 
crusting, and lapidary work. 


Kroner, Hyman & Co,, Inc 
of 


Precious and Imitation Stones 





51 Maiden Lane New York City 











Attention—Manufacturers 
ONYX RING STONES 
Furnished for Any Size 

jamond 
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# EARRING STONES 
"| ONYX and AMBER 


THE DOUBRAVA CO. 
61 Beekman St. New York 








Pearl Stringing 


Strung with Knot Between Pearls—Fancy 





7 W ad st. Anna G. Page {New Yor 


Expert Workmanship 
Precious and Semi-Precious Necklaces 


Seed Pearls Twisted. 














A.&$.ESPOSITER — EXPERT LAPIDARIES 


NEW YORK We are always in the market for fine rough 


Tele. Bryant 4787 gem material. 
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many present and to extend the thanks of 
the officers and committee for your interest 
and support and on behalf of the New 
England Jewelers’ and Silversmiths’ Asso- 
gation 1 extend to you a hearty, wholesome 
New England welcome, sincere and im- 
measurable. It is my intention to resign 
the honor of presiding at the forthcoming 
festivities to one who has always been a 
fader not only in business, but in social 
and political affairs, aye, in everything that 
he takes in hand. He needs no introduc- 
tion to a gathering of New England jewel- 
ers nor to jewelers from any part of our 
wide land, but I take great pleasure in pre- 
senting Hon, Harold E. Sweet, former 
mayor of Attleboro, as the toastmaster. 


ADDRESS OF HAROLD E. SWEET 

After a very flattering tribute by the ap- 
plause from the gathering, Mr. Sweet ex- 
pressed his thanks and appreciation at the 
honor and reception accorded him and brief- 
ly reviewed the conditions in the jewelry and 
silversmithing industry since the occasion of 
the last banquet of the association in 1916, 
commented upon the changes that have oc- 
curred since that time and of the many faces 
missing from the ranks and the presence of 
new ones. He mentioned the period of depres- 
sion in the trade during the war when many 
of the smaller shops and some of the larger 
firms were threatened with financial diff- 
culties, but added that the period following 
shortly after the armistice brought unprece- 
dented prosperity. 

He spoke of the great importance of the 
jewelry industry in this locality, especially 
in Providence and the Attleboros, where, 
he said, upwards of 125,000 persons were 
dependent upon it. He told of the varia- 
tion in the industry and stated that an era 
of prosperity appeared to be dawning and 
that organization is necessary, not to com- 
bat each other but to co-operate. But with 
the ascending the heights we must do so 
with caution so as not to get dizzy when 
we reach the peak. 

“Now we are getting together,” he con- 
tinued, “and taking advantage of the period 
under Wolcott, Pierce and Docherty, with 
the efficient assistance of the invaluable 
manager, Booth, our association is sure of 
going forward. This is a day of organiza- 
tion. Organization is meeded in every 
branch, commercial, social and industrial. 
It must be an organization for co-operation, 
not competition, and we must*assist. One 
thing that we should get together on is to 
make a success of the proposed convention 
of the American National Retail Jewelers’ 
Association which ‘is’ to be held in Provi- 
dence this Summer.” 

The toastmaster asserted that the people 
of southeastern Massachusetts are greatly 
interested in the legislation in Rhode Island, 
10 his introduction of Governor William S. 
Flynn, His Excellency in his response de- 
clared that the Rhode Island Legislature is 
only trying to interpret the opinions ex- 
Pressed by the mass of the people, and that 
if the people disagree with its interpreta- 
tion it is their inalienable right to assert 
themselves against it. “Quiescence and 
quietude,” he asserted, “never made accom- 
Dlishment. There is need for business minds 
i the Government,” he said, emphasizing 
the value of business men to the State and 
community if they take part in State affairs. 
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In his remarks His Honor Joseph H. 
Gainer, mayor of Providence, said in part: 


ADDRESS OF MAYOR GAINER 

“It is a real pleasure for me to come here 
tonight and extend to the members of this 
association the greetings and good wishes of 
the city of Providence. If my memory 
serves me correctly, your last banquet was 
held in 1916, so that it is seven years since 
you gathered in annual assembly. 

“As you perhaps know, I have become 
a banquet connoisseur. Very few organiza- 
tions exist in Providence whose banquets I 
have not attended. I have them all cata- 
loged—excellent, very good, good, fair and 
bad. I assure you I have always classed 
your banquets with the excellent, so that 
you can understand how earnestly I say that 
your annual affair has been missed in our 














ROBERT WASHBURN, WHO ADDRESSED THE 
JEWELERS 


community and that there is general rejoic- 
ing at its resumption, 

“The industry which your organization 
represents is an important one to our city, 
to our State and to this section of New 
England generally. The community is in- 
terested in your progress. Your prosperity 
means a corresponding prosperity for our 
people. In the name of the community, 
therefore, I wish you a prosperous and suc- 
cessful year. 

“IT understand that your association is a 
very efficient one. I congratulate you also 
upon that. Organization is a good thing 
for any industry. It can help the units 
composing it to help themselves, to render 
more efficient service to the public and to 
lift to higher levels their standards and 
ideals. It can also be of great assistance 
by exercising a watchful influence over 
hasty and ill considered legislation affect- 
ing the industry. In this respect an or- 
ganization while it is helping the industry 
which it represents, can also be of assistance 
to the national lawmakers as well. If an 
organization will present honest informa- 
tion, if it makes only fair demands, if it does 
not attempt to over-reach or deceive, in 
other words, if it presents facts and figures 
on which the lawmaker can rely, it is bound 
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to be of assistance, not only to the industry 
which it represents, but also to the country 
as well, 

“We have many able, patriotic, sane men 
representing us in government, but they are 
not omniscient. No matter to which party 
they belong, I believe they are honestly try- 
ing to perform their duty in a patriotic and 
sincere manner. They generally know what 
they want to accomplish. They do not al- 
ways know how to accomplish this without 
expert advice. The trouble in getting this 
expert advice is that it is rarely disinterested 
and not always reliable. 

“Organizations representing an industry 
should be able to give the most reliable in- 
formation obtainable. They should be able 
also to convince those to whom the informa- 
tion is given that it is reliable, that it will 
stand the acid test of the closest scrutiny 
and that those who act upon it, can act upon 
it with confidence. 

“I do not want you to feel that anything 
I have said in this connection should be 
taken in the slightest degree as reflecting 
upon your organization. In fact, from all 
that I can learn, your organization is living 
up to the highest standards in this respect, 
but I know, and you know, that this is not 
always the case. Nine-tenths of the troubles 
which afflict business and industry arises 
from a lack of common honesty and fair 
dealing. Who doubts, for instance, today 
that the railroads of the country are suffer- 
ing for the sins and transgressions of the 
railroad magnates of a few years ago, more 
than from any other cause, The suspicion 
and distrust which has been meeting our 
public service corporations in recent years is 
the logical outcome of the attitude of those 
in charge of public service corporations only 
a few years back. 

“I reiterate, therefore, that there is a 
great opportunity for your organization, not 
only in building up your own industry here 
in New England, but in building up a public 
trust and confidence which must be the basis 
of business and industry in this republic.” 

Hon. Robert M. Washburn, of Boston, 
former president of the Roosevelt Club of 
that city, was introduced to speak on “The 
Hazards of Humor,” and his address was 
an entertaining intermingling of philosoph- 
ical observations, bits of. humor and poig- 
nant satire which was thoroughly enjoyed 
and kept the auditors roaring with laughter. 
In conclusion he said that what this country 
needs most is “money spent right in direct- 
ing education and brains used right in apply- 
ing that education.” 

The address of Judge Jack Armour, of 
Illinois, was taken up in a great part by 
humorous observations and witty interpreta- 
tion of current topics and events, conclud- 
ing with a most heart-appealing peroration 
of the “Stars and Stripes” that brought the 
gathering to its feet in an outburst of ap- 
plause that completely drowned the conclud- 
ing words of the speaker. 


ADDRESS OF CONGRESSMAN CHANDLER 


Congressman Walter M. Chandler, of the 
Fifteenth New York Congressional District, 
speaking on the subject “The Pros and Cons 
of Current Political Problems,” attacked the 
Ku Klux Klan, the I. W. W., Socialists, 
Communists and all other agitators, “We 
have the richest country in the world,” he 
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asserted, “with resources comparatively un- 
touched and absolutely undeveloped, and 
wealth of anywhere from $250,000,000,000 
to $300,000,000,000. It makes me indignant 
when I hear people say that the Government 
is threatened. But let me tell you that legis- 
lators may come and legislators may go but 
the legislature at Washington will go on 
forever. Founded on the cornerstone of 
Washington, Jefferson, Adams and the other 
great men—greater than whom no nation 
ever have seen before or since—this Gov- 
ernment will never die.” 

Denouncing agitators of every class, 
creed, color, race or kind, he declared “the 
Republic is everything and those who op- 
pose it are insignificant. They cannot de- 
stroy it. We have heard considerable said 
about property rights and that there appears 
to be a tendency on the part of the masses 
—composed of ignorant and foreign persons 
—to destroy our Government. Let me tell 
you, and history proclaims it, that should 
this country be threatened that it will not 
be the ‘400’ or the professional classes who 
will defend and rescue it. It will be the 
plain men who will offer up their all—their 
lives if necessary—that this grand country 
shall live.” 

Congressman Chandler said that he voted 
against the Volstead act and the 18th 
Amendment because he did not believe they 
were sincere legislation. He said that he 
also voted against the bonus bill and that 
he had seven reasons for doing so, the prin- 
cipal one being that New York and New 
England would have to pay an unfair pro- 
portion of the appropriation. He advocated 
a sales tax as the most equitable form of 
taxation that could be levied. The con- 
sumer, he declared, should pay it, and as 
everyone was a consumer, the tax would 
fall equitably upon all. 

The Ku Klux Klan he stigmatized as the 
greatest menace to the country—defensible, 
perhaps, when it was organized at the close 
of the Civil War and during the reconstruc- 
tion days that followed, but indefensible 
now; born of ignorance and overestimated 
as to its power. He assailed it for its at- 
tacks on Catholics and Jews, and declared 
that to allow the Ku Klux Klan, the 
I. W. W.’s, Communists, Socialists and 
others of the ilk to destroy religious liberty 
here would be to destroy the only distinctive 
contribution to civilization that this coun- 
try has made. 

“We have a lawless element which is not 
a serious menace, however,” he said. “No- 
body can believe in Lenine and Trotsky, 
and Washington and Jefferson at the same 
time. Nobody can believe in the Soviet 
Government and the Republic at the same 
time. Nobody can serve God and Mammon 
at the same time. 

“When the Socialist representatives were 
fired out of the New York Assembly one 
of them told me that if they could not win 
by ballots they would be bullets, Let the 
issue come. We welcome it. And when it 
does come, every man and woman who be- 
lieves in the Constitution and the flag will 
be aligned against every man and woman 
who believes in the red flag of anarchy. 
There will be no halfway measures. There 
will be no compromise.” 

Archibald Silverman was chairman of the 
banquet committee and his assistants were: 
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Edwin H. Cummings, Theron S. Curtis, 
Stephen H. Garner, Paul B. Paris, Ralph 
K. Stone, Hardld E. Sweet and Henry 
Wolcott. 

The officers of the association at the 
present time are as follows: President, 
Edgar M. Docherty; vice-presidents, Frank 
P. Daughaday and Clarence J. Roehr; 
secretary, Morgan W. Rogers; treasurer, 
Newton P. Hutchison; manager, Wood- 
ward Booth; directors, Arthur L. Bottom- 
ley, William P. Chapin, Jr., William G. 
Lind, Louis Lyons, Laurence C, Martin, 
Charles S. Peckham, Frederick Schwinn, 
John J. Sommer, William T. Chase, Theo- 
dore W. Foster, Donald Le Stage, Theodore 
B. Pierce, Frank J. Ryder, George S. 
Sawyer, Henry G. Thresher, Henry Wol- 
cott, Edgar M. Docherty, Wallace B. Ken- 





WOODWARD BOOTH, MANAGER 


yon, Ellis W. MacAllister, Paul B. Paris, 
Charles A. Whiting, Archibald Silverman, 
George N. Steere and Ralph K. Stone: 


The Members and Guests 


President’s Table—Vice President Clarence J. 
Roehr; Congressman Jeremiah E. O’Connell, Third 
Congressional District of Rhode Island; Vice Presi- 
dent Frank P. Daughaday; His Honor Joseph 
H. Gainer, Mayor of Providence; Congressman 
Richard S. Aldrich, Second Congressional District 
of Rhode Island; Rt. Rev. James DeWolf Perry, 
Bishop of the Protestant Episcopal Diocese of Rhode 
Island; Judge Jack Armour of Illinois; President 
Edgar M. Docherty; Congressman Walter M. 
Chandler, Nineteenth Congressional District of New 
York; Toastmaster Harold E. Sweet, former Mayor 
of Attleboro; Hon. Robert M, Washburn of Boston; 
His Excellency William F. Flynn, Governor of 
Rhode Island; Archibald Silverman, Chairman of 
Committee; Congressman William S, Greene, of Fall 
River, congressman Fifteenth District of Massa- 
chusetts; Manager Woodward Booth. 

Table 1—J. Frank Coupe, Robert P. Murphy, 
Walter B. Frost, William E. Tefft, E. H. Lohrmann, 
Edward Weinlander, H. Wachenheim, Ernest L. 
Davis, R. J. Ward, Theodore A. Droz. 

Table 2—Edward H. Cummings, Edward H. 
Cummings, Jr., Arthur M. Allen, Charles E. Han- 
cock, Ernest E, Weller, Morgan W. Rogers, E. 
Irving Rogers Jr., John J. Foley, Edmund G. Flint 
Jr., Frederick W. Allen. 

Table 3—Arthur L. Bottomley, M. W. Alexander, 
Ellis Gifford of Fall River, President of the Massa- 
chusetts and Rhode Island Retail Jewelers’ Associa- 
tion; F. M. Child, Edward H. Hufnagel, President 
of the American National Retail Jewelers’ Associa- 
tion William L. King, Gustave H. Niemeyer, Presi- 
dent of the National Jewelers’ Board of Trade. 
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Table 4—George M. Baker, M. E. Rosenheim, 
Fred C. Backus, secretary National Jewelers Board 
of Trade; Arthur Essing and Robert S. Tipping, of 
the Jewelry Crafts Association, New York; Frank 
P. Kennedy, North Attleboro; Herbert W. Gardner, 
President of Employers’ Association of Rhode 
Island; Edward S. Walker, secretary of Textile 
Association of Rhode Island. 

Table 5—Theodore W. Foster, Earl J. R. Beatty, 
T. Clyde Foster, William H. Graf, Ernest L. Fuller, 
Frederick D. Carr, Major John J. Collins, Victor 
| ics William L. Merchant, David P. Suther- 
and. 

Table 6—Edgar W. Martin, L. H. Kirk, Earle C. 
Mellny, L. P. Pendleton, Ralph S. Hamilton, George 
B. Champlin, Robert Hamilton, George R. Burt, 
Edwin F, Cary, George S, Champlin. 

Table 7—Howard K. Cleary and William H. 
Mason of Jewerers’ Circutar; Robert B. Carr, 
The Manufacturing Jeweler; George Englehard, of 
Chicago, National Jeweler; Arthur W. Davis and 
Lee Howard, The Keystone; Charles S. Zack, Provi- 
dence News and J. P. McCabe, Providence Tribune, 

Table 8—S. C. Rice, H. G. Heintz, B. S. Gard- 
ner, E. H. Smeed, G. C. Gerrish, George Ohl and 
H. B. O’Brien of the International Silver Co., 
Bridgeport, Conn., R. F. Drew of Handy & Har- 
man, New York. 

Table 9—Joseph F. Rioux, Henry M. Arms 
heimer, Harvey E. Clap of Attleboro, George L. 
Brady, Leslie O. Wetherell, Frank C. Gray, Frank 
J. LeClair, Howard T. Daughaday, Otto P. Becker, 
Walter J. Turner. 

Table 10—William P. Chapin, William P. Chapin 
Jr., Charles R. Makepeace, Frederick R. Hollister, 
Henry L. Wilcox, William H. Gridley, George F. 
Sawyer, Alfred S. Reese, William H. Bell, Hollis 
W. Bell. 

Table 11—Eugene Abbott, Edward S. Weed, 
Alphone Hiller and A. J. Morais of New Orleans, 
Lefavour H. Bosworth, Charles H. Perry, Patrick 
H. Conley, C. P. Phipps, J. F. Morrisey, John A. 
Straight. 

Table 12—Stephen H. Garner, William H. Garner 
Jr., Edwin F. Leach, Arthur J. Bond, Charles S. 
Jones, George E. Herrick, Wallace D. Kenyon, Ira 
L. Robinson, William G. Wemmell, Orin W. 
Clifford. 

Table 13—Hon Philip C. Joslin, Speaker of 
Rhode Island House of Representatives; Herbert 
L. Farrow, president of Newark Jewelers’ Associa- 
tion; Abbott Phillips; James A. Rogers, secretary 
Emyloyers’ Association of Rhode Island; L,. 
Rogers. 

Table 14—Frederick A. Ballou, Frederick A. 
Ballou Jr., John Herlihy, H. A. Livermore, 
Ernest W. Lakey, Eugene Morehouse, Edward J, 
Hirschman of Attleboro, Frederick Schwinn, Louis 
R. Wise, Theron S. Curtis, 

Table 15—Dr. William F, Flanagan, Percy OQ. 
Wilmarth, E. H. Brown, C. E. Wilsons C. E. 
Shepard, H. M. Crosby, A. L. Kruger, Edward 
N. Slade, W. H. Ryder, Frank J. Ryder. 

Table 16—Alton H. Riley, Harvey E. Clap, Ray- 
mond M. Horton, Edward B. Hough, Andrew 
Morris, Ralph C. Bangs, Joseph H. Lancor, Her- 
bert D. Hough, William G. Lind, Joel J. Pincus. 

Table 17—J. M. Selonek, J. McCrudden, A. S. 
Burlingame, Harold N. Treen of Attleboro, W. 
A. H. Wells, J. Arthur Payette of Attleboro. 

Table 18—Ludwig J. Roehr, Walter Holt, Frank 
Le Bron, A. J. Le Bel, E. T. Roehr, D.. Plante 
Jr., Charles J. Orphin Jr., G. V. Hawkinson, F, 
L. Presbrey. 

Table 19—B. H. Danks of the Woolworth Co., 
New York; J. H. Mulligan, Charles Silverman, 
George Moses of Thomas Long & Co., Boston; 
John Silverman, Ernest D. Lovewell of Creed- 
Kellogg Co., Boston; Charles P. Davies of Butler 
Bros., New York, Harry Frank of New York; 
Manuel F. Williams. 

Table 20—Henry G. Thresher, Dean Thresher, 
Chester A. Moffett, Charles H. Butts, William H. 
Thornley, George H. Holmes, Frederick A. Paige, 
A. M. Bowen, George H', Cahoone, Frederick S. 
Sibley. 

Table 21—J. C. Seymour, Walter E. Ensign, 
James F. Murphy, Ezra S. Smith, August L. 
Blumenthal, Leonard I. Lamb, Alfred K. Potter, 
Hiram C. Hoyt, Frank M. Graham, Howard B. 
Rice. 

Table 22—Paul B. Paris, George Walder, Nathan 
Kaufman, John McGreen, John C. L. Shabeck, C. 
Joseph Fox, Maurice Fox, K. Kiebler, Charles 
Cannon. 

Table 23—Albert A. Remington, Albert A, 
Remington Jr., Horace E. Remington, Harry W. 
Fisher, Ernest C. Mulvey, Erwin V. Sweet, 
Charles O. Sweet, Theodore B. Pierce, William 
P. Robinson, Walter L. Blackinton. 

Table 24—Jules Goldstein, William O’Rourke 
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of Baird-North Co., Samuel Steiner, George W. 
Dover, James Garvin, John Creamer, Ted White, 
Albert Vennerbeck, Charles Ramsdell of Smith- 
Patterson Co., Boston; J. J. White, A. P. Dupuis. 

Table 25—Charles A. Russell, Arthur L. Smith, 
William T. Chase, Judge Frederick Rueckert, 
George C. Rueckert, Ralph K. Stone, Ellis W. 
MacAllister, Alfred B. Lemon, Melvin W. Moore, 
J. W. Holton. 

Table 26—George N. Steere, Harry Fulford, 
Arthur A. McRae of Attleboro, Lawrence P. 
Keeler of Attleboro, Lester E. Fulford, Earl H. 
Fulford, George H. Sykes of Attleboro, Frank E. 
Reynolds, Augustus W. Preble, Gus W. Strand- 
berg of Attleboro. 

Table 27—Thomas F. Hughes, Joseph R. 
Borden, Aldro A. French, J. Burleigh Moulton, 
Alfred H. Patterson, Lawrence M. Swift, A. W. 
Evans, Edward N. Cook, George Briggs, Robert I. 
Jamieson. 

Table 28—Horace W. Steere, Gen. Herbert S. 
Tanner, first vice-president of the Massachusetts 
and Rhode Island Retail Jewelers’ Association; 
J. Arthur Clem, Howard F. Barker, William S. 
Greene, Wilbur A. Scott, Edward M. Wheeler, 
manager Providence office National Jewelers’ 
Board of Trade; August F. Rose, Director 
Jewelry and Silversmithing Department of Rhode 
Island School of Design; George A. Armstrong. 

Table 29—John F. Allen, J. Safford Allen, 
Grenville R. Hood, Walter A. Griffith, Ralph L. 
Griffith, Charles E. Townley, Aksel E. Olsen, 
William P. Cheever. 

Table 30—Frank B. Jeffers of North Attle- 
boro; Harry E. Hull of North Attleboro; John 
E. Tweedy of North Attleboro; John M. Howard, 
John A. Sweitzer, William G. Mayer, Sidney O. 
Bigney of Attleboro; Sigmund Fischer, Harold 
D. Baker of Attleboro. 

Table 31—Lawrence J. Walsh of Attleboro, 
James A. Sweet of Attleboro, L. Robinson, M. 
Robinscn, William G. Bennett, Arthur F. Dolan, 
Matthew Dunn, E. S. Kerfoot, Max Schwain- 
shaub. 

Table 32—Frederick A. Gardner, Thomas S. 
O’Donnell, Albert Christopher, William Whylock, 
Edgar E. Craddock, W. H. Roland, Thomas H. 
Bride, Chris W. O’Brien, Carl M. Abbott, D. 
A. Hart. 

Table 33—Earl B. Williams, Henry B. Wright, 
Ernest A. Saywell, W. H. Cranston, Bertram J. 
Drabble, Vincent Sorrentino, H. Benjamin 
Whitaker, James A. Palmer, W. A. Ormsbee, 
Ralph E. Day. 

Table 34—Joseph G. Kilkenney, Leon Elias, 
Harry Blacher, Samuel Blacher, Benjamin Zetlin, 
Milton Sherman, Everett Ramond, Charles Brier, 
S. M. Magid. 

Table 35—Henry Wolcott, president Manu- 
facturing Jewelers’ Board of Trade; Horace M. 
Peck, Secretary Manufacturing Jewelers’ Board 
of Trade; Frederick V. Kennon, Edgar E. Baker, 
James H. McCutcheon, Frank Kelley, Capt. T. 


Dawson Brown, J. Henry Rodgers, H. W. Rice, 
A. L. Sawyer. 
Table 36—William J. McClellan, George A. 


Roberts, John F. Byron Jr. 


Banquet Notes 


It was the first since 1916. 
* * * 
_ The association proved that the art of entertain- 
ing is not a lost one with them. 
eo * * 
Old-timers united in saying the banquet was the 
best ever given by the association. 
* * * 


The Attleboros certainly did themselves proud 
with their big delegations. 

* * * 

Of course Harry Fulford was there. 
ever known to miss a banquet? 

* * * 

Table 20 was not only the centre of the ball 
room but the center of goodfellowship. Henry 
Thresher, George Holmes and George Cahoone 
were there. 


Was he 


* * * 


Charles E. Hancock presided over a very digni- 
fied group at Table 2. 
* * 

It’s a far ery from the roister of the baseball 
field where the association had its inception to 

the dignity of the banquet hall. 
* * * 


President Docherty again evinced his popularity. 
He grasped the hand of all the 360, and many of 
them twice or even thrice. “Ed.” is the right 
man in the right place. 
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Archie Silverman never does anything by halves. 
His guests filled an entire table, which was graced 
by a mound of flowers. Among his party were 
B. H. Danks of the Woolworth Co., New York; 
Charles P. Davies of Butler Bros., New York; 
George Moses of Thomas Long Co., Boston; 
Ernest Lovewell of Creed-Kellogg Co., Boston. 
They were looked after by Harry Frank the New 
York representative of Silverman Bros. 

* * * 


Fred C. Backus says he got the promise of at 
least a half dozen applicants for the National 
Board, . 

* 7 * 

The judiciary was represented by Judge Fred- 
erick Rueckert, who was a guest of his brother, 
George C. Rueckert at Table 25. 

7 . 7 

S. O. Bigney ran over from Attleboro to the 
dinner and greeted his numerous friends in the 
trade here in the lobby before the dinner began. 

* * * 

The speeches were unusually good even for a 
New England banquet. But then, Massachusetts 
“kulture” you know. 

* * * 


Dean Threasher, son of Henry G., the dean of 


the association’s gathering attended with his 
father. They made a royal pair. 
* * * 


Col. John Collins of Ostby & Barton looked 
bright and lively after the long siege of the night 
before at the annual reunion and ball of the 
Aereo Club of Rhode Island of which he is one 
of the officials. 

* * * 

Theodore W. Foster was the recipient of many 
congratulations on his recent dual anniversary of 
75 years young and 50 years in business. Clyde 
was very proud of the many nice things said to 
and about father. 

* o * 

“Al.” Vennerbeck was asked about golf. ‘Don’t 
bother me,”’ said Al. “I never let anything inter- 
fere with a good dinner.”’ 

* * * 


A. J. Morais and Alphonse Hiller brought 
southern smiles from New Orelans and greeted 
friends, old and new, at Table 11, where they 
were guests of the Potter & Buffinton Co. 


* * * 


Director Rose of the Jewelers’ and Silversmith- 
ing Department of the Rhode Island School of 
Design was asked many questions about Egyptian 
jewelry and art in the Museum of that institution. 
“Not so much as we like to have. Want to 
donate something?” 

- * * ° 

The hotel orchestra was on its job all during 
the dinner and kept things moving. Several of 
the diners were caught shaking a foot between the 
courses, 

+. * * 

One of the noticeable father and son groups 
was at Table 13 where the two William P. Chapins 
entertained their guests. 

* - * 

If Secretary Booth doesn’t think he ought to 
have an increase in salary it is not for the lack 
of flattering things that were said about him, 

* * 

Well, everybody joined in singing “the gang’s 

all here” and everybody enjoyed it, too. 
* * * 

Charles A. Russell, of Irons & Russell Co., was 
among the quiet ones, but he had a good time 
all the same. He said so himself. 

* * * 

While Gus Standberg was going up in the 
elevator he was told that it was snowing in 
Philadelphia and Gus replied that someone was 
always taking the joy out of life. 

* * * 


John M. Buffinton, of the Potter & Buffinton 
Co., the oldest past president of the association and 
one of the original charter members, was unable 
to be present on account of a severe cold. Every- 
one missed John and he was frequently asked for. 

* * * 


The International Silver Co. was represented by 
H. B. O’Brien and George Ohl, manager and 
assistant manager respectively of the sterling de- 
partment. They were at Table 8 and proved to 
be “sterling’’ good fellows. 

* * * 

The Governor had a narrow escape from injury, 
for just as the guests were taking their seats the 
large national flag that stood behind the head 
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table toppled over and just missed striking him 
on the head. 
2 * * 
It certainly seemed like old times to see George 
Dover in the crowd and listen to his singing. 
* * * 


Ellis Gifford of Fall River, president of the 
Massachusetts and Rhode Island Retail Jewelers’ 
Association, was on hand with Gen. Herbert S. 
Tanner of this city, first vice-president of the 
association, and J. Arthur Clem, also of Provi- 
dence. 

— * 7 

Archie Silverman, chairman of the banquet com- 
mittee, seemed to be everywhere during the eve- 
ning looking to the comfort of his many friends 
and seeing that everyone had the time of his 
life, 

* * * 

Alfred K. Potter (vice-president and treasurer), 
Hiram C, Hoyt (secretary), anu Frank M, Graham 
(manager), represented the Gorham Mfg. Co. 
They made a trio good to look upon at Table 21. 

* * * 

A. A. Remington proudly introduced his son 
and regretted that his father wasn’t present so 
as to have made it three generations. 

* * + 


Judge Armour’s beautiful tribute to the Stars 


‘and Stripes received a rousing ovation. 


* * * 


Every guest wore a _ white carnation, while 
mounds of dark pink carnations relieved the head 
table. 

* 7 

Jules Goldstein of Jules Goldstein & Co. was 
there with both feet. His official job was to keep 
the glasses of the Mayor and Senator Greene 
filled. Jules made a hit. 


* * aa 


Fred Carr, of Ostby & Barton, stole all the 
nuts from surrounding tables so as to mix the 
drinks at Table 5 where the firm’s party was 
congregated. Fred always was a great com- 
missariat, 

* * 

There were five past presidents of the association 
present—Thresher, Holmes, Chase, Wolcott and 
Pierce. 

os * * 

The Tut-ankh-Amen dance by Charlie Ramsdell, 
of the Smith, Patterson Co., Boston, over in the 
corner caught the crowd. But then Charlie always 
does catch the crowd that’s the reason he’s held 
his job so long. 

** @ 

“Gus” Niemeyer and R. F. Drew of Handy & 

Harman, New York, greeted their many friends. 
* * ” 

Edgar W. Martin, of the Martin-Copeland Co., 
nodded his head continually in approbation of the 
sentiments of the speakers. Wise boy, Edgar. 

* . * 


Charlie Brier wore that “smile that wont come 
off.” He said Ben would have been present only 
he’s on his way across. Great boys, the Briers. 

a * * 

George Steere, of Payton & Kelly Co., came 
all the way from a business trip in Canada to be 
with the bunch, 

* * * 

Ted Cummings of the General Chain Co., cn- 
tertained at his rooms to which many weary steps 
traveled but returned with sprightly Spring. 

+ * * 

Past President Harry Wolcott, who is at present 
president of the Manufacturing Jewelers’ Board 
of Trade was the guiding spirit at Table 35. 
Seated at his table were Manager Horace M. 
Peck, J. Henry Rogers and Frank Kelley of the 
Board. 

* + * 

Steph Garner was in his glory and from the 
centre of the ball room he led the community sing- 
ing in a manner that none but he could, 

* 7 - 

Gene Abbott never lost an opportunity to greet 
a friend, and that included everybody, and in- 
cidently to call attention to the coming golf 
tourney early in June. 

* — * 

William McClellan, George Roberts and John 
Byron, Jr., had a cute little table all by them- 
selves in the northeast corner. 

_ * * 

The Whiting & Davis Co. brought down a 
party of six from Plainville and they made a 
merry party at Table 8. 
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Ralph K. Stone wa 
week on business for Stone & Markham. 

David M. Saaty sailed last week on the 
Fabre liner Asia for Mosul in Mesopotamia 
for a year’s stay. 

D. N. Jacoby has been on an extended 
business trip through the middle west for the 
Providence Stock Co. 

William A. Shawcross, of Monroe Block 
& Co., visited New York the past week on 
business for the firm. 

The Silverman Mfg. Co., 40 Basset St., is 
owned by Simon Silverman and Henri L. 
Crepeau, according to the records at city 
hall. 

The trade in New York and Newark re- 
ceived a business call from Frank Kelley, 
of the Manufacturing Jewelers Board of 
Trade, the past week. 

Harry Frank, New York representative of 
Silverman Bros., has been spending several 
days the past week visiting the firm’s fac- 
tory on Public St., this city. 

A. B. Paulson, Chicago representative of 
the Waite-Thresher Co., has returned to his 
office, after a visit to the firm’s factory, Ab- 
bott Park Place, this city. 

The Nu-Linx Mfg. Co. is the style under 
which Paul S. Varrier has commenced the 
manufacture of a general line of plated cuff 
buttons and links at 25 Fountain St. 

Saturday was the 11th anniversary of the 
loss of the Titanic on which Englehardt C. 
Ostby, president of the Ostby & Barton Co., 
was a passenger and was one of the victims. 

Hose No. 7 was called at 2:30 o’clock Fri- 
day morning for a rubbish fire in a barrel in 
the building at 59 Ship St., occupied by the 
Automatic Gold Chain Co. as a storehouse. 
Damage was slight. 

John Killion has taken a position with the 
Automatic Gold Chain Co. as superintendent 
of one of the departments. He was for sev- 
eral years superintendent of the Whiting 
Chain Co. at Attleboro. from which he re- 
cently resigned. 

Tilden-Thurber Corp. furnished the two 
handsome sterling silver loving cups which 
were offered for trophies by the Aero Club 
of Rhode Island in connection with the an- 
nual ball at the Biltmore Hotel last Friday. 
The cups are to be competed for annually. 

Stanley H. Lyons, of the Lyons Mfg. Co., 
who is Colonel, commanding the United 
Train of Artillery, which has had a con- 
tinuous existence since being chartered in 
1775, was a member of the committee on 
annual dance at the Rhodes last Friday eve- 
ning. 

The case of the Washington Real Estate 
Co. against the American Nickel Plating Co. 
was heard before Judge Rueckert in the civil 
session of the Sixth District Court on Fri- 
day on a balance alleged to be due on book 
account. On motion judgment was entered 
for the plaintiff for $152 and costs. 

Among the jewelry buyers reported in 
Providence and vicinity during the past week 
were the following: Mr. Reisch, of Mar- 
shall Field & Co., Chicago; Arthur Kaskell, 
of Wiener Bros., New York city; M. J. 
Grauer, of J. Grauer & Co., New York city; 
Clarence Loeb and Mayo Loeb, of L. Loeb & 
Sons, Cincinnati, O.; A. L. Judis, of Leonard 
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Krower & Son, Inc., New Orleans; Charles 
P. Davies, of Butler Bros., New York city; 
A. J. Morais and Alphonse Hiller, of the 
Morais-Hiller Jewelry Co., Inc., New Or- 
leans; B. H. Danks, of the Woolworth Co., 
New York city; Ernest Lovewell, of the 
Creed, Kellogg Co., Boston. 

Among those who participated in the joint 
ladies’ night festivities of the three com- 
mandaries of Knights Templar in Providence 
last Thursday evening were: Clarence M. 
Dunbar, Norris G. Abbott, Eric E. Berkan- 
der, Stowell B. Sherman, John M. Buffinton, 
Lewis P. Darling, Newton P. Hutchison, 
William H. Mason, Adelbert E. Place, Ar- 
thur I. Russell and William T. Wilson. 

The special committee that was appointed 
by the New England members of the Na- 
tional Jewelers Board of Trade at the lun- 
cheon meeting held last week at the Bilt- 
more Hotel to conduct a membership drive 
in New England, held a luncheon at the 
same place Wednesday noon at which the 
team captains made their reports upon the 
first week’s campaign. The meeting was 
called to order by the chairman of the com- 
mittee, Raphael Vicario, and each captain 
as he was called made a report of the num- 
ber of applications received and the num- 
ber of prospects that were being considered. 
Each captain reported general enthusiasm 
among the members of the teams and that 
there was every prospect that the number 
which it had been set out to obtain in the 
New England district, would be secured. 
Charles E. Hancock, honorary vice-president 
for New England, was present as was Ed- 
ward M. Wheeler, manager of the New 
England office and both made encouraging 
remarks. Another meeting will be held the 
coming week for a further report by the 
several teams. 


Harry C. McCormack, manager of T. C. 
Tanke, Inc., 557 Main St., returned this 
week from a short buying trip to New York 
city. 

L. M. Campbell, Canandaigua’s leading 
jeweler, was re-elected president of the 
Canandaigua Business Men’s Association at 
the annual meeting held on April 10. 

The Empire State Ring Co., ring manu- 
facturers, will move their offices and factory 
from 743 Main St. to the third floor of the 
new T. C. Tanke building, 557 Main St., this 
week, as will also the Jewelers’ Co-operative 
Manufacturing Co., which maintains a large 
mail order jobbing organization. 

E. FF. Norton & Co., retail jewelers, 85 
Main St., Salamanca, N. Y., are remodeling 
their building, enlarging it through an addi- 
tion to the rear and rearranging stock and 
fixtures to make room for an imported nov- 
elty department which is to be added when 
alterations have been completed. 

Articles asking to do business under an 
assumed name were filed in the Niagara 
County Clerk’s office at Lockport last week 
by Pincus Cohen, of Buffalo. He will op- 
erate under the name of. “Donald’s” at Niag- 
ara Falls. The business was formerly op- 
erated by Pincus and Harold Cohen. They 
are proprietors of the Antwerp Diamond 
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Co., retail jewelers at 5 E. Genesee St 
Buffalo. . 


Alois Mayer, a local street car conductor, 
under the name of John Corduer, obtained 
a watch from William Comerford, jeweler, 
43 Seneca St., Nov. 5, 1921, and failed to 
pay for it. Mayer was arraigned before 
Judge McLaughlin last week, charged with 
forgery. The charge was reduced to petit 
larceny and Mayer was placed on probation 
to make restitution for the watch. 


At a meeting of the entertainment com- 
mittee of the 24 Karat Club held at the La- 
fayette Hotel on April 9, with H. F. Van- 
der Voort, chairman, presiding, it was de- 
cided that the club’s Spring stag would take 
the form of a bowling party and luncheon, 
being set for the first Thursday in May, 
The committee has several places in view 
at which to hold the affair and will make a 
final selection this week. 


Buffalo diamond importers and jobbers 
say that the demand for the gems has come 
back to normal and that sales are averaging 
better than they have at any time since the 
war boom. In fact March proved one of 
the best months ever experienced for the 
season. “In this season the buying of dia- 
monds by the smaller jewelers, at least, is 
more or less of a hand-to-mouth business,” 
said one local jobber last week. “There- 
fore, the rather free buying of diamonds 
that is coming now is an evidence that the 
people are buying with corresponding free- 
dom from the retailers. Moreover, it is no- 
ticeable that the best demand is for the high 
grade stones which are proportionately the 
hardest to get—the American-cut gems.” 


Relief from some of the evils which beset 
the retail jewelry trade, or at least modifica- 
tion of unethical practices, may be afforded 
local merchants through the Buffalo Better 
Business Commission, Inc. Members of the 
jewelers’ group of the Chamber of Com- 
merce were notified to this effect by John 
N. Garver, manager of the newly formed 
organization, which comprises some of the 
most prominent business men of the city. 
It is the aim of the commission to establish 
representative advertising and eliminate the 
misleading variety by bringing pressure to 
bear on offending merchants and as a final 
resort through publicity. While the local 
jewelry trade is as yet unrepresented on 
this commission, because of the fact that it 
has not yet affiliated with the movement, it 
will probably be only a matter of a few 
weeks before one of the leading men in the 
retail business is elected to the directorate. 
The group is making an especial effort to 
obtain a full attendance of its membership 
at the next meeting which is to be held on 
the third Monday in May and at which the 
question of affiliating with the commission 
will be brought up for final action‘ 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York reported for 


the past week: 

Domestic 
Silver, 
Standard 
Price 


Selling Price 
U. S. Gov't 
Assay Bars 


68 
68% 
68% 
68% 
69 
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TRADE CONDITIONS 


Trade with the retail jewelers of Evansville has 
heen fairly good for the past week or two. In 
fact the retailers have enjoyed a good business 
since the first of the month and say that the 
yolume of business for April will show an in- 
crease over the corresponding month of last year, 
General business conditions in Evansville continue 
to improve and collections are getting better. 
Reports from the rural communities in southern 
Indiana, southern Illinois and western and northern 
Kentucky are more encouraging than they were a 
year ago this time. Farmers are in a much better 
frame of mind. They are spending more money 
and are arranging to plant big crops this Spring 
and Summer. Evansville is a large manufacturing 
center and most of the manufacturing plants here 
are being operated on steady time and there are 
few men in Evansville out of work now compared 
to last year and the year before. Manufacturers 
in almost every line say this promises to be the 
best trade year since the close of the world war. 
They look for some slump in business however in 
1924 due to the fact that a presidential year will 
be fought at that time. Taken as a whole the 
trade situation in Evansville and the tri-state sec- 
tion is about as promising as a business man could 
wish for. 


John F. Heinzle, of Heinzle & Nester, 
retail jeweler at Boonville, Ind, and 
former mayor of that city, has been selected 
to represent the Boonville Lodge of Elks in 
the grand lodge. Mr. Heinzle was one of 
the first Elks in Boonville. 

The talk of another exposition for Evans- 
ville this Fall has been revived. Retail 
jewelers and other merchants will take an 
active part in the exposition, if one is given 
and most of them will have exhibits at the 
Expo Park, where it is proposed to give 
the big show. 

The recent drive for new members in the 
Chamber of Commerce here resulted in sev- 
eral hundred new names being added to the 
membership roll. In the drive most of the 
retail jewelers of the city took a leading 
part. James S. Johnson has been re-elected 
as secretary and treasurer of the chamber. 

At a recent meeting of the directors of 
the Evansville Association of Blind, Charles 
F. Artes, of the Charles F. Artes, Inc., re- 
tail jewelers, was elected treasurer of the 
association to take the place of W. L. 
Swormstedt, who died a few weeks ago. 
The association was formed here about two 
years ago to help the blind people of Evans- 
ville. 

The coming of warmer weather is expected 
to see renewed activity among the mussel 
shell camps along the lower Ohio, Wabash 
and White Rivers. It is expected this year 
will see a larger number of men employed 
in the industry than ever before. Practically 
all the shells taken out of the rivers and 
streams in this section are sold to the pearl 
button factories in southern Indiana and 
southern Illinois. 

Thieves early on Monday, April 9, broke 
a plate glass window in the retail jewelry 
store of Frank Marshall at Columbus, Ind., 
a few miles northeast of here, and stole 
seven watches, two diamond rings and other 
jewelry to the value of approximately $1,000. 
A hole about 12 by 15 inches was broken 
at a place where the most valuable jewelry 
in the window was displayed. Several wrist 
watches that were within reach were not 
taken by the robbers. The police have been 
unable to find any clue to the robbers. 





Charles F. Artes, retail jeweler of this 
city, enjoyed a short boom recently for the 
position of Republican State chairman. It is 
generally understood that Lawrence Lyons, 
present chairman, will shortly resign and 
some of the warm friends of Mr. Artes over 
the State started a boom for him, pointing 
out that he was the logical man for the 
place. The boom did not get very far how- 
ever, for the reason that Mr. Artes an- 
nounced in the local newspapers that he was 
not after the job of State chairman; that 
he would not have it under any circum- 
stances and that he was at a loss to under- 
stand how the report got started. Mr. 
Artes has been an active worker in the Re- 
publican party for many years. 

It is expected this Summer will find many 
crews Of men working in southern Indiana 
and northern Kentucky in making excava- 
tions of the numerous mounds in this section 
that are believed to have been built by the 
mound builders many years ago. Samuel 
Endicott and Paul Lannert, both of this city, 
made a trip a few days ago to the Ditney 
Hills in Warrick county, Ind., 22 miles east 
of Evansville, where they made a survey of 
the hills and started plans to enter these 
hills a little later on where it is expected 
that valuable pottery and trinkets will be 
found. The men will take along a camp- 
ing equipment and will spend several weeks 
or maybe months there in making their ex- 
cavations. They believe that they will be 
rewarded with the finding of thousands of 
dollars’ worth of trinkets. As announced a 
few days ago excavations also will be made 
in the mounds on the Christie Grimm farm 
on the Evansville and Newburg road, a 
short distance east of Evansville, where the 
late Charles F. Artes, one of the pioneer 
jewelers of the city made excavations many 
years ago and found valuables, that he sold 
to a banker at Springfield, Ill, for the 
sum of $7,000, 








Notes from Ohio 


Another new jewelry store opened in 
Canton, Thursday, April 12, known as the 
Rogers Jewelry Co., and is located at 126 
Tuscarawas St. E, in the former location 
of Ludwig Wolff. 

“Tobe” Scott, 70 years of age, a well- 
known Cadiz, O., jeweler, died April 6, at 
his home. Mr. Scott lived all his life in 
Harrison County. Mrs. G. W. Woodburn, 
Uhrichsville, O., is a sister. 

-After enjoying patronage in the jewelry 
business for the past 10 years, Bert Klein, 
338 Elm St., Coshocton, O., began on April 
7 to sell his entire stock in his store at 512 
Main St. The stock is to be sold at public 
auction. When interviewed, Mr. Klein said 
he was going to quit business in this city. 

Fred J. Hoopes, Shawnee, O., has leased 
the room next to the stairway in the Arcade 
at Logan, O., and about May 1 he will open 
with a fine line of jewelry and optical goods. 
Mr. Hoopes has made quite a success of the 
business in Shawnee, and hopes to find in 
Logan a wider field for an exclusive jewelry 
business. 

Fire, which threatened for a time to wipe 
out an entire city block in Marion, O., did 
damage estimated at $2,500 to the jewelry 
store of the Nelson Jewelry Co. The 
greater part of the loss resulted from water 
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and smoke, there being but little fire in this 
store. The owners announce the store will 
be reopened just as soon as the adjustment 
is made and the stock can be rearranged. 
Several other stores in the same block 
suffered losses. 

A. J. Heiman, Barbarton, O., jeweler, 
expects to open a new store opposite his 
present place of business, where upon com- 
pletion the jewelry department will be 
transferred to the building and will then 
be conducted apart from the phonograph 
business. The jewelry store will be con- 
siderably enlarged and will be under the 
management of Harold Simmonds. It will 
be several weeks before the store will be 
ready for occupancy. 

Trade extension week, to be observed by 
Youngstown retail merchants April 23-28, 
promises to be one of the most important 
merchandising events of the year. Some 
150 retail merchants have banded together 
in promoting the sales event and in addition 
to catering to the local trade, merchants 
plan to appeal to out of town shoppers by 
offering price concessions for the week. 
Last tall Youngstown retailers held a simi- 
lar event with much ‘success. 

Leon Rubin, proprietor of the Rubin 
jewelry store, Washington St., East Liver- 
pool, retailers and wholesalers, and also 
connected with the Rubin Fredland Co. at 
Canton, was the speaker at a_ recent 
luncheon of the East Liverpool Rotary 
Club. He gave an interesting talk on the 
manner in which watches are manufactured 
and illustrated his talk with a three-reel 
motion picture made at one of the big 
watch manufacturing plants. 

Jewelers of Lima, O., formulated a code 
of ethics to govern advertising in a meeting 
with officials of the Board of Commerce, 
held a few days ago. The code pledges a 
square deal to the buying public and de- 
mands truth in advertising. The jewelers 
also adopted a code of business practice for 
the guidance of the Board of Commerce in 
its dealings with outside merchants. The 
code outlines the business policies and prac- 
tices of jewelers. R. E. Ashley, assistant 
manager of the Board of Commerce, read a 
paper on “Pearls and Their Imitations.” 

Officials of the Akron 24-Karat Club are 
awaiting with interest the outcome of the 
auction ordinance case which is now pend- 
ing in the Common Pleas Court of Summit 
County, which if decided in favor of Akron’s 
legitimate jewelers will prohibit transient 
jewelers from coming into Akron opening 
a temporary store and conducting an auction 
just at the season of the year when the 
jewelry business is at peak. E. W. Cham- 
berlain, president of the Akron 24-Karat 
Club, said that jewelers in Akron enter- 
tained strong hopes that the court would 
decide in their favor. A local shop is test- 
ing the ordinance which has already been 
passed by the city council. As soon as the 
outcome of the case is known regular 
meetings of the club will be resumed. Ac- 
cording to Mr. Chamberlain there is much 
important legislation ahead for considera- 
tion. 








Jerome Meyer and son Nat, of the firm 
of Jerome Meyers & Sons, Public Sq., 
Wilkes Barre, Pa., sailed for the European 
diamond markets recently. 





William Heeren, aged 82, of the firm of 
Heeren Bros. Co., and one of its founders, 
is in the hospital here. He has not been in 
good health for several years. 

A. J. DeRoy, of Jos. DeRoy & Sons, will 
remain in Atlantic City until the first of 
May. Mr. DeRoy is taking a long vacation 
at this time, in order to fully recover his 
health. 

Walter Benn, of the M. Bonn Co., who 
spent six weeks in Bermuda, is back again 
at his place of business and in the midst of 
a hard season’s work, as trade is quite 
brisk in this section, especially in the 
wholesale district. 

W. F. Hofmann, of Heeren Bros & Co., is 
leaving next week for Cincinnati to attend 
the convention of the National Wholesale 
Jewelers’ Association. Mr. Hofmann is 
taking it easy now, since he placed the 
younger men of the house into the respon- 
sible positions of management of that con- 
cern. Mrs. Hofmann will go with him. 

While the firm does not at present desire 
to announce the location of a new store 
which it intends to open, S. H. DeRoy & 
Co. have closed the lease for the structure 
at a prominent downtown point and it is 
said that something new in the jewelry line 
in Pittsburgh will be introduced in the new 
establishment. This is an old established 
jewelry house in his territory. 

D. H. DeNardo last week opened in his 
new location in Braddock, where it is said 
he has one of the finest jewelry stores in 
any town in western Pennsylvania. Some 
of his Pittsburgh friends sent flowers to the 
opening. He went into a new building with 
up-to-date fixtures and stock. He received 
a number of congratulatory messages wish- 
ing him success in his new place of en- 
deavor. 

The marriage of Miss Regina Sari 
Gelder to Max Loevner took place at the 
Schenley Hotel on March 29. Miss Gelder 
is the daughter of Mr. and Mrs. Bernard 
Gelder. Mr. Loevner is in the manufactur- 
ing business of gent’s furnishings, having 
places in New York and Pittsburgh. After 
a trip to the Bermudas, and eastern resorts, 
they will be at home June 1 in Alderson 
Court, Squirrel Hill, Pittsburgh. 

Pittsburgh may have its day light saving 
after all as the clocks are to be moved for- 
ward one hour April 29 whether the legis- 
lature passes the bill now before it or not. 
The city solicitor, Richard W. Martin takes 
the position that the Derrick Act prohibiting 
daylight saving is only recommendatory and 
not mandatory and on that ground, the hands 
of the clocks will be moved forward. 
There is likely to be a legal snarl as far 
as the situation goes, but as to turning the 
hands of the clocks ahead, it is not likely 
that jewelers will raise any questions, as 
they are in favor of it. The clerks and pro- 
prietors too want it because it gives all more 
daylight to enjoy in the Summer. The 
jewelers of Pittsburgh are already on record 
as against the Derrick bill and for daylight 
saving. The Derrick bill comes up in the 
House this week for action. 

After several meetings of the board of 
directors of the Jewelers 24-Karat Club of 
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Pittsburgh, it has been decided not to hold 
the customary Spring banquet at the present 
time. President J. Clare Crawford, who is 
confined to the South Side Hospital with 
rheumatism, told THE JEWELERS’ CIRCULAR 
correspondent that his two-year term in office 
will positively end May 25 and that by that 
time, he expects to turn the affairs of the 
club over to someone else. Mr. Crawford, 
when he entered the hospital, had a very 
high temperature but he is improving. This 
is the first attack of rheumatism he has had 
in 10 years. President Crawford feels that 
under the circumstances that if the new ad- 
ministration wishes to hold a dinner in the 
Fall, it would be a good thing to do. He 
wants to see a strong organization built up 
on lines that will be of the highest type. 
The Jewelers 24-Karat Club has never in 
reality been a commercial proposition, its 
functions of the past being purely of the 
social order. Mr. Crawford is strongly in 
favor of a round table organization to dis- 
cuss the affairs that are real germain to the 
jewelry business. 








Charles W. Oakford, of J. E. Caldwell & 
Co., sailed for Europe aboard the steamship 
Aquitania last week. 

William Welsh, Pottstown, Pa., jeweler, 
was critically ill with pneumonia. He is 
now convalescing nicely. 

Max Gordon, of the firm of Aisenstein & 
Gordon, 712 Sansom St., spent last Friday 
in New York on business. 

M. Gartman, whose store is at 717 Sansom 
St., died several weeks ago at his home. He 
was fatally injured by an automobile. 

Howard Fitzsimmons, West Chester; T. 
Gilpen Massey, Wilmington, Del., and E. C. 
Albertson, Bridgeton, N. J., are among the 
jewelers who called on H. O. Hurlburt & 
Sons, 9th and Chestnut Sts., last week. 

Fred Powell, who for many years was as- 
sociated with Charles Muth in the latter’s 
store at 5 S. 8th St., has severed his con- 
nection with the jewelry trade. He has 
established a flower shop at Ardmore, Pa. 

Horace T. Webb, West Chester, Pa., 
jeweler, was married on Thursday, April 12. 
3esides being one of West Chester’s leading 
jewelers, Mr. Webb is a prominent member 
of the younger social set and is prominent in 
the Masonic order. 

F. V. Sperber, of Newall’s; William Holl- 
meg, of Wolfsheim & Sachs, Inc.; Henry G. 
Edinger, of the Irons & Russell Co.; George 
C. Wiltshire, of W. R. Cobb, and H. D. 
Lawson, of F. H. Noble & Co., called on R. 
M. Cooper, 735 Sansom St., last week. 

Paul Dreher, lapadist, has moved into 
larger quarters at 719 Sansom St. Mr. 
Dreher’s establishment has been housed at 
the rear of a building, but the press of ex- 
panding business had made it necessary for 
him to seek more spacious quarters. His 
business now boasts a window-front on “the 
street.” 

A Philadelphia jeweler was held in $2,500 
bail for court last week on charges of hav- 
ing received stolen goods. A negro testified 
he had sold the jeweler articles of jewelry, 
part of the proceeds of a gem robbery at the 
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home of Mrs. Edmund J. Lee, 1812 Ritten. 
house Square. The jeweler denied the 
charge, and detectives testified that they hag 
failed to find any of the stolen articles jy 
searching his store. 

sig prices were paid by connoisseurs at. 
tending a sale of rare old English and Irish 
silverware, principally of Georgian and 
Queen Anne periods, held April 18 in the 
rooms of the Philadelphia Art Gallery, 2297 
Chestnut St. The silverware was the pri. 
vate collection of a London connoisseur and 
A. D. Hill, of 1320 Spruce St., Philadelphia, 
They had been on exhibition at the galleries 
since March 20. A large Georgia silver tea 
tray, oblong in shape, with bands of chasing 
in the center, bearing the London mark of 
1816, and 30 inches long and 22% inches 
wide, brought $700, the highest bid of the 
sale. An early Irish silver fruit basket, bear- 
ing the city of Cork mark for the year 1745, 
and which came from the household of the 
Earl of Leitrem, was second, at $575, 
Among the pieces which brought large sums 
was a pear-shaped Georgian silver kettle on 
a stand, chased with flowers and scrolls, 
bearing the mark of 1817, for $400; a 
Georgian silver inkstand from the Duchess 
of St. Albans collection, $325; a silver cof- 
fee urn, marked 1763, for $375, and a silver 
soup toureen, $225. 

Spirited bidding marked the sale of fur- 
nishings and art objects belonging to Mrs, 
Charlemagne Tower, widow of the former 
Ambassador to Russia and Germany, at the 
auction rooms of Samuel T. Freeman & Co. 
The sales of one afternoon alone netted more 
than $5,000. Some rare old silverware con- 
stituted an important part of the coveted 
relics. Three high-class clocks brought high 
prices. One in a mahogany case brought 
$140. It was of Sheraton design. The rich- 
ly ornamented dial had devices for showing 
the calendar and the phases of the moon. 
A pair of old bronze urns, standing nearly 
two feet high and mounted with classical 
figures and floral designs, brought $37. A 
temple brazier from Benares, India, of 
pierced brass, minutely engraved, sold for 
$12. Smaller art objects sold included splen- 
did ivory carvings and a number of bronzes. 
An impressionistic bronze stork from Japan 
was knocked down at $4.50, while a group 
of four portraits on ivory, including one of 
Mme. de Maintenon, brought $5. A very 
fine black wedgwood vase by F. Flaxman 
went for $9. The articles sold were col- 
lected by Mr. Tower from all parts of the 
world. 








A recent issue of the Salem (Mass.) 
Evening News contained an interview wi 
Starr C. Hewitt, and also a picture of Mr. 


Hewitt. The jeweler said that the success 
which he has had in business he owes t0 
the ability and faithfulness of his employes. 
He is 71 years of age and still actively en 
gaged in business. In Nov., 1865, Mr. 
Hewitt started working in the jewelry store 
of Julian A. Fogg, 237 Essex St. After 4 
few years, however, he started a store of his 
own in Peabody, with $165 in capital. He 
remained in business there for 10 years, 

for about eight months he worked for 
George Collins, a Salem jeweler, and then 
re-engaged in business for himself, with 4 
capital of $100. For 35 years he has beem 


in business at 158 Essex St. 
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Lee Schlenker, Eaton, O., was one of the 
out of town visitors to the establishment of 
Richter & Phillips, during the week. 

The Oskamp Jewelry Co. the Dixie 
Terminal building, has announced the ap- 
pointment of M. W. Toensmeyer as an 
expert jewelry designer for that concern. 

The case of Bernard T. Kotzin, salesman, 
Avondale, was again continued when called 
in the Felony Division of Municipal Court. 
Kotzin is charged with securing jewelry 
from both the Herschede Jewelry Co. on E. 
4th St. and the Richter & Phillips Co. on 
W. 6th St., claiming he wanted to present 
the jewelry to his wife who was ill. Kotzin 
was cited to Municipal Court by the Crim 
and Ryan detective agency. It is alleged 
that he also tried to secure several rings 
from the store of H. Ratterman in the 
Sinton Hotel, giving the Herschede com- 
pany as reference. Kotzin was released on 
his own recognizance. 

Visitors from all walks of life and from 
all parts of the country are entertained 
continuously at the Gruen Watch Co.’s plant, 
Time Hill, McMillan St., this city. Among 
the most netable professional men who in- 
spected the plant recently were W. E. P. 
Howell, vice-president, and G. V. S. Carroll, 
general sales manager, of the Dennison 
Manufacturing Co. Al Jolson, widely 
known black face comedian who carries his 
own show also found enough time off from 
his theatrical activities to go through the 
place. Mayor Lew Shank, Mayor of In- 
dianapolis, Ind., who started municipal 
marketing scme years ago also signed his 
name on the registry at Time Hill. 

Purchase of a diamond ring valued at 
$450 for $23 brought Emil Brower, 41 East 
6th St., proprietor of a used jewelry shop, 
a fine of $100 and costs in the Juvenile Court 
in this city. Brower was-arraigned before 
Judge Charles W. Hoffman on a charge of 
having promoted the delinquency of a 
fifteen-year-old boy. The later went to the 
room of Garret Joachim, 453 E. 5th St. in 
an effort to borrow some money. Joachim 
was asleep at the time and the boy, fasci- 
nated by the brilliance of a diamond ring, 
picked it up and walked away without 
awakening the owner. Later he took it into 
Brower’s shop and disposed of it for $23, 
it was charged. Brower drew a fine for 
his part and the boy was placed on pro- 
bation. 

It begins’ to look as though the Jewelers’ 
team in the Hamilton County Bowling 
League will finish pretty well toward the 
bottom in the 1922-23 race as the 10 pin 
quintette is now fourth from the bottom 
and with but a month to go. The fact that 
the team is fourth from last is due to the 
discretion of the official scorer as another 
team, the Kloppenburgs, has the same 
record, that of 25 victories and 62 defeats. 
The Jewelers’ quintette is made up of Her- 
man J. Huber, diamond dealer; William F. 

Pohlmeyer, diamond man; Fred A. Willet, 
connected with the E. & J. Swigart Co. in 
the Merchants building, 6th and College Sts., 
R. J. Hess, Charles Glemser, an optician, 
and M. Reichert. Huber is anchor man 
while Pohimeyer is lead-off bowler and in 
addition Huber is vice-president of the 
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league. Last year the jewelers finished 
somewhat ‘higher than they are destined to 
finish this year, as they won 43 and lost 59. 
Each team in the league must roll 102 
games, the season closing in the first week 
of May. 

Sam R. Young, president of the Richter 
& Phillips Co., 114 W. 6th St., is expected 
to return home by the end of the week. He 
has been making a tour of the south. The 
name of Richter & Phillips will be taken 
into several counties surrounding Hamilton 
county in which Cincinnati is located, 
through the medium of a baseball club that 
has started practice for Summer games. 
The ball club practices whenever weather 
permits as the members want to make a 
good name not only for themselves but also 
for the house that is sponsoring their 
activities. S. R. Young will pitch while 
J. Harvey Phillips will be the catcher. 
Other members of the team are: Thomas, 
ss; Hartman, 2b; Promnitz, rf; Sund, 1b; 
Welking, 3b; Fledderman, cf; Jesse Phillips, 
If. Games are being booked with a number 
of out of town teams. 


The Budford Jewelry Co. became an inde- 
pendent concern when it was granted a 
charter hy the Secretary of State during the 
week. It formerly was a subsidiary of the 
Charles S. Spritz & Sons Co. on the second 
floor of the Excelsior building, 512 Race 
St., but is now an independent corporation 
with capital of $40,000. The new concern 
was organized by David H. Spritz who will 
be president of the company and Jacob W. 
Greenfield, who is to be vice-president. 
Spritz said the company became a thing of 
itself for the purpose of permitting employes 
to take some of the stock of the concern, it 
becoming a co-operative organization. He 
said it hadn’t been determined as yet who 
the other officers would be as a secretary 
and treasurer will be selected later. Some 
of those who assisted Messrs. Spritz and 
Greenfield in creating the new company in- 
clude Lambert Agin, Charles Winder, 
Ronald Thomas, John Marksberry and Paul 
Maujean. The Charles S. Spritz Sons Co. 
is a wearing apparel concern and was the 
parent organization for Budford’s Credit 
Jewelry Store of which David Spritz was 
manager. Both establishments are located 
on the second floor of the Excelsior 
building. 

To the magnificent collection of gold and 
silver coins, highly jeweled books and other 
remarkable jewelry at the Library of the 
Hebrew Union College in Cincinnati there 
has just been added a jeweled scroll that 
is a masterpiece of artistic workmanship. 
This Bible scroll comes as a gift from Mr. 
and Mrs. Henry Morgenthau, formerly 
United States Minister to Turkey. While 
fulfilling his arduous tasks there, both he 
and Mrs. Morgenthau distinguished them- 
selves by their many acts of kindness and 
charity to the people in and around Con- 
stantinople. Their good deeds were not for- 
gotten by the people, 
Minister and his wife returned to America, 
they were presented with the wonderful 
Bible scroll, enclosed in a marvelously 
decorated and jeweled box of pure gold and 
silver, The gift is about six inches long and 
is a mass of the most elegant and dainty 
filigree work, done with that exquisiteness 
that perhaps only the devoutly religious 
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artisan of the Near East can achieve. The 
scroll consists primarily of three parts—the 
handle, the scroll proper, and golden crown 
at the top. The handle is about the thick- 
ness of a lead-pencil, about three inches 
long, fitting snugly in the hand. It is of 
highly ornate filigree work in gold and 
silver. Just above the handle is the silver 
filigree cylinder about three inches long and 
one inch in diameter into which the scroll 
is rolled up. The scroll itself, with its 
Hebraic writing on fine vellum, may be 
pulled out to a distance of about one foot. 
When released it springs and rolls back 
into the cylinder. At the top of the latter 
is a gold crown of noble workmanship. Mrs. 
Morgenthau forwarded the gift to Adolph 
S. Oko, librarian of the Hebrew Union 
College at Cincinnati, which is a national 
institution for the Jews of the country, and 
it has been added to the museum of fine 
works of art there. 











The jewelry 
Mayer & Co., here recently had a fine ex- 
hibit of Old English sterling and Old 
Sheffield rolled plate, the collection having 
been made during the reigns of Queen Anne 


of the Chas, 


and the Georgian Kings. 
pieces were elaborately engraved with 
crests and coats of arms. During the last 
few weeks the department has brought many 
ancient and unique displays to the city, 
most of which was disposed of here. 

The town of Shoals, Martin county, long 
regarded as one of the substantial county 
seats of Indiana, is asking for new distinc- 
tion by claiming to be the chief button mak- 
ing center of the middle west. For some 
years the hunting of muscle shells on the 
lower Wabash River and other streams in 
that section has been a remunerative in- 
dustry for many fishermen and others, and 
with the raw product close at hand, the but- 
ton factories of Shoals began to develop. 
There are three of these plants in operation 
now, all of them engaged in cutting button 
blanks out of mussel shells. One of the 
three is the plant of the Shoals Pearl Button 
Co., the largest in Indiana, which is giving 
employment to many people. The second 
largest is the McCormick button factory and 
the third is the Morrison factory, which is 
operating on a more limited scale. Up to 
this time only the button blanks have been 
cut out of the fresh water shells, but it is 
understood that a finishing plant is in 
prospect and with its completion Shoals will 
begin shipping completed buttons to market, 
made from what was once regarded as 
worthless mussel shells, 


Many of the 








The Jewelers’ 24-Karat Club of the ninth 
district of Ohio, which includes Stark, 
Tuscarawas and Wayne counties, held a 
meeting on the evening of April 11 at 
3ender’s restaurant, Court St., Canton, at 
which time matters of interest to the jewelry 
trade were discussed and much interest 
shown in the work. It was decided to hold 
another meeting on May 9 at the same place 
at 6.30 p. M., to which jewelers within the 
territory are invited to attend. 
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i be have all Gorham Designs works of 

Art—permanently beautiful, tasteful and 
of great variety. 

To maintain absolutely the best tradi- 
tions of silversmithing, in workmanship 
and finish. 

To produce on a large scale—to make 
quantity production result in low prices, 
so that Sterling Silver may truly be for all. 

To gain the unswerving support of 
Jewelers and the complete satisfaction of 
all their customers. 

To champion the cause of Sterling Silver 
for which there is no substitute. 


The Gorham Company 


Fifth Avenue & Thirty-sixth Street 
17 Maiden Lane 


New York 
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HE convention 
season among the 
retail jewelers’ asso- 
ciations is now well 
under way and from now until throughout 
the Summer, the retailers of the various 
States will hold their annual gatherings and 
act upon the various matters of interest to 
the industry in general. The Oklahoma 
jewelers held theirs April 9 and 10 at Okla- 
hema City. An account of it appears in 
ancther column of this issue. The Cali- 
fornia Gold & Silversmiths’ Association held 
theirs April 12, 13 and 14 at San Francisco, 
and the Missouri Retail Jewelers’ Associa- 
tion held theirs Monday and yesterday at 
Kansas City, while the jewelers of Connecti- 
cut will meet at Bridgeport April 24 and 
25, and those of Texas at Dallas, April 
25 and 26. 


May, however, appears now to be the 
great month of conventions in the retail 
trade this year. Among those gatherings 
already scheduled are those of the South 
Dakota jewelers at Redfield, May 1 and 2; 
the Maryland and Delaware jewelers at 
Wilmington, Del, May 3; the Illinois 
Retail Jewelers’ Association at Galesburg, 
May 7 and 8, and the Colorado retail jewel- 
ers at Colorado Springs on the same dates. 
The Michigan convention will be held May 
8 and 9 at Grand Rapids and that of the 
Oregon Association, May 9 and 10 at Port- 
land; while the Kentucky jewelers are 
scheduled to meet at Louisville, also on 
May 10. The convention of the Minnesota 
jewelers will be held in St. Paul, May 15 
and 16; while those of the Wisconsin and 
New Hampshire jewelers come on May 23 
and 24, the first at Fond du Lac and the 
second at Concord. At the end of the 
month, the New York jewelers are scheduled 
to hold their State convention, May 28 and 
29 at Utica. In addition there will be other 
State conventions during the month, but the 
dates have not yet been fully settled. 


Two of the big conventions already 
scheduled for June are those of the New 
Jersey Retail Jewelers on the 17th and 
18th at Asbury Park and the Indiana 
jewelers at Culver, June 24, 25 and 26, 
while among the prominent gatherings of 
July now scheduled are those of the North 
Carolina association at Hendersonville, 
July 10 and 11 and that of the Ohio 
jewelers, July 17-19, at Cedar Point. 

Members of the industry should realize 
that there are few more important events 
connected with their business life than are 
these conventions, which not only bring the 
retail merchants together to discuss the 
problems that affect them in their business 
but also serve as factors for publicity to the 
jewelry trade at large which cause the pub- 
lic to realize to some extent the importance 
of the jewelry industry and what the 
jeweler is doing to help protect his customer 
against fraud and misrepresentation, and de- 
velop the products of this industry along 
lines which will be most appropriate in con- 
forming to the dress and ornamentation of 
the time. For this reason the conventions 
should be encouraged and the best way to 
encourage them is by attending them. 

No jeweler can go to these meetings and 
come back without feeling that he is amply 
repaid for the time and money spent as a 
result of the education that has come to him 
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from the addresses, discussions and talks 
with his fellow jewelers. Incidentally, they 
afford an opportunity for a vacation and a 
relief from the strain of business which, 
from the health standpoint, should not be 
lost sight of. So important are these 
gatherings that many of the wide awake 


_ jewelers are not only attending the conven- 


tions of their own State, but of those States 
nearby as well. In this they have set an 
example that their brother merchants can 
follow to their own advantage. 





HE report of the 
chairman of the 
Jewelers’ Vigilance 
Committee made to 
the directors at the annual meeting of that 
organization, held last week, in New York, 
served not only to call attention to the great 
work that this organization has performed 
to the industry in the past six years, but 
also to the fact that it is the one organiza- 
tion in the trade that today can properly 
take up measures and speak to the world 
from the standpoint of the whole jewelry 
trade. For, while our industry is highly 
organized in every branch and in different 
sections of the country, each of these or- 
ganizations represents a necessary field of 
its own and is in a position to speak only 
from the standpoint of its members (the 
A. N. R. J. A. for the retailers; the Na- 
tional Wholesale Jewelers’ Association for 
the wholesalers; the N. E, M. J. & S. Asso- 
ciation for the New England manufactur- 
ers; the Sterling Silverware Manufacturers’ 
Association for the silversmiths, etc.). The 
directors of the Jewelers’ Vigilance Com- 
mittee, however, are confined to no one 
industry nor to any one section of the coun- 
try, but consist of representatives of the 
importing, manufacturing, wholesale and re- 
tail trades as well as representatives of the 
watch, watch case, silver, gold, platinum 
and plated ware industries, each one being 
a “live wire” and truly representative of 
the industry from which he comes. 

The idea in forming this committee and 
in making the number of directors 30, was 
to obtain a body of men that could consider 
every matter acted on from the standpoint 
of the entire trade and reflect the opinion 
of all elements, groups and sections in the 
jewelry business today. The result has been 
that every proposition that is acted upon 
has been considered from the full trade 
standpoint and every action taken, having 
been on broad lines that would be of benefit 
to the jewelry trade as a whole and not to 
any part of the industry. 

The committee was born as we entered 
the Great War and established its reason 
for being within a very short time there- 
after. It has initiated movements on all 
sides of the industry, has co-operated with 
all the organizations of the trade in put- 
ting these across and has formed and financed 
the work of special committees such as the 
Jewelers’ War Service Committee and the 
Jewelers’ War Revenue Tax Committee, 
and has acted as a defense organization in 
protecting the industry from attacks from 
the outside, whether those that come from 
public agitation or adverse legislation. Any- 
one of the great pieces of work accom- 
plished, either in the way of protecting the 
trade from adverse platinum legislation, a 
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confiscatory jewelry tax, special regulations 
or taxes on the use of gold, and others of 
importance in which the committee hag sy¢. 
cessfully defended the jewelry trade's ine 
terests, have more than justified its gy. 
istence and the time and effort given by its 
members and the support given to it by the 
industry. 

In these and many other acts, it has 
proved the necessity of having a single 
trade body that will represent the industry 
as a whole and not a faction, division of 
section of it because the work accomplished 
and the consideration obtained could neyer 
have been achieved except by a body that 
reflected the ideas and aspirations of every 
element in the manufacturing, producing 
and distributing trades, Unless the pro- § 
posed body, often referred to as a “National 
Jewelers’ Chamber of Commerce” or “N. 
tion Jewelers’ Conference,” is formed in 
our industry, the Jewelers’ Vigilance Com. 
mittee must continue its work on even big- 
ger and broader lines than it has done ip 
the past. 


Registered Parcels A S noted in Tue 
Need Not Be JEweLens’ Ciacy. 
weeseed LAR, March 14, the 
Post Office Depart- 
ment announced March 10 that boxes 
equipped with a tin prong at each end and 
sealed with wax would not be accepted as 
containers for first class registered mail un- 
less the box was covered with an outer 
wrapping. This ruling was one that if 
allowed to stand would have caused con- 
siderable annoyance to the jewelry trade 
as it is customary in our industry to send 
articles back and forth from manufacturer 
to retailer in the way prohibited; an addi- 
tional wrapping would have caused extra 
expense, delay and trouble. Therefore, 
strong protest was made to the Post Office 
Department on behalf of our industry and 
we are glad to say that the ruling has been 
amended. Postmasters have now been if- 
formed that such boxes need not be wrapped 
provided they are made of strong material, 
fully telescoped, securely sealed in every 
part by means of strong paper, mucilaged 
or glued to each side of the drops, and 
sealed with mucilage or glue to the bottom 
in such a manner as to permit post-mark- 
ing on the bottom to indicate the sealing 
flaps. When precautions as outlined above 
have been taken, there is now no objectio® 
to the additional placing of sealing wa 
over the fasteners but sealing wax 
without additional sealing as described wil 
be considered insufficient. . 
A rather strange situation about this 
ruling lies in the fact that the modification 
was signed and promulgated by W. Irving 
Glover, Third Assistant Postmaster 
General on March 20, but, although the 
first ruling forbidding such packages * 
first class mail was given the utmost » 
licity by the department, the same action 
was not followed with the modification, 
it did not become known generally until last 
week even in the department itself. It 
barely possible that jewelers may find ¢ 
some of their post masters who have rece ‘ 
the first ruling may not have become a 
quainted with the second and for that reas 
the text of the latter is published m 
another page of this issue. 
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On and after May 1, H. Klein & Fils, 
jaler in diamonds, now at 93 Nassau’ St., 
yil be located at 170 Broadway. 

Kraus, McKeever & Adams, manufactur- 
#s of leather goods, 29 W. 38th St., an- 


Bounced on April 1 the retirement from the 


frm of Harris G. McKeever. 

Walter Garsva, jeweler, 601 Third Ave., 
Brooklyn, was robbed recently by thieves, 
yho stole merchandise worth about $1,000. 
Wr, Garsva carried no insurance. 

The Arbie Watch Co., Inc., of which Ray- 
nnd Brisk is secretary, is now located in 
its new quarters at 198 Broadway. This 
frm was formerly at 180 Broadway. 

The business of Abramowitz & Rubin, 
Bronx, was incorporated at Albany, N. Y., 
lst week, with a capital of $10,000. The in- 
wrporators are M. Rubin, L. Abramowitz 
ad L. Gold. 

A charter of incorporation was filed at 
Albany, N. Y., by Megurowsky & Butchkiss, 
jewelers, this city. The capital is $30,000 
ad the incorporators are M. and R. Me- 
pirowsky and S. Butchkiss. 

The H. G. Jewelry Co. is the name of a 
encern in this city which was incorporated 
it Albany, N. Y., last week, with a capital 
$5,000. The incorporators are G. Block, 
R Goldenberg and E. C. Rohman. 

§. Montag, of Sokol, Montag & Co., im- 
porters of clocks and novelties, 94 Canal St., 
visiting the markets in France, Germany 
i’ Czecho-Slovakia in the interest of his 
concern. Mr. Montag expects to remain 
ibroad for about two months. 


The Antwerp Watch & Jewelry Co. was 
icorporated at Albany, N. Y., last week, 
with authority to engage in business in this 
tity. The capital is $2,000 and the incor- 
porators are George Berwald, M. Presbourg 
i M. White, all of Brooklyn. 

The Fyntone Mfg. Co., Lansdale, Pa., is 
ding an exhibit of mahogany clocks and 
tndle sets, etc., at the Pennsylvania Hotel. 
The display is in charge of R. H. Edge and 
EJ. Y. Hammett from the factory in Penn- 
wlvania. The exhibit will continue until 
the end of the week. 

Burglars gained entrance to the establish- 
mnt of F. J. Manley, manufacturing jewel- 
, 370 E. 149th St., one night recently, 
@M stole a large assortment of emblems. 
The shop is on the second floor of the build- 
™. The police believe that the thieves hid 
Sthe building before it was closed. 

Atlesberg & Kleinman, diamond importers, 

tly at 147 Fulton St., have moved to 

John St., where they are located on the 
mth flor. Nathan Atlesberg sailed for 
Europe recently aboard the steamship 

ympic, He has gone on a purchasing trip 
will remain abroad about two months. 

t was recently announced that Karl 
; ones, who has been affiliated with the 
Rwtlry trade for the past 25 years, is now 





e 
conducting a private financing business un- 
der the name of the Modern Mercantile Co., 
299 Broadway. The firm will specialize in 
handling notes, mortgages and commercial 
paper and make advances on customers’ ac- 
counts to the jewelry trade. 

A number of wrist watches, valued at 
about $1,000, were stolen by burglars one 
morning recently from the jewelry store of 
Adolph Hirshfield, 30 Jackson Ave., Long 
Island city. The robbery occurred between 
4 and 5 o’clock on the morning of April 8, 
and entrance was gained into the store by 
breaking the catch on a window. 

Walter H. Becker, who is associated with 
his father in the U. S. Chain Co., manufac- 
turer of watch chains, 45 Lispenard St., is 
receiving the congratulations of his friends 
on his marriage, Tuesday, April 10, to Miss 
Marguerite Benedict, daughter of Mr. and 
Mrs. S. P. Benedict, of East Elmhurst, Long 
Island. The wedding ceremony took place 
at the home of the bride’s parents. Follow- 
ing a reception, the couple left for a honey- 
moon trip to Bermuda. 


The assets of David Gurewitz, doing busi- 
ness as the Parkway Silver Co., now in 
bankruptcy, will be sold at public auction 
tomorrow (Thursday) at 10.30 a. m., at 62 
Canal St. The merchandise to be placed on 
sale includes silverware, novelties, manicure 
sets, pens, pencils, clocks, watches, fixtures, 
CC: 
to the unexpired term of the lease on the 
concern’s premises will also be offered for 
sale. The merchandise will be open for in- 
spection from 9 A. M. to 4 Pp. M. today 
(Wednesday) at the above mentioned ad- 
dress. 

Under the auspices of a committee of 
“100,” composed of leading representatives 
of the city and State, Charles H. Layng, 21 
Maiden Lane, will be tendered a 25th an- 
niversary testimonial stag dinner at the Im- 
perial, Brooklyn, on Saturday evening, April 
28. He started in business at the age of 19 
years, and now, after 25 years, his friends, 
neighbors and business associates desire to 
honor him. The committee on entertain- 
ment has arranged a fine bill, including some 
Broadway stars. Acceptances have been re- 
ceived from Hon. William M. Calder, for- 
mer United States Senator; Hon. Jacob A. 
Livingston, Republican leader of Kings 
County; Hon. Charles F. Murphy, Com- 
missioner of Jurors, Hon. Judge Schintzpan, 
leader of the 20th A. D. Republican Club. 
Other speakers of the evening will be Hon. 
James J. Dunne, Municipal Court Judge; 


Hon. William E. Kelly, Hon. F. J. N. 
Kracke, Appraiser of the Port of New 
York, and Hon. Robert B. McIntyre, Chief 
Statistician City of New York. 

The regular meeting of the Good and 
Welfare Committee of the National Jewelers 
Board of Trade was held last Wednesday 
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at 11 A. M. in the room of the Jewelers’ 24 
Karat Club, 15 Maiden Lane, at which time 
a number of questions of importance to the 
trade were considered. An imported chain 
made of white metal and marked “platinin” 
was subinitted to the committee, with a re- 
quest that a ruling be made as to the stamp- 
ing. It was the unanimous opinion of the com- 
mittee that any word which simulates the 
word platinum is a violation of the State 
Platinum Stamping Act, and Secretary 
Backus was instructed to write to the im- 
porter who submitted the sample to that 
effect. It was also suggested in this con- 
nection that the secretary write a letter to 
the different New York State and city as- 
sociations calling attention to the fact that 
imported jewelry is being received in this 
country marked in similitude of platinum, 
and to warn the retailers and wholesalers not 
to handle such articles. A manufacturer of 
gold filled jewelry asked the committee for 
an opinion as to how he should stamp his 
product. Morris L. Ernst, counsel of the 
committee, said that he did not think it was 
within the scope of the committee to advise 
manufacturers on general lines, but rather 
to pass on specific cases. He suggested that 
the manufacturer in this case see Mr. Ernst 
and talk with him about the matter. An 
advertisement published in a New York pa- 
per offering pearls for sale was another mat- 
ter which was given attention. After some 
discussion it was decided that it would be a 
good plan to call a meeting of the dealers 
in the various branches of the precious and 
imitation stone and pearl trades for the pur- 
pose of considering the nomenclature of gems, 
Chairman Coffey pointed out that this was a 
big proposition and thought that a special 
committee should be appointed to take up 
the matter. The following committee was then 
appointed : Jacob Mehrlust, chairman; How- 
ard Hetherington, Morris L. Ernst, Jonas 
Koch and T. Edgar Willson. Attorney 
Ernst called attention to the fact that there 
are about 40 odd terms used in the gem 
trade that ought to be definitely defined. He 
also reported in regard to the pending stamp- 
ing law cases and relative to a bill which 
had been introduced at Albany affecting for- 
eign insurance corporations, which bill he 
said had been withdrawn. After the consid- 
eration of several other matters the commit- 
tee adjourned. 
Mrs. Sara Nathan, for 40 years engaged 
in the jewelry business in Jersey City, N. J., 
died on Sunday, April 8, after an illness of 
10 weeks. The funeral was held Tuesday, 
April 10, from her late residence, 118 Mer- 
cer St., Jersey City. The business con- 
ducted by Mrs. Nathan is located at 122 
Newark Ave. Jersey City. For 35 years 
she had conducted business on this same 
block. The business will be continued by 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 


Representative Watch Jobbers 
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tons Fidelity - International 
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110 William St., corner John St. 


Chambers St. and W. Broadway 
Main Office: 149 Broadway, New York City Whitehall Bldg., 17 Battery Place 


Branches: Battery to the Bronx — 
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her two sons, who have been associated with 
their mother for the past 25 years and are 
well known to the wholesale and retail 
jewelry trade. Mrs. Nathan is survived by 
three sons and two daughters. 

Leo M. Sachs, 9 Maiden Lane, will move 
his business to 21 Maiden Lane. 

Hans Brassler announces the removal of 
his office and factory to 1650 Broadway. 

Hugo R. Rees, importer of diamonds has 
moved from 180 Broadway to Room 1207 
at 198 Broadway. 

H. N. Schiff, wholesale dealer in watches, 
has moved from 65 Nassau St. to the ninth 
floor at 15 Maiden Lane. 

Samuel Newman, wholesale dealer in 
watches and bracelet watches, formerly at 
180 Broadway is now located in Room 1207, 
at 198 Broadway. 

J. M. Andrews of the Queen City Silver 
Co., 15 Maiden Lane, is visiting the trade 
in Cincinnati, O., Massachusetts, Rhode 
Island and Connecticut. 

The Cloister Clock Corporation is holding 
a private exhibition to-day (Wednesday) 
and to-morrow in suite 22 at the Hotel 
Touraine, 9 E. 39th St. 

J. P. V. Heinmuller and H. H. Gibson 
sailed for Europe yesterday (Tuesday) on 
the Mauretania in the interest of the A. 
Wittnauer Co., 30 W. 36th St. 

G. Gresdenberg, of the Bienne Watch & 
Jewelry Co., importers of Swiss watches, 
15 Park Row, left this city recently to call 
on his trade in the middle west and south. 

Jerome B,. Katz of L. & J. Katz, im- 
porters of diamonds, 15 Maiden Lane, re- 
turned from Europe last Friday on the 
Mauretania after a purchasing trip aboard. 

Mr. Sitzman, of Sitzman, Gold & Posner, 
dealers in diamonds and jewelry, 8 Eldridge 
St, sailed for Europe on Tuesday, April 10, 
aboard the steamship A:quitania to visit the 
foreign diamond markets. 

Harry C. Schick, Inc., announce the re- 
moval of its local office, represented by Sid- 
ney Rothschild, from 12 John St. to 170 
Broadway, room 1316, where the concern 
will have larger quarters with better facili- 
ties, 

Lester Russell, of Russell & Read, im- 
porters of diamonds, pearls and precious 
stones, 15 Maiden Lane, returned from 
Europe yesterday (Tuesday) on the Majes- 
tte after visiting the European diamond 
markets, 

The trade was notified last week that H. 
|. Bushe has withdrawn from the Concord 
Watch Co., and that R. L. Wessell and W. 
W. Herr have been admitted as members 
of the concern. This change took effect 
on April 1. 

According to an announcement made last 
week, Mr. Tushnett has withdrawn from 
the concern of Tushnett & Lohak Bros., 
Inc., manufacturing jewelers, 147 Fulton St. 

treafter the concern will be known as 

k Bros., and will continue at the same 
address, 

At the regular meeting of the board of 

of the Standard Calibre Co., im- 
Porters and cutters of precious stones, 562 
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Fifth Ave. Samuel Burri was re-elected 
president of the concern while H. H. Ladd 
was elected secretary and treasurer for the 
ensuing year. 

Ingomar Goldsmith & Co. are notifying 
their customers and the trade that they have 
taken their eastern representative, Rowland 
D. Goodman, into the concern. Mr. Good- 
man has been representing the concern 
through New York and New England for 
the past four years. 

Leo E. Sherman, of Sherman & Henken, 
importers of diamonds, 15 Maiden Lane, 
sailed for the European diamond markets 
several days ago on the steamship Belgen- 
land. Mr. Sherman is expected to remain 
in Antwerp for several months but will also 
visit Amsterdam, London and Paris. 

John M. Boyajian, of Boyajian Bros., 
wholesale and retail jewelers, 3 Maiden Lane, 
sailed for Europe last Saturday on the George 
Washington. Mr. Boyajian will be gone for 
about two months, during which time he will 
visit London, Paris, Berlin, Antwerp and 
Italy where he will make purchases for his 
concern. 

Walter H. Young and A. B. Mensing, 
representing Factory W of the International 
Silver Co. (Wilcox & Evertsen), have en- 
gaged suites 116 and 117 at the Waldorf- 
Astoria for a display of the new releases in 
sterling silver hollow ware for May. They 
will have their exhibit at the hotel for one 
week, beginning April 30. 

Platinum prices still remain firm and on 
Monday the soft metal was quoted at $118 
an ounce. Platinum containing five per cent 
iridium was selling at $120 while that hard- 
ened with 10 per cent iridium was quoted 
at $134 an ounce. The price of iridium was 
quoted at $275 an ounce while palladium 
was going at $79 an ounce. 

Creditors of Louis Schafransky, 9 Maiden 
Lane, and now in bankruptcy, were notified 
last week that the assets of this concern 
would be sold at public auction today 
(Wednesday) at 10:30 a. m. The sale 
will take place at the headquarters of the 
concern, 9 Maiden Lane at which time the 
following merchandise will be offered: 
jewelry, safe, office furniture, fixtures, etc. 

A composition settlement of 15 cents on 
the dollar, payable in cash offered to credi- 
tors by Milton Lubin, bankrupt jeweler, 598 
Seventh Ave., was confirmed by the United 
States District Court, this city, last Wednes- 
day. An involuntary petition in bank- 
ruptcy was filed against Mr. Lubin ‘last 
October. On March 12, the bankrupt filed 
schedules showing liabilities of $33,916 and 
assets of $16,124. 

Max Schoenbrun, the secretary of the 
New York Jewelers Benevolent Association 
is now with Morris S. Rosenberg, whole- 
sale dealer in watches, diamonds and 
jewelry, 121 Canal St. Mr. Schoenbrun 
will handle an extensive line of American 
watches, movements and cases as well as 
gold and diamond mounted jewelry, in the 
interest of the Rosenberg concern. He will 
call on the retail trade in this city and 
suburbs. 

An increase in the business being handled 
at the headquarters of the National Jewel- 
ers Board of Trade is causing this organiza- 
tion to expand its quarters at 15 Maiden 
Lane. Although the Board is,giving over 
two of its rooms, one of which was used 
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as a directors’ room, the organization is 
taking over several rooms in the rear of 
the building which connects with the offices. 
Steel lockers for the use of employes are 
also being installed. The new rooms ac- 
quired by the Board are. being renovated 
and outfitted for meeting and conference 
rooms. 

After being located in the same building 
for more than 25 years, M. B, Bryant & 
Co., well known ring manufacturers, will 
move from 7 Maiden Lane to rooms 501-502 
at 15 Maiden Lane. The Bryant concern 
has been in the building at 7 Maiden Lane 
ever since it was built and would remain 
there but for the fact that it is to be torn 
down after May 1 to make way for an ex- 
tension to the present Title Guarantee and 
Trust Co. structure. In their new quar- 
ters M. B. Bryant & Co. will occupy about 
the same amount of floor space, but will 
have more up-to-date facilities. 

Representatives of more than 30 commer- 
cial and trade organizations of this city met 
at the Lawyers’ Club, 115 Broadway, on 
Tuesday afternoon of this week and dis- 
cussed plans for Arbitration Educational 
Week, which is to be observed from May 14 
to 20 inclusive. During the week commer- 
cial and trade associations, chambers of com- 
merce, boards of trade and social and fra- 
ternal organizations in the city and through- 
out the State will unite in an effort which 
will have for its ultimate object the wider 
use of arbitration in controversies and dis- 
putes where questions of fact and not of 
law are to be determined. : 

The Merchants’ Clearing Association, 302 
Broadway, held a meeting recently at which 
N. A. Peikes, of M: J. Peikes & Son, Inc., 
jewelers, 71 Nassau St., was elected presi- 
dent. Mr. Peikes is well known in jewelry 
circles, and upon taking his office stated that 
he would do his utmost to assist the asso- 
ciation in carrying out its purposes. The 
members believe that the need for a Mer- 
chants’ Clearing Association has long been 
felt by the merchant who desired a reliable 
and effective medium by which commercial 
frauds, such as are now perpetrated upon 
the unsuspecting merchant, would be curbed. 
Andrew Byrne, Julius J. Gans and Samuel 
D. Levy, attorneys, have been engaged to 
act as an advising body for the association. 

J. D. Little, manager of the Sterling 
Silver Galleries of the International Silver 
Co., returned to this city Thursday night 
after a 10 weeks lecture trip. Mr. Little 
traveled with the sterling silver exhibit of 
the Pacific Coast division of the Interna- 
tional Silver Co., and during his trip visited 
every important city between the Mexican 
and Canadian borders. Mr. Little lectured 
on the history and romance of sterling sil- 
ver and used lantern slides in connection 
with his talks. He delivered these lectures 
not only to jewelers and employes, but also 
before women’s clubs, high schools, trade 
dinners, men’s clubs, and at Chambers of 
Commerce dinners, Mr. Little found busi- 
ness, especially in California, in splendid 
condition, and the results of his trip, he 
stated, were far better than had been an- 
ticipated. 

An involuntary petition in bankruptcy was 
filed in the United States District Court, this 
city, last Friday against Henry Zweig and 
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Isidore Schneiderman, doing business as 
Zweig & Schneiderman, manufacturing 
jewelers at 99 Canal St. The only petition- 
ing creditor is M. Wallach, who holds a 
claim for $500. According to the petition 
the alleged bankrupts have assets of $2,500 
and liabilities amounting to $6,000. The 
day after the petition was filed Judge J. W. 
Mack appointed Margaret Mulvey as a re- 
ceiver under a bond of $1,250. 

The Levitan-Crawford Co., Inc., setters, 
lapidaries and crystal cutters, precious and 
semi-precious stones, have moved to larger 
and more spacious quarters at 129 Fulton 
St. 

The Maiden Lane Jewelry Finding Corp. 
is the name of a concern incorporated at Al- 
bany, N. Y., last week with a capital of 
$10,000. The incorporators are L. and F. 
M. Eisenstein and B. Shantzer. 

A. Morrison, of the Morrison Fountain 
Pen Co. 1545 Broadway, has engaged 
passage on the Olympic for April 28. He 
is going to make a two months’ trip through 
Europe, but especially through France, 
Germany and Poland to introduce the en- 
tire line. 

E. Lederer, for many years middle west- 
ern representative of S. Langsdorf & Co., 
has just returned from Europe, and is in- 
terested in a number of European factories 
manufacturing high class jewelry, fancy 
goods, and leather goods. His show rooms 
and offices are at 1107 Broadway. 

Some time last Sunday night a hole was 
cut in the show window of the store of the 
Castle Jewelry Co. 9 Flatbush Ave., 
Brooklyn, by thieves who stole merchandise 
worth about $1,000. This store is located 
at one of the busiest corners in Brooklyn, 
but the theft was not discovered until some 
time after the crooks had escaped with their 
loot. 

Involuntary bankruptcy proceedings were 
instituted last week in the United States 
District Court for the Eastern District 
against Francis J. Russo, retail jeweler, 407 
Steinway Ave., Astoria, L. I. The petition- 
ing creditors include: Dan Digilio for 
$500; Charles B. Tucker for $25, and Louis 
Lang for $50. Judge Campbell has appointed 
Michael Stein as receiver under a bond of 
$1,000. 

A woman who was arrested recently on a 
charge of stealing two diamond studded 
watches from Udall & Ballou, 574 Fifth 
Ave., was arraigned in the Fourth District 
Municipal Court last Wednesday and after 
pleading not guilty was held under $5,000 
bail to await the action of the grand jury. 
This woman was charged with stealing two 
wrist watches worth $1,800 while looking at 
some other jewelry in the store several 
months ago. The police arrested her in a 
Fifth Ave. store on March 3]. 

On a charge of being implicated in the 
robbery of “Silberstein’s” jewelry store, 
2475 Broadway last month, Sol Girsch was 
arrested last Monday night by detectives of 
the W. 100th St. Station. Girsch, who, it is 
alleged, has a record, is being detained pend- 
ing an investigation of the jewelry store rob- 
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bery, in which about $3,000 worth of jewelry 
was stolen. Detectives Fitzgerald and 
Courtney saw Girsch at Broadway and 96th 
St. as he leaped on a northbound surface 
car. At the same time detectives jumped 
into a taxicab and after heading off the 
street car arrested the man. 

Walter Kahn, president of the Jewelers’ 
24-Karat Club, was the host Monday eve- 
ning at a dinner given to the directors and 
past presidents of the club, which was held 
at the Harmonie Club, 60th St. and Fifth 
Ave. An additional guest was Julius Kauf- 
man, the chairman of the Beefsteak Dinner 
of the club which acquitted itself so well the 
week previously. After an excellent menu 
had been served and the guests had en- 
joyed themselves to the utmost they were 
taken over to the Casino theatre and enjoyed 
the performance of “Wildflower.” During 
the evening President Kahn announced the 
committees for the coming year. 

William I. Rosenfeld, Jr., of William I. 
Rosenfeld & Son, 562 Fifth Ave., who, as 
announced in these columns several weeks 
ago, was appointed chairman of the Jewelers’ 
Division in the coming fund raising campaign 
for the Salvation Army, has started on his 
work of raising the quota for the industry. 
Although the drive does not start until May 
1, Mr. Rosenfeld has sent out during the 
past few weeks a number of letters request- 
ing subscriptions to the Salvation Army Fund 
and according to an announcement made by 
him last Monday, the appeal has received 
an excellent response. If the quota assigned 
to the jewelry trade is not raised before the 
campaign ends, Mr. Rosenfeld plans on or- 
ganizing a committee which will canvass the 
entire industry. The opening of the cam- 
paign is scheduled for May 1 and it is the 
hope of those in that charge that the $500,000 
necessary for the maintenance of the work 
in New York city for the fiscal year begin- 
ning June 1 will be raised by May 15. All 
the subscriptions made by jewelers should 
be sent direct to Mr. Rosenfeld. 

With the closing of the New York office 
of the Waltham Watch Co. last Saturday, 
Ives L. Lake well known in the watch in- 
dustry in this country, ended his long career 
with that concern. Mr. Lake has been with 
the Waltham firm since 1882 and during that 
time held various positions which brought 
him into contact with jewelers all over the 
country. He started with the old firm of 
Robbins & Appleton, who were the sole sell- 
ing agents for the Waltham concern and 
from 1882 until 1910 was the assistant man- 
ager of the Chicago office. In 1910 when 
the Robbins & Appleton firm went out of 
existence, Mr. Lake came to New York and 
established an office for the Waltham con- 
cern. He became manager of this office and 
later was made manager of the general sales 
division, which position he held until the 
time of his retirement recently from the 
Waltham concern. The Waltham Watch 
Co. has discontinued all of its offices through- 
out the country and in the future will be 
represented by men who will cover the ter- 
ritory formerly handled by these offices. In 
New York the concern will be represented 
by H. R. Williams, who will act as eastern 
sales representative and will maintain head- 
quarters in room 808 at 15 Maiden Lane. 
The Chicago territory will be handled by 
John B. Warren, San Francisco by E. C. 
McKeen and Montreal by A. Falle. The 
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concern’s name will hereafter be the Wal. 
tham Watch & Clock Co. 








HOLD ANNUAL MEETING 


Members of Philadelphia Jewelers’ Clyb 
Elect Officers and Plan for Annual Dinner 

PHILADELPHIA, Pa., April 14.—At the an- 
nual meeting of the Jewelers’ Club of Phila- 
delphia held last Tuesday the following 
officers were elected: President, B, J, 
Doyle; vice-president, Henry Bodenheimer ; 
secretary, C. H. Hambly, and treasurer, R, 
L. Coates. Board of Directors: L, P. 
White, L. F. Mueller, George W. Reed, E. F, 
Driscom and Fred Hurlburt. 

An amendment to the bylaws of the club 
was passed instituting an associate member- 
ship. 

The purpose of the amendment is to 
reach members of the retail trade who are 
not now members of the club. Desire for 
increased membership prompted the club in 
this action and invitations will. be extended 
to all retail jewelers in and near Philadelphia 
to join. 

Plans for the annual shad dinner of the 
club were also outlined at the meeting. It 
was announced that the dinner would be 
held May 9 at the Old Mohickan Club, near 
Camden, N. J. 








Cleveland Jeweler Held Up and Robbed of 
Cash and Jewelry 


CLEvELAND, O., April 11.—Three robbers 
held up Charles Sands, jeweler of 320 
Superior Ave., N. E. in the garage of his 
home at 16407 South Boulevard, N. E. on 
the night of April 7 and escaped with nearly 
$2,000 in cash and jewelry after locking him 
in his own garage. 

Sands drove into his garage and snapped 
out the lights of his car. Then he heard 
a shuffling sound and turned the lights on 
again. 

“Put up your hands if your life means 
anything to you,” a voice said. 

“Better bang him over the head,” said 
another. 

“Stay where you .are and keep your 
mouth shut, Charlie,” said another, “and 
nothing will happen to you.” 

The bandits left quickly after they had 
secured the money and jewelry. The police 
were notified. 








On Saturday (April 14) the A. Wittnauer 
Co. celebrated “Longines Day.” The company 
being importers of the world renowt 
Longines watch deemed it fitting, in view 
of honors recently bestowed on same, 
here and abroad, to celebrate. The offices 
were appropriately decorated for the oct 
sion and buttons with “Longines 
Wittnauer” names were worn by all. 
president, M. S. Wittnauer, visited with all 
her employes (numbering over 100) and held 
an informal reception in which all pat 
ticipated. Visiting customers were suitably 
received and shown throughout the offices 
watch shops, and case factory, the latter 
being a new addition to the company. This 
company is one of the oldest imports 
watch concerns in the United States, having 
been in business since 1866. 
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Mr. and Mrs. Harry Durand, 37 Lincoln 
Park, will go to their country home at 
Elberon early in May. 

The New Jersey Smelting & Refining Co. 
is the trade name which has been filed for 
the business conducted at 38-40 Clinton St., 
by Charles Friedman, 5 Beacon St., Newark. 

Jean R. Tack, president of the New Jer- 
sey Retail Jewelers’ Association, is a mem- 
ber of one of the Rotary committees which 
js preparing a Boys’ Week program for the 
week beginning May 21. This program will 
include a display by merchants of articles 
of particular interest to boys. It is this 
particular committee of which Mr. Tack is 
a member. 

The Newark Chamber of Commerce 
moved to its new building at 24 Branford 
Place on Saturday and is now carrying on 
operations in these new quarters. Decora- 
tions and some minor details in part of the 
building are yet to be done. It is not likely 
the assembly hall will be completed much 
before April 25, at which time the annual 
meeting will be held there. It is expected 
that all of the work will be completed by 
May 1. 

Engrossed resolutions, bound in leather 
and in a silk-lined mahogany case, were pre- 
sented by Mayor Breidenbach in the name 
of the City Commission and the people of 
Newark to Louis Bamberger as an ex- 
pression of thanks for his gift to the city 
of a $500,000 home for the Newark Museum. 
The presentation took place in the office of 
the Mayor. Among those present was 
Chester K. Hoag, president of the Museum 
Association. 


Frank Dein, 18 Monroe St., was fined $50 
by Acting Judge Rooney in the First Pre- 
cinct Court on two charges of shoplifting. 
The complaints were made by representa- 
tives of L. Bamberger & Co. and Hahne & 
Co. Dein, who was with his wife, was fol- 
lowed from one store to another by store de- 
tectives and Detective Stollberg, of police 
headquarters, and then locked up. Included 
in Dein’s loot was jewelry which he said 
he wanted for his children. 

One hundred and fifty credit men, repre- 
senting the North Jersey Credit Men’s Asso- 
ciation, and nine Pennsylvania associations, 
met at the Washington here in the Sixth 
Annual Pennsylvania-New Jersey State 
Conference. A unique feature of the con- 
ference was the repeating of the Lord’s 
Prayer by all the delegates following the 
invocation given by the Rev. M. Joseph 
Twomey, pastor of the Peddie Memorial 
Baptist Church. Walter Camp, president of 
the New Haven Clock Co., as well as an in- 
structor in health-giving exercises and 
sports, was one of the speakers. Another 
speaker was Curtis R. Burnett, of the 
American Oil & Supply Co., of this city, 
former president of the National Credit 
Men’s Association. 

One of the most recent gifts to the Newark 
Museum, in the Public Library, is that pre- 
sented by Ferdinand J. and Henry F. 
Herpers. The gift includes hundreds of 
objects of an exceedingly wide range and 
Variety. It consists of the private collections 
begun by the late Henry Herpers, and 
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uncle of the donors, and completed prin- 
cipally. by Henry F. Herpers, together with 
his brother Ferdinand. It was for years 
housed on the third floor of the Herpers’ 
factory, 18 Crawford St. in a private 
museum, but recent changes in the business 
brought up the question of the disposition 
of some of the material and as a result it 
was given in toto to the Museum Association 
in perpetuity. Perhaps the most valuable 
object in the collection is a large meteorite 
which weights more than 115 pounds. Other 
objects included are from almost every 
quarter of the Globe. 














Sandford, Me. was 
among the visitors in town last week. 

The business premises of, Frank H. Bar- 
rett of Kennebunk, Me., were burned out 


A. E. Garnsey, 


last week, the damage 
thousands of dollars. 

Fred. A. Horn has returned from an ex- 
tended trip to Panama, Havana and Jamaica. 
The visit furnished him with a continual 
round of entertainment and has imparted a 
rich red tan to his face, and he looks one 
hundred per cent perfect in health. 

Frank Davidson, head of Thomas Long 
& Co., Inc., was obliged to postpone his in- 
tended tour to Europe on account of bron- 
chitis.s He was scheduled to sail a week 
ago, but at the last moment had to cancel 
his berth. He hopes to be able to cross the 
ocean later on. 

Vincent F. Crowley has been named on the 
committee of Elks which has in charge the 
arrangements for the Boston contingent 
which is to go to Atlanta, Ga., for the na- 
tional convention in July. More than 200 
Boston jewelers belong to this organization, 
and the City of Rome has been chariered to 
carry them to the rendezvous. 

At the annual meeting of the Smith, Pat- 
terson Benefit Association last week James 


amounting to 


Kingman was reelected president. Other 
officers named were: Vice-president, 
Charles Ramsdell; secretary, D. Joseph 


Manning; treasurer, George W. Saunders; 
executive committee, the foregoing officers 
and Miss M. Berry, J. Byrne, Edgar Gregor, 
W. H. Tuttle and Henry Becker. An out- 
line of group insurance was put before the 
meeting and tentative plans were discussed 
for the annual outing. During the year- 13 
members received aid from the association. 

Louis H. Cluck, Louis Goldberg and 
Henry Goldberg, former officers of the 
United Jewelry Co., Hanover St., were con- 
victed by a Federal jury April 12 on 
charges of conspiracy to conceal about 
$80,000 worth of diamonds and other jewelry 
from trustees in bankruptcy by means of a 
fake holdup on the outskirts of Springfield, 
July 12, 1921. Cluck, carrying the diamonds, 
according to his evidence, was driving his 
automobile to Hartford, when he was set 
upon by gunmen, bound hand and foot and 
thrown out in the woods. He was “rescued” 
by truckmen and revived, later being 
brought to the Springfield police station. 
Shortly after the alleged robbery the com- 
pany was petitioned into bankruptcy. Leon 
R. Eyges, defendants’ counsel, declared he 
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intends to make an appeal. Sentence has 
not yet been passed by the court. 








rs — 


Mrs. Charles F. Vanderpool is reported 
very seriously ill at her residence. 

J. A. Darrow, of Penn Yan, is planning 
for an auto trip to Indiana and other 
western places, next month. 

The George C. Hunt Co., on the sixth 
floor of the Commerce building, is announc- 
ing a closing out sale of the stock. 

John O’Keefe has sold out his business 
and stock, on Lyell Ave., to George H. 
Wagner, formerly of Watertown, N. Y. Mr. 
O’Keefe will take a trip for his health. 

Phineas Ford, retired jeweler, celebrated 
his 95th birthday April 14. He has re- 
cently moved to Macedon, N. Y. Mr. Ford 
was in the jewelry business on State St. in 
1856 and retired in 1889. 

Morris Rosenbloom recently returned from 
a business trip to Europe. While in Berlin 
he was taken ill. A bill for a cold room in 
a Berlin hotel for four days, which he has in 
his possession, totals over 1,700,000 marks. 

The Rochester Retai: Jewelers’ Associa- 
tion held its regular monthly meeting 
Thursday evening, April 12, at Powers 
Hotel. A number of the out of town 
jewelers and some new members were 
present at the dinner. President L. M. 
Campbell held a short business session after 
dinner. A report on the subject of engrav- 
ing on jewelers merchandise was received 
from the committee appointed by the presi- 
dent at a previous meeting, the committee 
consisted of E. J. Scheer, J. B. Given and 
S. D. Burritt. Mr. Scheer said that the 
jewelers who do not charge for engraving 
are loosing money. A quick glance over the 
record kept in his office for the past years 
surprised him at the large amount received 
for engraving that formerly was given away. 
Mr. Marks, of Marks & Abramson, was in- 
vited by the president to give a talk at a 
future meeting on the subject of the 
auctioneer and the ordinances of other cities 
on the control on this business. 





Business Troubles ' 


An involuntary petition in bankruptcy has 
been filed against Mrs. Hermina Keil, New 
Orleans, La. 

P. L. Seamans, Palo Alto, Cal., has as- 
signed to A. V. Davidson. The assets are 
reported to be $6,100 and the liabilities 
$7,200. 











William A. Hartline, of Hartline & Hart- 
line, jewelers, 210 E. Main St., Midland, 
Mich., is making quite a reputation as an 
inventor. Last January he received a patent 
on a self-blotting pen and since then has 
perfected his invention and formed the Hart- 
line Blotter Pen Co., to make this device, 
which contains a roller for blo‘ting under 
the pen cap. The gold blotter caps are being 
made by a jewelry factory in Holland, Mich., 
and the blotters by a New York factory, 
while the pens will be marketed from Mid- 
land, Mich. 
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This Attractive Brass Sign Will Be Furnished, 
Without Charge, To Retail Jewelers Upon Request. 


WHY YOU SHOULD USE 
GENUINE WATCH MATERIAL 


It is made with more accuracy. 


Satisfaction guaranteed—resulting 
in greater confidence on the part 
of the customer for the Retail 
Jeweler. 


Only the highest-grade of ruby 
and sapphire jewels are furnished 
by the manufacturers. 


Less fitting necessary. 


The quality of materials used 
meets with the standards of 
requirements. 


Last but not least, you can guaran- 
tee satisfaction with the assurance 
that you, in turn, will be backed- 
up by a responsible manutacturer. 


ILLINOIS WATCH COMPANY 


SPRINGFIELD, ILLINOIS, U. S. A. 


April 18, 1923, 
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Chicago Notes 





Ralph Lewis, of S. C. Powell & Co., New 
York, spent the past week in Chicago. 

“Art” Oppenheimer, of the Block-Wein- 
feld Co., spent several days last week in 
northern Illinois. 

M. Schochett, Chicago manager for the 
Glastonbury Silver Co., is making a trip 
through the east. 

Charles Purdy, Heyworth building, left 
lat week for his eastern territory and will 
be gone for two weeks. 

H. Rosenshield, Chicago manager for 
Hamilton & Hamilton, Jr., Inc., is making a 
business trip through the east. 

Raymond Klein, of Goldsmith, Stern & 
Co., is spending a week at the home office 
of this concern in New York. 

L. E. Sherman, Chicago representative for 
Reiner & Berkow, returned last week from 
a three weeks’ trip through the west. 

Alan Pinero, representing the Le Stage 
Mfg. Co. and E. I. Franklin & Co., left last 
Sunday on a trip through the middle west. 

S. Wetzel, of Wetzel Bros., Sycamore, 
ill, spent the past week in Chicago attend- 
ing the school of the Victor Phonograph Co. 

E. E. Harwood, Heyworth building, is 
spending a couple of weeks in New York 
and the east visiting at the factories he rep- 
resents. 

Norman C. Grant, Chicago manager for 
the S. O. Bigney Co., left last week on a trip 
through the northwest and will be gone for 
three weeks. 

Joseph Siegal, Grand Rapids, Mich., ac- 
companied by his wife and daughter, spent 
the past week in Chicago, combining busi- 
ness and pleasure. 

Lee Lumbard, of the M. A. Lumbard Co., 
Des Moines, Ia., was a visitor in Chicago 
recently. He. looked over the markets and 
visited with friends. 

0. B. Rystrom, representing the Saart 
Mfg. Co., Heyworth building, left last Sun- 
day on a trip through the east and will be 
gone for two weeks. 

Max R. Green, of Max R. Green & Co., 
Heyworth building, left last week for New 
York, and will be gone for a couple of 
weeks on a buying trip. 

“Billie” Lamb, of the Geo. H. Fuller & 
Son Co., is spending a couple of weeks in 
New Orleans and the south, combining busi- 
hess with his regular fishing trip. 

A. J. Anderson, American representative 
ber the Sandvik Steel Works Co., Inc., 
>weden, spent the past week in Chicago call- 
mg on the trade en route to the west. 

I. Behrstock, of I. Behrstock Co., Los An- 





geles, Cal. passed through Chicago last 
week on his way to New York and the east 
to spend a month visiting the markets. 

F. J. Longden, L. Katlinsky and R. A. 
Hume, representing the Bouchard-Longden 
& Geier Co., returned last week from ex- 
tended trips over their respective territories. 

E. L. Badgley, of Harvey & Otis, re- 
turned last week from a trip through the 
middle west, and after spending a day in 
Chicago again left on a trip through the 
northwest. 


H. Zelmans recently started in business 
for himself, as engraver to the trade, in 
suite 114 Mentor building, 39 S. State St. 
Mr. Zelmans formerly was connected with 
the shop of S. Bucksbaum & Co. 

Jacob Genis opened a retail jewelry store 
last Wednesday, under the name of the 
Archer Jewelers, at 4217 Archer Ave. Mr. 
Genis has been employed for some time by 
Joseph Mancineli as a watchmaker. 

Arthur J. Lewin, Chicago manager for 
the Helbein-Stone Co., has moved his office 
from 1303 to 1116 Heyworth building, where 
he has taken larger quarters. Mr. Lewin 
left last Sunday on a 10-day trip through the 
northwest. 

Friends of Frank Post, of Herman Post 
& Son, Decatur, IIl., will be pleased to learn 
that he left the hospital last week to return 
to his home. Mr. Post was confined at a 
local hospital here for the past four weeks, 
undergoing an operation. 

The Wadsworth Watch Case Co. moved 
last week from room 504 to 509 Columbus 
Memorial building, where the company has 
secured considerably larger local quarters. 
The concern has taken over the office for- 
merly occupied by the Waltham Watch Co. 
With this additional space it will be in a 
better position to take care of its increased 
business. 

Rudolph Bruenning has again associated 
himself with the Western Watch Case Co. 
and will represent this house through the 
south. Mr. Bruenning was connected with 
this concern for many years up until two 
years ago, when he resigned to take a rest. 
He will leave this week on a four weeks’ 
trip over the territory. 


The firm name of Bley & Hornstein, 29 
E. Madison St., recently was changed to S. 
Hornstein & Co., Inc. The incorporators 
are S. Hornstein and Samuel Corensvit. 
Mr. Hornstein purchased the interests of 
Mr. Bley in November of last year. Mr. 
Corensvit has been in the employ of Bley 
& Hornstein since 1919. The firm will con- 
tinue, as heretofore, to manufacture jewelry. 

The Chicago Jewelers’ Tool Works, which 


——-— 


for the past year have been located at 177 N. 
Wabash Ave., are moving, this week, into 
larger and more desirable quarters on the 
fourth floor of the Silversmith building, 10 
S. Wabash Ave. This concern has only been 
in business about two and a half years, and 
within that time have found it necessary to 
move twice to get additional space to ac- 
commodate the steady growth of the busi- 
ness. 


The W. R. Anderson Co., which has been 
in the manufacturing business for just a 
little over one year in suite 914 Reliance 
building, found it had outgrown these quar- 
ters, and has been fortunate in securing con- 
siderably larger space in suite 1003, the same 
building, where the management will be able 
to install more machinery and put on extra 
help. The lease was signed last week and 
the concern expects to move some time be- 
fore May 1. 

M. H. Swift, retail jeweler, who has been 
located in the Consumers’ building ever since 
he entered into business for himself, over 10 
years ago, moved last week into larger and 
more desirable quarters on the third floor 
of the State-Lake building, 190 N. State St. 
With the new mahogany show wall and 
window cases that have been installed, and 
the beautiful lamps that have been artistically 
arranged, the store appears to be one of the 
finest in the “loop” section. 

Charles Falk, who has been associated in 
the manufacture of watch cases for the past 
38 years, died at his home, 1923 Indiana 
Ave., Monday, April 9, after a two months’ 
illness of Brights disease and heart trouble. 
Mr. Falk was born at Newport, Ky., 51 
years ago, and removed to Chicago with his 
parents in 1879. He learned: the manufac- 
ture of watch cases from his father, who 
was associated with the Blauer Watch Case 
Co., of Cincinnati. For the past 16 years 
Mr. Falk has been connected with the 
Becker-Heckman Co. He is survived by his 
widow, two daughters and one son. Funeral 
services were held from his home, 1923 In- 
diana Ave., Thursday, April 12, at 2 Pp. M., 
and interment was at Concordia Cemetery. 

Rudolph Noel, who has occupied room 
505 Columbus Memorial building for many 
years, moved last week into the office next 
door, room 504, which was occupied by the 
Wadsworth Watch Case Co. The beautiful 
fixtures of the Wadsworth office, which took 
a prize at the World’s Fair Exposition, will 
remain in the office. The following parties 
that were associated in the same office with 
Mr. Noel will also move into the new loca- 
tion: Joseph Ritter, Charles L. Otto, Albert 
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Kahn, Lester Lawrence and the Chicago 
Watch Repair Co. 

David Frandsen, of A. H. Frandsen, 
Monmouth, IIl., spent several days in Chi- 
cago last week visiting the markets. 

Ben. Hirsch, factory representative is now 
located in room 1116 Heyworth building, 
where he has a more desirable location. 
Mr. Hirsch formerly was in room 1202. 

Alfred J. Moss, Chicago manager for the 
J. J. White Co., has moved his office from 
the 12th floor of the Heyworth building to 
suite 1116, same building, where he will 
have more space. 

Morris Schumacher, retail jeweler, located 
at 4019 W. North Ave., is selling out his 
entire stock and fixtures at auction. Mr. 
Schumacher will retire from business until 
he is able to secure a more desirable loca- 
tion. 

The firm of Robinson & Sachs, jewelry 
dealers and auctioneers located at 602 
Mallers building, has been dissolved. Ben- 
jamin B. Sachs has sold his interest to 
Louis Robinson, who will continue alone at 
the same location. 

The business of the Theo. Leubusher Co., 
31 North St., is in financial circumstances, 
and Mr. Leubusher will make some offer of 
settlement with creditors the first part of this 
week. This concern claims liabilities to the 
amount of $6,600 with no assets. 

The Chicago Jewelers’ Association has 
moved its offices from the 12th floor of the 
Mallers building to room 1405, Mallers 
building, where the organization has been 
fortunate in securing a large commodious 
office which is available for the use of mem- 
bers. 

A sneak thief entered the office of J. H. 
Ruttan Co., 808 Heyworth building one day 
last week and escaped with a display case 
containing a complete ladies amber toilet 
and manicure set valued at $75. The thief 
slipped in the office while Mr. Ruttan was 
in the vault. 

Thomas Inns, Sr., has again been refused 
a pardon. Last week he made his fourth 
application for pardon which was denied him, 
and each effort has been opposed him by 
Emil Noel and his friends. Inns was 
sentenced in 1916 to serve a 17-year term 
for the murder of Louis Lichtenstein, 
brother-in-law of Emil Noel. 

Frank L. Wean, referee in bankruptcy, 
sent out notices last week to the creditors 
of I. Plax & Co., Inc., stating that the first 
meeting of creditors will be held at room 
437 Monadnock Block on April 19 at 10.30 
A. M., at which time the creditors may at- 
tend, prove their claims, appoint a trustee, 
examine the bankrupt and transact other 
business. I. Plax & Co., Inc., were ad- 
judicated bankrupt March 23. 

Last Friday morning a committee of the 
Horological Institute of America held a 
meeting at the offices of the Elgin National 
Watch Co., to discuss the next annual meet- 
ing of the association to be held in Chicago 
in 1924. Maj. Paul Chamberlin, of Chi- 
cago, was elected chairman, and the follow- 
ing will assist him us his committee: 
DeForrest Hulbard, of the Elgin National 
Watch Co., Fred Lund, of Spaulding & 
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Co., J. T. Montgomery, president of the 
Chicago Jewelers’ Association; Herman 
Stern, President of the Illinois State Retail 
Jewelers’ Association; Samuel Swartchild, 
of Swartchild & Co., and Albert G. Lavy, 
secretary of the Illinois Retail Jewelers’ 
Association. 

Krauss, Goldman and Allshouse, of this 
city, announce a co-partnership for the 
general practice of the law. The partner- 
ship consists of Max Krauss, a well-known 
attorney of this city; Louis Goldman, and 
Albert B. Allshouse, formerly Goldman & 
Allshouse, known throughout the trade for 
years as attorneys for many jewelry firms. 
Mr. Goldman has also been assistant secre- 
tary of the Chicago Jewelers’ Association 
for many years and is now serving in that 
capacity. Suite 1404 of the Mallers building, 
5 S. Wabash Ave., has been completely 
equipped with new mahogany furniture. In 
addition to the large reception room, there 
are several private offices and a large room 
for clerical work. The Chicago Jewelers’ 
Association room also opens off the recep- 
tion room. The firm will be assisted by 
Robert G. Dreffein and Francis V. Healy, 
and will do a general business in law and 
collections. 








*. P. Wynne, Gallatin, Mo., and J. W. 
Bishop, Claremore, Okla., visited the Kan- 
sas City markets this week. 

J. F. Mulhaupt, who has been in business 
for three years at 914 Main St., has moved 
to 1235 Grand St. 

D. B. Ward, on a buying trip through 
Oklahoma, attended the jewelers’ convention 
in Oklahoma City. 

Mrs. E. C. McKean, representing the Em- 
pire Cut Glass Co., has her Spring line on 
display at 3405 Baltimore St. 

J. C. Barker, Kansas City, Kans., jeweler, 
has returned from a two weeks’ visit with 
his mother in West Virginia. 

Kit Stenger, watchmaker for George 
Methe, of Council Groves, Kans., died April 
4. Mr. Stenger has been with Mr. Methe 
for 40 years. 

The C. B. Norton Jewelry Co. has added 
two new employes—Norton Robinson and 
Miss Evelyn Corliss. Miss Corliss is the 
new bookkeeper. 

Walter Thompson, employed by Seligman 
& Michaelson, was injured in an automobile 
accident last week and was confined to his 
home for several days. 

Julius Ludwig, the father of Leo H. Lud- 
wig, of the Edwards-Ludwig-Fuller Jewelry 
Co., and also of Mrs. I. Goldman, St. Louis, 
Mo., died April 2, 1923. He was 84 years 
and six months old. 

A. G. Madtson, Ottawa, Kans., was in the 
market April 7, picking up some commence- 
ment merchandise. Mrs. Estelle De Foe, of 
the De Foe Jewelry Co., Higginsville, Mo.., 
spent a few days shopping in Kansas City. 

James Flatau, with Charles Keller & Co., 
New York, accompanied by Melville Unter- 
meyer, one of the officials of the firm, spent 
last week calling on Kansas City trade. Mr. 
Flatau formerly represented the Kiger Bros. 
in Oklahoma. 

H. E. Harris, of the watch department of 


CIRCULAR 


April 18, 1923, 


the C. A. Kiger Co., and H. H. Kiger have 
returned from the Oklahoma jewelers’ cop. 
vention at Oklahema City. While there Mr. 
Kiger demonstrated the new Radio pearls 
before the assembly. 

Miss Virginia George, who has been in 
charge of the watch repair department of 
the C. A. Kiger Co. for several years, js 
leaving the firm April 15. Miss George js 
to be married in May. She will be suc. 
ceeded at Kiger’s by Mrs. Thomas, daugh. 
ter of Henry Storm, of Lareda, Mo. 


Mrs. C. G. Brown, wife of a prominent 
jeweler at West Plains, Mo., has been ap- 
pointed by Major General A. A. Pearson, 
commanding officer of the Missouri division 
of the United Confederate Veterans, to serve 
as Matron of Honor from Missouri at the 
National Confederate Reunion, being held in 
New Orleans, April 10 to 13, and also to 
serve on the official sponsorial staff of Mis- 
souri at the reunion. 


The wholesale jewelry firm of Widber & 
Warner, in this city, has been succeeded by 
Warner Bros. A. L. Widber sold his in- 
terest in the firm to B. W. Warner, who has 
admitted his brother, J. I. Warner, to an 
interest in the company and changed the 
name to Warner Bros. The business is ‘be- 
ing moved from 302 W. 9th St., where it 
has been located for the past 18 years, to 
the Bruening building at 14th and Walnut 
Sts. A. L. Widber and B. W. Warner have 
been associated together in business for about 
25 vears, the style of the firm formerly being 
Widber, Marks & Warner. This firm was 
succeeded by Widber & Warner in 1906. 

The annual convention of the Missouri 
Retail] Jewelers’ Association is expected to 
draw many people to this city. Ralph 
Roessler, of Maron, Ind., chairman of the 
Special Excise Tax Elimination Committee 
of the American National Retail Jewelers’ 
Association, will address the convention and 
explain to the Missouri jewelers just what 
has been accomplished in the fight for the 
elimination of the tax and what co-opera- 
tion is expected of the Missouri jewelers in 
the fight that is to come. President W. E. 
Pennell, who has been working in close co- 
operation with Mr. Roessler, will also have 
an interesting report on what has been ac- 
complished in Missouri. The local whole- 
salers met with the retail jewelers last week 
and outlined plans whereby two committees 
were appointed, one from the jobbers and the 
other from the retailers, for the purpose of 
canvassing Kansas City for new members. 
It was also their intention to urge all retail- 
ers to attend the convention, and especially 
to hear the speech of Ralph Roessler. 








New Enterprises. 


B. J. Graves will open a jewelry store at 
Madison, Nebr. 

Henry Brill has opened a jewelry store at 
316 State St., Beloit, Wis. 

Louis Reicha! has opened a jewelry store 
at 3805 5th St., San Diego, Cal. 

Fred Nelson has established a jewelry shop 
on Regent St., Salt Lake City, Utah. 

L. L. Vaughn has opened a jewelry 
repair shop at 426—25th St., Ogden, Utah. 

A loan and jewelry establishment has 
been opened by D. M. Schlesinger at 516 
Travis St., Houston, Tex. 
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Co., Enterprise building, spent several days 
in Chicago last week, where he made pur- 
chases and attended to other business for his 


nrm, 

Henry W. Rank, of the Rank & Motteram 
Co, faithful captain of the fourth degree 
lecturers’ committee, is in charge of the pro- 
gram for a formal dinner to be given by 


Bishop Henni, general assembly, fourth de- . 


gree, Knights of Columbus. Several hun- 
dred Knights from Milwaukee and all parts 
of Wisconsin will participate. 

Waldemar Stecher, of the Aug. H. 
Stecher Co., prominent 3rd St. jewelers, who, 
has been active in the work of the Lower 
3rd St. Advancement Association, was elect- 
ed secretary of that organization at the an- 
nual meeting held during the last week. Sev- 
eral other jewelers operating stores in that 
district are among the active members of the 
organization. 

B. Greenberg, 310 State St. Madison, an- 
nounces a closing out sale of his jewelry 
store stock. The building he occupies has 
been sold, and Mr. Greenberg will be forced 
to vacate by June 1. Being forced out, and 
not having another location to lease, Mr. 
Greenberg has announced that he is going to 
quit business and is conducting a sale of his 
entire stock. 

The Gamm Jewelry Co. at Madison re- 
cently donated a trophy which was to be 
awarded by the Madison Advertising Club 
to the merchant running the best newspaper 
advertisement during the Spring opening 
week. It was found necessary to secure an- 
other trophy, as the judges were unable to 
decide upon one winner, so the Gamm store 
donated two cups. 

The partnership subsisting between Hollis 
E. Beckman and George E. Scholz under the 
firm name of Scholz & Beckman, carrying 
on a retail jewelry business at 623 Atwood 
Ave. Madison, has been dissolved by mutual 
consent. Hollis E. Beckman retires from the 
firm and the business will be continued by 
George H. Seholz under his own name. Mr. 
Scholz has assumed outstanding obligations. 

The marriage of Miss Harriet Jane 

Hooker, daughter of Mrs. William David 
Hooker, to George Martin Rank, son of Mr. 
and Mrs. Martin Rank, Manitowoc, Wis., 
took place last Saturday in the parish house 
of Holy Rosary Church, Milwaukee. The 
groom is associated with his brothers in the 
Rank & Motteram Co., prominent downtown 
jewelers of Milwaukee. Henry W. Rank 
was best man. 
_ The Chamber of Commerce of La Crosse 
's planning an industrial excursion this 
Spring, a journey of nearly 900 miles in a 
special train of 10 coaches, lasting five and 
a half days, through La Crosse trade terri- 
tory. T. H. Brindley, chairman of the trade 
expansion committee of the Chamber of Com- 
merce, is in charge of plans. Minnesota, 
lowa and Wisconsin cities will be included 
in the itinerary. 

Since the recent snowstorms in eastern 

isconsin, country highway travel was im- 
Possible in many sections for several weeks, 
the toads being blocked by snow drifts and 
driving made difficult by snow and ice. Dur- 
mg the last week Carl Offenbeck, of Fond 
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du Lac, and Reinhold Hille, of Menomonee 
Falls, drove to Milwaukee in their automo- 
biles, this being the first time highway traffic 
could be resumed. 

Robert Nicoll, Kenosha; E. L. Fischer, 
Reeseville; Carl Offenbeck, Fond du Lac; 
Miss Endlich, Kewaskum; Mrs. F. H. Co- 
burn, East Troy; Reinhold Hille, Menom- 
onee Falls; B. Panik and J. Brehley, Cu- 
dahy ; Louis Stark, Chilton; William F. Not- 
bohm, Oconomowoc; Schneider Bros., Bur- 
lington, and Estberg & Son, Waukesha, were 
among the Wisconsin jewelers who were in 
Milwaukee on buying trips. 

Articles of incorporation of William H. 
Schwanke, Inc., Milwaukee, have been filed. 
The incorporators are William H. Schwanke, 
Marie Schwanke and Sallie M. Oleskie. 
Capital stock is placed at $50,000. The new 
firm succeeds to the retail jewelry business 
conducted for the last four years by William 
H. Schwanke ,as an individual, at 222 W. 
Water St. After May 1 the store will be 
located at 118 Wisconsin St., on the ground 
floor of the Wells building. 

An oil painting of Rollie Williams, one of 
the greatest athletes ever attending the Uni- 
versity of Wisconsin, was presented to the 
high school at Edgerton by A. 'F. Stewart, a 
local jeweler, who painted the picture. It is 
a full length painting of the star athlete and 
will be hung in the high school auditorium. 
Williams is a native of Edgerton and at- 
tended school there. A charcoal drawing of 
him, also made by Mr. Stewart, was recently 
presented to the University of Wisconsin at 
Madison. 


William J. Boszhardt of the Boszhardt- 
Possin Co.; E. H. Warnke, of the E. H. 
Warnke Co., and Arthur Kuesel, of the 
Kuesel Bros. Co., are among the local jewel- 
ers who are contemplating making the an- 
nual trade booster trip of the Milwaukee 
Association of Commerce, June 11-16. Fa- 
mous iron range towns of Minnesota, Mich., 
together with Duluth and many leading Wis- 
consin cities, are on the 1923 itinerary. Sev- 
eral hundred manufacturers, jobbers and 
leading business men are expected to make 
reservations. 

A survey of the Easter retail business in 
Milwaukee has brought out that the holiday 
was not one exclusively of flowers, Easter 
eggs, new apparel and church services. 
Among the busiest salesmen in Milwaukee 
were those handling engagement rings. Sev- 
eral jewelers reported that they sold 100 per 
cent. more diamond rings during Holy week 
than was sold during the first three weeks of 
March. Business in articles for wedding 
presents picked up correspondingly, and since 
Faster there has been a continued increasing 
demand for wedding “Gifts That Last.” 

Hamilton De Weese, member of the Legal 
Reform Bureau, New York, addressed the 
Credit Bureau of the Madison Association 
of Commerce at a meeting attended by a 
representative number of retailers and other 
business men. He urged his hearers to get 
behind a bill in the State Assembly to per- 
mit small loan associations to operate in 
Wisconsin, stating that there were 10 States 
that now have such associations and loans 
up to $300 are made by them. The proposed 
Wisconsin associations would be under su- 
pervision of the banking commissioner of 
this State. 

Jewelers and other Milwaukee business 
men have been warned by Oscar H. Morris, 
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chairman of the Better Business Bureau of 
the Milwaukee Association of Commerce, to 
beware of solicitors of advertising for anony- 
mous publications. Business men here would 
save themselves $100,000 a year if they would 
consult the bureau before closing advertising 
contracts in publications of questionable 
value, Mr. Morris said. He points out that 
the action of the recent grand jury in calling 
attention to the advertising fakers should be 
sufficient warning to business men not to 
submit to such offenders. 

Jewelers of Milwaukee who have been ad- 
vocates of daylight saving, are interested in 
plans being formulated among business 
houses and industrial plants to establish un- 
official daylight saving in Milwaukee this 
Summer. At the recent Spring election the 
voters decided to kill the saving ordinance 
which had been in effect since the war- 
time measure expired. However, owing to 
the peculiarity of the question put to the 
voters, requiring a “no” to be in favor of the 
daylight saving plan, it is believed that many 
people voted contrary to their real desire. 
The question, Shall the daylight saving plan 
be abolished? was put. At the meeting of 
the Milwaukee -Jewelers’ Club on Wednes- 
day night at the Blatz Hotel, the jewelers 
went on record as favoring any feasible plan 
to put daylight saving into effect. There is 
much agitation to have business places either 
set their clocks ahead or start work an hour 
earlier so as to provide the extra hour of 
daylight in the evening. If the movement 
gains sufficient momentum, the jewelers are 
in favor of going on the same schedule of 
opening and closing their stores an hour 
earlier during the Summer months. The 
monthly meeting Wednesday was well at- 
tended. Following the dinner the jewelers 
discussed the daylight saving matter and 
other problems of the day that relate to 
their business. Legislative matters, co-op- 
erative advertising and such subjects were 
given impromptu discussion. According to 
Henry J. Oberst, secretary of the society, 
Milwaukee jewelers will be well represented 
at the annual convention of the Wisconsin 
Retail Jewelers’ Association in Fond du Lac 
next month. Considerable interest is being 


shown in the meeting and a large number of - 


jewelers are making up automobile parties to 
drive to the convention city on the fine con- 
crete highway which extends from the south 
State line through Milwaukee to Fond du 
Lac, and also up through to the north State 
line. 








Elias L. Glouskin, one of New Haven’s 
best-known jewelers, is retiring after 36 
years as a watch repairer and dealer in 
jewelry in that city. As the age of 12 years 
Mr. Glouskin started to learn the watch re- 
pair business from a Petrograd jeweler, and 
after serving his apprenticeship, he and a 
companion did a traveling watch repairing’ 
and jewelry business. During these years 
all of the traveling was done on sleds. In 
1886 Mr. Glouskin immigrated to this coun- 
try and almost immediately found work at 
his trade in a Chapel St. jewelry store in 
New Haven. After being in this country for 
a year Mr. Glouskin decided to go jnto busi- 
ness for himself, and in 1887 rented a small 
store at the corner of Elm and York Sts. 
In 1909 the jewelry store was moved to the 
Chapel St. address, which he has occupied 
since that time. 















































The DeLyss Co., 533 S. Broadway, is 
holding an auction sale. 

P. Wienphal, a jeweler from Rock 
Springs, Wyo., is spending a short vaca- 
tion in this section. 

The Pesadena Gem Cutting Co. 185 E. 
Colorado St., has recently completed exten- 
sive improvements, including a new front. 

C. O. Arnold, Pasadena, has taken up 
an installment business with the intention 
of making it an important feature of his 
trade. 

A. C. Becken, of the A. C. Becken Co., 
Chicago, is spending a few weeks, in com- 
pany with his wife, on a pleasure trip 
through southern California. 

E. G. Jackson, traveler for the local 
office of the International Silver Co., has 
gone on a trip through Arizona, New 
Mexico and Texas as far as El Paso. 

James A. Montgomery, president of 
Montgomery Bros., is recuperating at a 
local hospital, where he was taken after 
more than a week’s iliness at his home. 

E. V. Saunders, Pacific Coast manager 
for the International Silver Co., with head- 
quarters in San Francisco, was here for a 
few days last week on a business trip. 

Jack A. Roth, manufacturers’ agent, now 
located in the new Jewelers’ Exchange 
building, is starting on a business trip 
through the north, going as far as San Fran- 
cisco. 

Murray Labyhen, formerly of Buffalo, 
N. Y., has joined the sales force of the 
diamond department of the E. Bastheim 
Co. Three men are now actively engaged 
in this department exclusively. 

I. Aronson, a prominent jeweler of Port- 
land, Ore., is in a hospital in this city. He 
has had poor health for several years, but 
is making a gratifying recovery and expects 
to be able to be out of the hospital soon. 

Charles A. Allen, president of the Allen 
Plating Co., Chicago, is spending some time 
in southern California and visiting many old 
friends. He is staying at present in Santa 
Monica, about 15 miles from Los Angeles. 

After visiting the Leipsic Fair, Oscar S. 
Balzer, manager of the jewelry department 
of A. Hamburger & Sons, went. to Berlin 
and was expecting to sail for New York 
from London about May 1. He spent 
Easter at Pforzheim. 

S. J. Jacobson, 440 S. Hill St., who has 
been in the jewelry business in Los 
Angeles for more than 35 years, has sold 
out to a jeweler formerly in Detroit. 
Having acquired a competence,, Mr. 
Jacobson has decided to retire from busi- 
ness. 

The Armer & Brown Co., dealers in 
jewelers’ materials and supplies, have just 
received an order from the government 
vocational bureau for veterans for about 
$8,500 worth of watchmakers’ supplies to 
be ‘used in a watchmakers’ school soon to 
be established in Los Angeles. 

E. F. Whittemore, 847 S. Broadway, now 
has two watchmakers to assist him, having 
recently secured the services of J. E. 
Campbell, formerly with A. P. Tarter, 841 
S. Spring St. Mr. Whittemore, who is an 
optometrist as well as a jeweler, has just 
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remodeled and enlarged his optical depart- 
ment, put in a new wall case and installed 
a full equipment of the latest and best 
instruments obtainable. 

Frank E. Randall, head of the jewelry 
department of the E. W. Reynolds Co., has 
gone to represent his company on the 
Chamber of Commerce “get acquainted” ex- 
cursion through the San Joaquin valley. 
The party will be gone a week and will 
visit 25 or more towns en route. 

Mrs. McDonald, formerly with the old 
Geneva Watch & Jewelry Co., and later 
on the sales force of Paul Grimm, 325 W. 
W. 4th St., was here for a few days re- 
cently visiting old friends. She is and 
has been for some years on the sales force 
of J. Jessop & Sons, San Diego. 

Arthur P. Care, head of the materials de- 
partment of the E. W. Reynolds Co., will 
make a trip to the eastern factories and 
markets, leaving here on Friday, the 13th. 
He expects to be gone about six weeks. His 
itinerary includes Kansas City, Chicago, 
Washington, New York, Newark, New 
Haven, Thomaston, Bristol, Winsted, 
Waterbury, Providence, Pawtucket, Boston, 
Albany, Buffalo and San Francisco. 

J. F. Boes, a Salt Lake City jeweler, 
is spending several weeks in Los Angeles 
recuperating after a stroke of apoplexy 
suffered last October. He has regained his 
health and expects to return home soon. 
Mr. Boes was formerly president of the 
State Retail Jewelers’ Association of Utah. 
He is accompanied by his wife and is living 
at present in Hollywood. His store is in 
charge of his son, Raymond E. Boes. 

E. Bastheim, wholesaler, has returned 
from San Francisco, where he was called 
by the serious illness of his mother. He 
reports his mother much better. Mr. 
Bastheim will accompany the excursion 
through the San Joaquin valley conducted 
by the Los Angeles Chamber of Commerce 
for the purpose of acquiring a better ac- 
quaintance and closer business relations 
with the people of the valley towns. 

Charles F. Manahan, Pasadena jeweler, 
is moving to 306 E. Colorado St. in the new 
business district, where he has a much finer 
store with new decorations and equipment. 
The proposed widening of Colorado St. will 
affect several jewelers. The street is to 
be cut back from eight to 15 feet on each 
side. Those affected are the J. Herbert 
Hall Co., Smillie-Phillips, C. O. Arnold, 
George W. Collis, James B. Rodgers and 
Donald J. McKay. 

George E. Feagans, of Feagans & Co., is 
supposed to be on the high seas en route 
for Europe to visit the jewelry and diamond 
markets there. Mrs. Feagans and daughter, 
Mrs. Joy, with a chauffeur, have started for 
New York by automobile. They expect to 
be about 20 days making the trip, arriving 
in New York in time to meet Mr. Feagans 
on his return. Mr. Feagans. expects to 
arrive about May 16. 

J. D. Bridges, of the Los Angeles office 
of the International Silver Co. has re- 
turned after accompanying the traveling 
exhibit of the company north on this Coast 
and as far east as Salt Lake, where the 
exhibit was discontinued. From there 
J. D. Little returned to New York and 
E. V. Saunders, Pacific Coast manager, 
went back to San Francisco. The cordial 
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reception given the exhibit throughout the 
journey was very gratifying to the man. 
agement. 

The following jewelers from out of town 
have been in Los Angeles recently: Mrs, 
H. E. Heald, Wm. A. Manson, San Ber. 
nardino; W. C. Guerth, Redlands; C, w. 
Middleton and A. E. Alley, Pomona; Mrs, 
E. T. Stoddard, Whittier; B. Hartfield, 
Anaheim; Mrs. M. A. Stalmer, Fullerton; 
Mel Smith, P. M. German and F. V. Hof. 
man, Santa Ana; A. Protsch and S, B. 
Clem, Redondo; C. E. Perham, San Pedro; 
L. Fornes, Venice; J. Posner and R, H. 
Wilson, Ocean Park; L. E. Hendrickson, T, 
R. Canady and John Parker, Huntington 
Beach. 

Chas. Horwitz, of the Palace Gem & 
Jewelry Co., 406 S. Hill St., who had been 
in business here for about 15 years, passed 
away at his home a few days ago. He had 
been in poor health for a year or more. 
Some weeks ago he was assaulted and 
robbed in his home. On account of his 
weakened and nervous condition he suffered 
a considerable shock from the experience 
and this is thought to have hastened his 
death. His widow and mother survive him. 
He was 48 years of age and came here from 
Minneapolis, where he had been in business 
for some years. Joseph Davidson, his 
brother-in-law, who has been associated with 
him for 12 years and has had practical 
charge of the store for some time, will con- 
tinue the business. 








Notes from Arkansas 


Silverman Bros., jewelers of Fayetteville, 
Ark., have refinished the interior of their 
store and have made other improvements. 
The outside of the building is being painted 
and re-signed. 

B. Gottlieb & Son, jewelers of Pine Bluff, 
Ark., are to erect a building on Eighth 
Ave. and Main St. soon for investment. The 
concern has no intention of moving into the 
building, but will remain in their present 
establishment at 119 W. Second Ave. The 
new building is to be rented as an invest- 
ment for the company. 








Utica, N. Y. 


John D, Greene, jeweler at 64 Genesee 
St., has secured a permit from the city 
to remodel his store at a cost of $2,600. 
The front door is to be planned with ex- 
ceptional architectural beauty. Display win- 
dows will be erected high enough to obviate 
leaning over to inspect the jewelry. 

The appraisal of the assets of P. Louis 
Koenigsberg, doing business under the name 
of the National Jewelry Co. at Albany, has 
been filed in United States District Court, 
and shows total assets of $30,276. The stock 
of $5,633 is valued at cost of the articles, 
and the accounts, which total $24,307, are 
valued at par. These accounts are divid 
into those in the Albany ledger, numbering 
about 500 and amounting to $15,324, and @ 
the Troy ledger numbering about 300, 
amounting to $8,982. ‘Fixtures are valu 
at $317 and cash $19. The appraisal was 
made by Frank M. Wright, Washington L 
Palmer and E. Judson Griswold, who wert 
appointed for the purpose by the court, 
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| H. Spiro has left for a trip Pera the 


Pacific northwest. R. L. Wells has severed 
his connection with this firm. 

Louis Ostby, manufacturers’ representa- 
tive, just back from southern California, re- 

ed that he had enjoyed good business. 

Julius Wise, who is calling on the eastern 
factories he represents, is expected back at 
his ofices here during the latter part of 
April. 

L S. Myers, of the R. & L. Myers Co., 
will return from his business trip to the 
Hawaiian Islands during the latter days of 
April. 

ms Stein, son of the founder of the Stein 
& Ellbogen Co., large wholesale jewelers of 
Chicago, is here on business connected with 
the fnger-ring and watch industry. 

J. Hoffman, of Hoffman Bros., New York, 
has been enjoying the balmy California cli- 
mate and, in token thereof, has been calling 
on the trade without wearing a sombrero. 

The Artistic Jewelry Co. is the name of 
a concern incorporated recently to do busi- 
ness in this city. The capital stock is placed 
at $10,000, including 1,000 shares at $10 
each. 

Leon Carrau, president of Carrau & Green, 
wholesale jewelers, Kearney St., is one of 
the city’s merchants who are on the San 
Francisco Chamber of Commerce expedition 
to Mexico. 

Edward Allen, representing the Tavannes 
Watch Co., after a preliminary trip through 
the valley territory, is leaving for a long 
Coast trip. Mr. Allen believes that the re- 
cent rain means increased prosperity for the 
jewelry trade. 

“Bob” Rowe, formerly traveler for A. I. 
Hall & Son in Oregon, now has a desk in 
the San Francisco office, which automatical- 
ly brings with it a home in the city. Rowe 
says he has had enough of the’road, for the 
present, anyway. 

A. R. Cooper, one of the best-known 
travelers of M. Schussler & Co., is rapidly 
recovering from an illness of considerable 
duration. He has been to the office to see 
the boys, and reported that he would soon be 
able to attend a ball game. 

E. C. McKeen, Coast representative of 
the Waltham Watch Co., has returned to 
the city, where he has offices at 704 Market 
St. For the past three weeks, Mr. McKeen 
has been at the headquarters of the Waltham 
Watch Co. and.at other points in the east. 

The road show of the Oneida Com- 
munity, Ltd., having proved to be a real 
headliner in San Francisco jewelry and sil- 
Verware circles, has now continued its tour, 
which has taken it to Portland, Ore., and 
later will carry it on to Seattle, Spokane 
and Minneapolis. 

A. W. Huggins, president of A. I. Hall & 

, Rotarian for the wholesale jewelers of 
an Francisco, is one of the official dele- 
gates to the Rotary convention at Pasadena, 

l. He has gone by auto, accompanied by 
Mrs. Huggins and Miss Dorothy Huggins, 
theit daughter, who is secretary of the Cali- 
fornia Historical Society. 

tern traveling men in the city recently 
include Pau! Samuels, of I. & S. Prutinsky 
& Woolf, New York; Albert Lowenthal, 
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of L. & M. Kahn & Co., New York; Sidney 
S. Johnson, of Riker Bros., Newark, N. J., 
and H. J. Winter, of the A. Wittnauer Co., 
who has left for the northwest. W.S. Met- 
calf, of the Plainville Stock Co., is expected 
shortly. 

R. P. Tracy, from the Manning-Bowman 
& Co. factory, has been here, and enjoyed a 
pleasant sales visit with B. M. Tasse, Pa- 
cific Coast manager for the firm. Mr. Tracy 
came, in part, to inspect the new offices on 
floor two of the Jewelers’ building, and he 
expressed himself as being much pleased 
with the new location and the way in which 
it is fitted up. 

J. S. Dinkilspiel, diamond merchant of the 
Jewelers’ building, is going out of business. 
It was stated at the Dinkilspiel offices, how- 
ever, that S. B. Dickson, son of J. S. Dinkil- 
spiel, who recently officially simplified his 
name, will continue a loose diamond business 
and will represent certain eastern factories, 
continuing, for the time being at least, in 
the same location. Mr. Dickson is the son 
of one of the founders of the house, J. S. 
Dinkilspiel. 

Jewelry valued at about $8,000 was pur- 
loined from the Samuels jewelry store, 33 
Kearney St., recently. A thief hurled a 
brick, wrapped in paper to stifle the noise, 
through the plate glass display window and 
seized 30 watches and 20 wedding rings, 
studded with diamonds. The robbery was 
not discovered till early morning, when peo- 
ple passing the store notified the police who 
arrived on the scene shortly after. They 
started an investigation but as yet have made 
no arrests. 

“Ted” Huggins, general manager for A. I. 
Hall & Son, places a cash valuation of at 
least $10,000,000 on the longed-for rains 
which arrived at Easter and continued, at 
intervals, for a week. Agricultural interests 
in California would have suffered greatly 
had the dry spell not been broken at a timely 
moment. Mr. Huggins is leaving for New 
York. Prior to starting, he drew attention 
to the fact that, as the A. I. Hall headquar- 
ters in this city is remodeled, it has cor- 
ridors known as Maiden Lane, Nassau St. 
and Gold St. “Next time, we'll have a John 
St., in honor of THe Jewerers’ CrrcuLar,” 
he promised. 








Cleveland 


A meeting of the Jewelry Crafts Asso- 
ciation was held Tuesday evening, April 17, 
at the Hotel Statler. 

G! C. Rankin, Carrollton, O., was in 
Cleveland during the past week. Mr. Ran- 
kin will locate in larger quarters within the 
next two weeks, 

The Brotherhood Watch & Jewelry Co, 
located in a store at 1918 E. 6th St., will 
take the entire third floor of Fidelity Mtg. 
building on E. 6th St. 

Mrs. Webb C. Ball, president of the Webb 
C. Ball Co., has returned from Chicago, 
where she was visiting her son, Sidney Y. 
Ball of the Norris, Alister, Ball Co., of that 





city. 

The Webb C. Ball Co., 1114 Euclid Ave., 
announces that A. L. Bower, formerly with 
the Fochi Mfg. Co., New York city, has 
taken complete charge of its jewelry fac- 
tory. Mr. Bower brings with him a corps 
of expert platinum workers and skilled 
artisans. 


CIRCULAR 


121 


Notes From Iowa 





“Dean Cobb and G, F. Chiquet, of Iowa 
Falls, drove to Chicago te a jewelers’ meet- 
ing, recently. H 

Ben Muller, of Chicago, on eling repre- 
sentative for a wholesale j firm, has 
been visiting his parents, “Mir and Mrs. 
Stephen Muller at Decorah: 

The Frank Schlampp Co., which formerly 
catered to the highest class of Des Moines 
trade has announced a change’ of policy and 
has gone over to the installment plan of 
selling. 


Carl P. Eiffler, jeweler at. Nevada, who: 


sustained a heavy loss in the First National 
Bank fire is located at temporary quarters 
in the Olympia cafe room.. His fixtures: 
were damaged by fire and water. 

H. L. Chase, Cedar Falls); was. recently 
fined $100 and costs by Justice Ray Murray. 
He entered a plea of guilty‘to assaulting 
his wife when she entered his jewelry store 
to remonstrate with him for becoming in- 
toxicated. 

Edwin C., Nelson, traveling representa- 
tive for a Chicago jewelry firm, was mar- 
ried to Miss Lucille May Richards, April 
3, at the home of the: bride’s “parents, Mr. 
and Mrs. W. W. Rithards, 2117 Washing- 
ton Ave., Cedar Rapids. After a month’s 
honeymoon i in Colorado they will be at home 
in Cedar Rapids, 

The M. A. Lumbard ' Co,, oldest wholesale 
jewelry firm in Des Moides, has moved: to 
the second floor above the former location 
at 415 Locust St., Des Moines, The move 
gives the concern much more ‘space and 
lighter quarters. It will have 4,500 square 
feet of floor space, and a. more ‘attractive 
room in which to display goods. 
has been in business 35 years. “M. A. Lum- 
bard, senior member of the firm, is away on 
a pleasure trip to Hawaii. 

Damage estimated at $5,000 to the re- 
serve stock of phonographs.‘atid records of 
the Paule Jewelry Co., Burlington, was sus- 
tained April 2 when fire broke .out in the 
basement of the store at 313.jJefferson St. 
The fire is thought to have ofiginated from 
defective wiring. ‘Two. firemen were over- 
come when the heat mélted the solder. from 
a gas meter, but were resuscitated.*. No 
damage was done tothe jewelry stock on 
the ground floor. The fire was discovered’ 
by Milton Wolber, a salesman. The stock 
of phonographs was badly drenched by 
water. 








Pacific Coast Notes 





Chris Johnston has applied for a license 
to; start a jewelry store at 427 W. San 
Fernando Boulevard, Burbank, Cal. 

J. J. Delaney opened his new jewelry 
store at Norwalk, Cal., early in April. He 
was formerly in business in Dallas, Texas. 

Among the jewelers who attended the 
conference of Rotarians at Pasadena last 
week was A. W. Huggins, president of A- 
I. Hall & Son, San Francisco. 
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Herbert J. Forsythe, formerly with the 
Elkins Dale jewelry store, has formed a 
partnership with Leon C. Grossen, under 
the firm name of Grossen & Forsythe at 112 
W. 2nd St., Oswego, N. Y. 








The firm’ 































































THE JEWELERS’ 


CIRCULAR 


April 18, 





THE 


EST. 


EW AVEN 
EW VEN 


LOCK CO. 
ONN. 1817 


Branches 
New York 
Chicago 
San Francisco 
Toronto 


ORIGINAL 


AND 


ARTISTIC 


ve 


NEW HAVEN 
CHIME CLOCKS 


NEW HAVEN CHIME 
CLOCKS come in Hand 
Rubbed, Rich Dark Brown, 
Solid Mahogany Cases with 
8-day Pendulum movements; 
Silver Dial and Beveled Con- 
vex Glass and Bronze Sash. 
The mechanism has been 
simplified and a patented de- 
vice corrects the striking and 
chiming parts automatically. 
This isan important improve- 
ment exclusive with New 
Haven Clocks. The West- 
minster Chime hasa _ sooth- 
ing effect and brings to mind 
pictures of quiet cloisters, an- 
cient churches and thoughts 
of the serene days of olden 
times. ° ° ° e -s 


Our Illustrated Chime Clock 
folder gladly sent on request 
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in One’s Business Means Success 





Written Expressly for The Jewelers’ Circular 

















“PONT have anything to do with the 
man I am working for. He is no 
kind of a man to do business with.” 

What would a jeweler think of an em- 
ploye who talked like this when any one 
asked him about the man who paid him his 
wages. It is very certain that the salary 
of such an employe would not be raised. It 
is quite certain that if he continued to 
repeat these words he would be discharged. 

Yet there are business men who talk in 
much the same manner about the business 
in which they are engaged. They dis- 
courage their sons from entering it. They 
advise other young men not to enter it. 
They say it is a bad business. They are 
all the time complaining about how hard 
they have to work. and how little they get 
for the work that they do. | ° 

Is it any wonder that these men do not 
make a greater success of their business? 
If they talked the same way about any 
concern for which they might be working 
they trobably would not be able to hold 
their positions. Is it any wonder then that 
such men as these fail in the retail business? 
It certainly is not. The wonder is that so 
many of them get along as well as they do 
for some of them even make money. 

It is certain, however, that these men 
are not making anywhere near the success 
that they could if they would be a friend 
to their businesses instead of enemies. They 
cannot hold employes as long as they other- 
wise would be able to hold them for these 
employes get the impression from their 
employers that there is really no oppor- 
tunity in the business for themselves. They 
seek other fields in which the chances to 
get ahead may not be as great but in 
which they are better satisfied because they 
have found more optimistic employers. 

_ Any jeweler who says that his business 
's 2 bad business, who does not encourage 

18 Own son to follow him in the business 
but who instead encourages him to study 
law or prefare for the ministry or some 
other Profession in which the average earn- 
Ms are low is doing both himself and his 
Sona very great injustice unless that son 

S$ extraordinary qualifications for the pro- 
fession fer which he prepares. 


A business man who has made a very 
marked success was asked why so many 
men in the retail business fail. His answer 
was that they lack faith in their businesses. 
They treat their business more as though 
these businesses were enemies rather than 
as though they were friends. The natural 
result of such an attitude is failure. 

The more faith a man has in his business 
the greater will be his success and the 
higher will be the class of employes he is 
able to gather around him. The jeweler 
whose clerks are all of the highest class 
and who remain with him for a lifetime 
is surely in a much stronger position than 
1s the jeweler who has clerks coming and 
going constantly and no one of whom re- 
mains long enough to get well acquainted 
with the customers or even the stock that 
is carried in the store. If the jeweler is 
not friendly to his business, however, if he 
keeps talking about how bad a business it 
is to be engaged in, no high class clerks 
are going to remain with him. They will 
come sooner or later to have a contempt 
for the man who employs them or they will 
come to believe that the business is not a 
good one and will go and get a job with 
some company running a chain of tobacco 
stores, or some other concern where they 
can associate with people who are a little 
more optimistic and whefe they can work 
in a more congenial atmosphere. 

Any business responds to treatment very 
much as does an individual, This is the 
case because all business is made up of 
groups of individuals. Unless groups of 
people work together, there can be no busi- 
ness. This means that when a man makes 
disparaging remarks about his own business 
he is doing one of two things: He is either 
giving publicity to his own lack of ability 
or he is trying to discredit the other men 
and women who are engaged in the business. 
He may not realize that he is doing this 
but any lack of realization does not change 
the facts of the matter. He is in exactly 
the same class as the clerk who is con- 
stantly making disparaging remarks about 
his employer. 

If a man does not like the business he 
is in that is no sign that the business is a 


bad business. A great many men who enter 
the legal profession do not make a success 
of it but that does not mean that the legal 
profession is one that should be avoided 
by every one. It merely means that these 
men are misfits and that the sooner they 
find something else to do where they fit 
better the greater they and everyone else 
will benefit. 

There is not a single line of endeavor 
at which a person can make a living that 
does not have its disadvantages. There is 
also not a single line that does not have its 
advantages. 

Any man or any woman who takes up a 
line of work simply for the money that is 
in it, is not likely to rise very far. He 
or she is pretty certain in the end to be 
disappointed with the returns. There must 
he something besides money to hold the 
interest. There is no line of business that 
cannot be made interesting and that cannot 
be made a means of rendering real service 
to one’s fellow men. 

The strange part of it is that in almost 
every case where a man places his business 
first he makes money and his business 
grows and prospers. In almost every case, 
on the other hand where a man thinks of 
nothing else but the money he can make 
out of his business, he makes but little 
money. He may actually fail. 

It is the same old story of the workman 
who is interested in nothing but his pay 
envelope and who gives more attention to 
scheming how to get more put into it than 
he does in doing his work in such a manner 
as to please his employer. In the end the 
results are the same whether a man is in 
business for himself or. working for some- 
one else, for after all everyone is working 
for someone else. 

The retail jeweler is buying for his cus- 
tomers and he is selling for the manufac- 
turers. He is working for both. In a 
sense he is employed by both. The better 
he does his work the more pay he will get 
for it. He most certainly cannot expect to 
get ahead if he keeps talking about what 
a bad line of business he has taken up. 
When he does so that man is to all intents 
and purposes acting as an enemy of both 
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F.C. JORGESON & CO. 


159- 167 N. Ann St. $3 $3 $3 


Colonial Wall Case No. 123 


For proper harmony order our No. 107 


counter case with this wall case. 


“The Best of Everything” 


CHICAGO 


We Manufacture 


High Grade 
Jewelers’ 
Fixtures, 


Show 


Cases, Ete. 


This cut represents twe 
8 {t. Wall Cases and 
30” mirror section. 
Carried in stock in 8 f 
lengths in Birch, dark 
mahogany finish and dark 
goiden oak finish. 


Write Today for 


Prices 
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) (FRAWKES () GLASS 4 
res 


HAWKES 


Headquarters for Gift Buyers! 


Isn’t that the way you would like people to think of your 
store? One way to bring it about is to keep displaying new 
and unusual gift pieces. The Hawkes Crystal Cologne Bottles 
illustrated here, for instance, are so clear, so sparkling, so 
fundamentally artistic that they will make an instant appeal 
to the most capricious gift hunter. 


Their moderate prices will kindle a little glow of satisfaction 
and cause your customer to say inwardly, “I’ll come here again 
next time I have to buy a gift.” 


Hawkes Crystal ties up very little capital; but yields an im- 
mediate substantial profit—larger than you can make on much 
of the silver and jewelry you handle. 


T. G. HAWKES & COMPANY 
Corning, N. Y. 


Pacific Coast we 140 Geary St., San Francisco. 
Canadian Representative: G. How, 118 ¥ #~ Bldg., Montreal, Canada. 





Cut Glass 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Gla 


8s 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
wear 
Engrav 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Peat- 
entees of Hawkes 
Famous French 
Dressing Mixing 
Bottle. 
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the manufacturers and the customers, the 
people who are furnishing the goods and 
the money that make it possible for him to 
make a living. If he is not making a living 
it is not because there is not an opportunity 
because other men succeed in making a 
living. 

Be a friend to the business and the busi- 
ness can be counted upon to be a friend 
to the jeweler. Be an enemy to it and the 
chances are that it will reciprocate in-kind. 

The man who is proud of the business in 
which he is engaged, the one who is con- 
stantly learning more and more good things 
about it, who is constantly trying to make 
it better and who encourages the most 
capable and intelligent young people of his 
acquaintance to enter it is not only helping 
himself but also the whole industry. 

Such a man attracts to his place of busi- 
ness employes who are an honor to’ the 
industry. Often these employes will work 
for him at a lower salary than they will 
work for any one else. In almost every 
case they will remain with him for years. 
If he provides them with all the oppor- 
tunities they need to give full scope to all 
their abilities they will remain with him 
for life. It is not hard to imagine what 
sort of an organization that man will build 
up in the course of time. He will have a 
business organization that is so well trained 
and so loyal that he has no difficulty what- 
soever in weathering any storm. 

He makes friends who are always ready 
to help him and he makes friends because 
he is a friend to his business. Location, 
store fixtures, stocks of goods and the like 
do not make a business. It is people who 
make it. Without people it is not possible 
to carry on business. Therefore, it follows 
when a man is a friend to his business, he 
is a friend to people and that when he is 
an enemy to his business he is an enemy 
to people. If he carries his enmity beyond 
a certain point, he becomes an outcast. 

Hence it follows that if any man is to 
make a real success in business, he must 
be a friend to his business. The attitude 
the jeweler takes towards his business is 
at bottom the attitude he takes towards 
everyone who in any way comes in contact 
with his business. He may not realize 
that this is true. Yet, nevertheless it is 
true. That is one of the reasons why those 
who are constantly saying good things 
about the jewelry business and are con- 
stantly doing everything in their power to 
make it a better business are making the 
Steatest successes in it—R. F. 








“Talking of hens,” remarked the Ameri- 
can visitor, “reminds me of an old hen 
my dad once had. She would hatch out 
anything from a tennis-ball to a lemon. 
Why, one day she sat on a piece of ice 
and hatched out two quarts of hot water.” 
“That doesn’t come up to a club-footed hen 
My mother once had,” remarked the Irish- 
man. “They had been feeding her by mis- 
take on sawdust instead of oatmeal. Well, 
sor, she laid twelve eggs and sat on them, 
and when they hatched, eleven of the chick- 
ens had wooden legs and the twelfth was a 


Woodpecker !” Er. 
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Catching the Interest of Golfers 
As a means of putting out a line of sell- 

ing thought that would in its appeal 
win the interest of those who play golf 
and at the same time prove generally inter- 
esting to all, a window lay-out was offered 
by a Massachusetts jewelry house along the 
following lines: The window served to dis- 
play a variety of silver, gold and other 
pocket pencils of the metal type that were 
suitable for marking golf scores. But to 
bring out their use as well as their exhibit 
to the best advantage, a series of score cards 
were included. This jeweler obtained a 
sample score card from every golf club 
within distance of his locality and placed 
them in an upright position, where they 
could command attention—and they natu- 
rally did. To further add to the value of 
the window he included two score cards 
on which exceptionally good scores were 
actually recorded and representing the ac- 
complishments of two professionals at two 
different golf clubs. These cards were 
turned in by the professionals and willingly 
loaned by the golf clubs. The display at- 
tracted more than usual attention and helped 
to popularize a useful article. C. T. H. 

** * 
A Counter Novelty 

RATHER unique, yet not undignified, 

plan of advertising was carried out by 
a jewéler who on one of the cases in the 
interior of the store, kept a small supply 
of cards which customers had the permis- 
sion of picking up to take away with them. 
By keeping a small supply at the time, the 
cards seemed to attract more attention and 
go faster than when a large stack was 
placed there. The cards in themselves were 
a novelty and contained good thought for 
other jewelers interested in promoting their 
business along original lines. They were 
about the size of a business or calling card 
and printed on black cardboard, In the 
center the words following were embossed 
in white: 


Don't Be in the Dark on Gift Giving 
C.. 2. ee 


* * * 


Jewelry for Bridge Prizes 


MiSs HAROLD, assistant manager of 
Bullock’s, offers this excellent “sales 
tip” from the profitable experience of Bul- 
lock’s large jewelry department, Los 
Angeles, Cal: 

“One of our strong features is suggesting 
appropriate articles from the department for 
bridge prizes. On a round table, at the right 
of the main entrance, displays are arranged 
of inexpensive jewelry suitable for prizes. 
The prevailing price amongst entertainers is 
from $1.50 to $3.00 and the articles keep 
within this range of popular prices. 
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“The displays vary. Sometimes there is 
just a single feature or ‘special,’ sometimes 
a group of things, offering greater choice.” 

Five interested women were gathered 
about. the display table as Miss Harold was 
speaking. The table had two, square, pink 
mats on it, and a bud vase with a pink rose 
in the center of the group of bridge prizes. 
There were candy jars, bon-bon dishes, 
butter dishes, cake knives, vases, etc., and 
an attractive poster stating their purpose 
and the scale of prices. 

“The prize idea is also frequently men- 
tioned in our advertisements,” continued 
Miss Harold, “and the hostess appreciates 
this suggestion-aid.” 





Bridge Prize 
$1.50 


—A sterling silver handled pie or 
cake knife. 


Salt and Peppers 


—lIndividual sets—plain design—ster- 
ling—boxed—$1.00 pair. 


Sterling 
$1.95! 


—Sterling pieces priced $1.95, which 
would be appropriate for Gifts—also 
good suggestions for Bridge Prizes: 


Marmalade Spoons 
Olive Spoons 
Bon-bon Spoons 
Pickle Forks 
Cream Ladles 
Sardine Forks 
Jelly Knives 


—Individual Salt and Pepper Sets of 
sterling—plain or hammered—$2,00 
set. 














The jeweler who has something a bit 
Oriental can feature it as “Mah-Jongg” 
prizes and be “up with the times.” The 
Chinese Good Luck ring, an inexpensive 
ornament of Chinese design, any little 
Oriental novelty will be appropos. A bit of 
brilliant Chinese tapestry, a borrowed set 
of Mah-Jongg, will furnish the proper setting 
for “Mah-Jongg Prizes.” There is now a 
Mah-Jongg candy, and some of it in candy 
jars or low bon-bon dishes would make an 
attractive display, and help sell the dishes 
as prizes. 

Think of all the bridge parties and Mah- 
Jongg parties being enjoyed daily in your 
community! Then popularize the idea of 
jewelry for prizes. A well pleased hostess 
and a delighted prize-winner mean more 
than just the mere inexpensive article sold. 
Bigger and better trade is the outgrowth of 
the shopper’s habit of “Go to ———~?, the 
jeweler, for Bridge Prizes!” 








“Will you have Scotch, rye or gin?” 

“Whatever you are pleased to call it, old 
chap.”—Louisville Courier-Journal. 

* * * 

Sunday School Teacher: “Jimmy, do 
you count ten before you hit another boy?” 

Jimmy: “Naw! De referee counts ten 
after I hits him!—Sporting Life. 
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SALESMEN’S DISPLAY EQUIPMENT 


Every kind of case or tray that your 
salesmen may require. 





It is to your interest to use 


RUECKERT’S Sample Cases, 
Trays and Trunks. 


NO. 2157 
RIBBON BRACELET WATCH CASE 


Sih Rueckert Manufacturing Co. 


“FABER UTICA” TRUNKS 9-13 Maiden Lane, New York Providence, R. I, 


“ze AEKEN-POINT ‘cro 


Neatest Waldemar or Sautoir Pencil on the market. Finished 
engine turned, chased or plain in Sterling Silver. 12K 1/20th 
14K Gold filled and 1/10th Silver plate. ' 

We also make the largest 
line of lingerie clasps in the r ss ih hs ek Ais ts Pe ala 
world—all sizes, shapes and 5 
designs. Made in 10K, 14K, 
10K 1/20th Plate and Sterling, 
brocaded, engine turned, en- 
graved, pierce lined and 
striped inlaid. Note lingeries 











Nos. 10 and 11. This is the 
newest pat. hinged Lingerie 
Clasp with a double hump. 
No rivets. Will firmly hold 
the thinnest piece of silk as 
well as the thickest lingerie, 


0. R. Johnson Co. 


i Aubarn, Providence, R. I. 


























OUR WORKMANSHIP AND QUALITY ARE UNSURPASSED. ASK YOUR JOBBER FOR SAMPLES. 
pee °°” of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe and 
Advertise. Write for our Free Cut Service. 


SA F je SOLID GOLD EMBLEM ELGIN) 2 GENUINE DIAMONDS 4/100 Each 
3 | R ST | 25 Year Case, Green Gold Filled Movement | Solid Gold 
Cut No. S. F. VST», 12 Size| 14kt.White 
| ! , Thin Mode!| Gold Top | 


3 Genuine Diamonds 4/100 ea. >= i =. Genuine 
Looks and Wears) OI PR Fancy Sil- I 
Like PLATINUM f of 0° ee oosm . ver Dial Hope Ruby | 
' 20Kt. rs = ( bed a aC ‘ AY To Retail 
White Gold) £7 Dy) » Bet! 69500 
Hand Carved | fR/- Ad, \ $25.00 | sena us 
p Wie a . name 0 
$25.00 Ch i, All nearest jeweler 
AReal Pl iii ° ; sy } Embiems —— we 3 — All orders are being turned over 
a atl ¥ ; Rf ° hy : : i] i s 
7 without diamonds ¥ yy 2 PRSALE/ I Insert this | spection. to the retail jewelers 
same price. PR. @i-@ He << Wi ad in your FRE Cuts in all Emblems and Initials 


BUFFALO JEWELRY MFG. CO. DoS SB) MMA iceal paver with One or More Rings of 
tintin tatdia & ¥. SS an | WRITE for WHOLESALE PRICE 














DEPENDABLY JEWELRY, WATCHES 
SERVING DIAMONDS 


\"\ Lda “THE GREAT QV, SILVERWARE Yl“ 
SOUTHWEST CLOCKS, TOOLS 
TERRITORY MATERIAL 


GGT That LAST WHOLESALE UGiFTS THat LAST] 
EDWARDS-LUDWIG-FULLER JEWELRY CO. 


KANSAS CITY, MISSOURI 

















April 18, "1923. 


THE ‘JEWELERS’ “CIRCULAR 





= 





Retailer’s Advice on Keeping Trade 
at Home 





Written Expressly for The Jewelers’ Circular 
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HE retailer in the small town who wants 

to keep trade at home must observe five 
fundamental requirements, is the opinion of 
John W. Martin, of Middletown, Ohio, a 
successful small-town merchant. These re- 
quirements are: Know your people; keep 
g clean store; have a cheerful store; adver- 
tise and mingle with people. 

“First,” said Mr. Martin, “the merchant 
to succeed must have the qualities of a 
business man, his store must be established 
on a basis that will respond to the require- 
ments of the community. If you are in a 
mining town, you should know the require- 
ments of those people; if in an agricultural 
region, take the proper measure of the 
people’s needs, remember that necessities 
are better sellers than expensive goods and 
should fill the larger portion of the shelves 
jn a store that meets the requirements of 
those people. If you are catering to the 
high grade trade your store should be 
stocked with the merchandise that appeals 
to this class of people. 

“In knowing the tendencies and require- 
ments of your people, you have _ the 
advantage of your competitors in other 
cities, because you can satisfy them more 
readily than the stranger can who knows 
not their circumstances, their tendencies and 
peculiarities, and once they have the 
experience away from home, if you have 
been honest in your dealings with them, 
they will return to the home merchant. 

“Another feature of great importance is 
a neat and attractive store.. Keep it clean, 
preserve a healthy atmosphere, show your 
goods to the best advantage and shift the 
scene from time to time to indicate that 
things are moving and to give the impres- 
sion that you are doing business. People 
avoid a morgue but seek the busy marts 
of trade. A store should have a_ busy 
appearance at all times. An_ attractive, 
well-kept stock, even though the variety is 
not large, holds the trade and sells goods. 
A man does not go into a junk shop to 
buy a silk handkerchief, and even if it is 
offered him the surroundings make him 
suspicious of the quality, and he may not 
buy because of appearances, and may not 
Teturn again for the same reason.” 

How frequently the proprietor gets an 
order when clerks fail! Why? 

Well, because there is something psycho- 
logical in buying from the Boss. His word 
concerning an article or a price carries 
Weight, 

That is why, Mr. Martin believes, it is 
well for the retailer to know his people 
and mingle with them. 

_A cold store is one in which indifference 
's shown to customers. This indifference 
is a blight on business. Mr. Martin believes 
in being acquainted with the people, talking 
to them as neighbors, and while he is 
interested in what they want to purchase, 

doesn’t confine all his attention to the 


sale of goods. He takes them into his con- 
fidence, talks about local happenings and 
shows that he is interested®in the same 
things they are. 

“When you do this,” says Mr. Martin, 
“without betraying too much eagerness to 
sell, you have made the buyer not only a 
satisfied customer, but he feels that you 
are his neighbor and friend, and he is 
pleased to know that he does not have to 
go out of his home town to trade.” 

His own experience has proved to him 
that advertising is one of the most profit- 
able investments for the merchant, and he 


127 

“A& good imerchant is everybody’s friend; 
cofigenial' traits make good ‘impressions. Be 
not..avaricious ,and treat. your competitors 
fairly. You need your competitor’s. assist- 
ance, and he needs yours to keep: the trade 
at home. Mingle with people, be active in 
the affairs of the city, help in those enter- 
prises that tend to upbuild the city. Be a 
live wire and people will know that» you 
do things, and doing things, they will come 
to you and ascertain what you can do for 
them when they want something in your 
line, 

“In treating with the rural trade, it pays 
to take an interest in the farmer, to attend 
his institutes occasionally, to get better 
acquainted and aid him in securing better 
roads through State and county. Assist him 
in corn shows and fairs, visit the country 
churches occasionally, aid them in their 
church activities. This is especially of im- 
portance to merchants in towns of 25,000 or 
less. It has a strong influence in keeping 
the country trade in the home town. Above 
all, when business seems dull, don’t be the 





POPULAR MERCHANDISE WELL DISPLAYED BY A JEWELER OF DETROIT, MICH. 


advertises regularly and consistently. “Blow 
your own horn, or-it will not be blown,” 
is the way he feels. “A merchant may have 
a fine stock and a beautiful store, but it is 
not getting business to sit around and 
whisper these things into the ears of your 
clerks that they may smile and agree with 
you at $25 per week. You may be pre- 
pared to accommodate the public, but it 
requires something on the outside to bring 
the people to your store. 

“Mills will not grind without water on 
the wheels; to sit around with your clerks 
and look each other in the face without 
having sent out an attractive invitation to 
the people of the city and vicinity to the 
effect that you are offering merchandise 
they want, means that your doors will creak 
and rust on their hinges, because you feel 
that it is too expensive to tell the people 
what you are doing or what you can do 
for them. 

“Tf you do not advertise in this day and 
generation, there will be no paths worn to 
your door, but the tracks will be seen 
leading out of your town or to the merchant 
who is doing judicious advertising. 


first to cry. It has a bad effect on trade; 
it breeds forebodings of things that never 
happen. You drive away those who would 
buy perhaps were it not for your pessimism. 
Remember that a mewing cat catches no 
mice. 

“Be active in serving the people, not only 
as a merchant, but in the various walks 
of life. Give your trade the best values 
that you can; study the prices and qualities 
of your neighboring cities carefully, then 
advertise.”—-R. H. B. 





Timely Display by an Enterprising 
Jeweler 





HE above original photograph shows a 
unique window in the store of Moe 
Ihrlich, Detroit, Mich. The display is not 
only highly attractive from an attention ar- 
resting point of view, but doubly valuable 
from the advertiser’s standpoint, in that it 
displayed a line of merchandise very much 

in demand. 
The scene depicted is that of the Passover 

(Continued on page 138) 
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USE THE BLUE BOOK 





THE NORRIS, ALISTER-BALL CO. 


WHOLESALE JEWELERS 


58 East Washington St. CHICAGO 





THE EASIEST TO ASSEMBLE 


Ring Findings 


that typify the very 


latest fashions in 
18 Karat White Gold 
Platinum 


and all other colors and karats 


ry vy 


A Few of Our Side Pieces. 


Made to Meet the Requirements of Particular 
Ring Manufacturers 


14 Karat Finding Co., Inc. 
64 Fulton St. New York 




















REAL AMBER NECKLACES 


Facetted Cloudy 
Round Oval 
Graduated Uniform 


in 
Fashionable Lengths 
Special Low Prices 


Send for Selection Package 


BORRELLI & VITELLI 


15 West 34th St. New York 


SPIRO Ring Watch ane 


and 


Wrist Watch 


Cases 


of every description 
Samples sent on request 


LKAVE ¢ MARK 


SPIRO WATCH CASE CO., INC. 


Manufacturers of Gold and Platinum Cases 
79 Nassau St. New York 














SAPPHIRES EMERALDS 
Oriental Australian Synthetic 


All shapes and sizes in stock, ready to 
be furnished and set in your mountings. 


Quality—Service—Craftsmanship 


LOUIS BEITCHMAN 


LAPIDARIES—SETTERS 
108 Fulton Street New York City 














The Merle Bracelet Attachment 


Made in Platinum and engraved of 
paved with diamonds to match asy 


Ni, watch. 
ly —_ iM" Made in 18K. & 14K. Whit my 
or Yellow 10K. and Sterling 


Plain or Engraved to fit any von 
or wrist for man or woman. 
oo 00% Practical — Beautiful — Well Made— 
Easy to Adjust—and worn with com- 
(Patents Applied For) the wrist or out- 














fort either around 
side the glove. 


Miles ahead of the ribbon or any flexible bracelet. 


Sells on Sight Wherever Shown 
Send for illustrated price list. 


The Merle Manufacturing Company 


608 Title Guarantee Building LOS ANGELES, CAL. 
Some territory still open for live wires to carry as a side 
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Have Your Customers the “‘ Friendly 
Feeling’ for You? 
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HE greater your personal hold on your 

customers, the less likely they are to 
send orders by mail to outside concerns 
when they could buy the goods from you. 
One of the most important factors in hold- 
ing at home the trade of the people of your 
community is the personal factor. 

Of course, this personal influence begins 
with knowing the people, as many of them 
as possible. The wider your range of per- 
sonal acquaintance, the wider your circle 
of customers. People like to do business 
with a man they know, and this applies 
especially to the smaller town and to the 
country people, the ones who form the bulk 
of the mail order house patrons. 

The farmer, in particular, likes to be 
able to walk into a store and buy from a 
personal acquaintance. His wife and family 
like to patronize the store where they are 
known, These people are not great shop- 
pers, They are not inclined to go about 
from one store to another, looking, but not 
buying. They know what they want and 
they go and get it without spending much 
time in investigation. If they know you 
personally and have a favorable opinion of 
you, while the other fellow is a stranger, 
they will buy from you, 

The rural people feel a little diffident in 
going into a strange store. They have not 
the self-assurance of city folks. This is 
to the advantage of the merchant who 
understands them and it makes it possible 
to get important results from the exercise 
of the personal equation in handling such 
trade, 

In planning to benefit by the personal 
element, one of the first steps is to learn 
the names of as many people as possible, 
Every person you learn to identify by name 
adds one to the list of those you can make 
feel good when they come into the store. 
It takes no longer to say to a customer 
who comes in, “Good morning, John,” than 
to say merely, “Good morning,” and it 
makes a great deal of difference in the way 
John feels. You know how it is when you 
yourself go into a store where you were 
hot aware they even knew your name, and 
they call you by name. It makes you feel 
friendly toward that store, and possibly you 
buy more right then than you had intended, 
and you go back sooner. 

It goes without saying that the more 
People there are who will call you or the 
clerks by name, and the first name at that, 
he more of them there are who will feel 
an intimate acquaintance with your store 
and its force and consequently make your 
store their regular headquarters for the 
goods you sell. If you can be just John 
‘0 a large number of the people of your 
community, you have a better chance of 
getting their business than if you are known 
only as the proprietor of a certain store, 
‘0 be called, formally, “Mr. Johnson,” when 
necessary to give you a title at all. 


If your store is so large that it is out 
of the question for you, as the proprietor, 
to give much personal attention to cus- 
tomers, you are handicapped a little, and 
you should make sure that you are not 
giving your personal attention to less im- 
portant work than that of meeting the 
people who come into your store. You 
can earn more money getting personally 
acquainted with customers, even if you do 
not wait on them, than you can earn keep- 
ing hooks or doing any kind of detail work 
that could just as well be performed by 
an office man or girl, 

If your store is so large that you have 
to depend altogether upon employes to take 
care of the customers, see that: there is 
developed throughout the whole force an 
appreciation of the value of the personal 
factor, Every sales person will be worth 
more to you and more likely to advance 
and to become a personal success if in the 
habit of taking an interest in the business 
to the extent of making the service of cus- 
tomers a personal rather than a mechanical 
matter, The cold-blooded store, where the 
customers walk in, are met and waited on 
with mathematical accuracy and with per- 
fect politeness and nothing more, may give 
people their money’s worth, but it will not 
become popular. And the unpopular store 
or the store that is neutral in such respects, 
merely lacking popularity, will not be a 
strong competitor for the mail order trade. 

On the other hand, the store that 
emphasizes the human appeal, the live in- 
terest, that makes everyone feel glad for 
coming in, that, shows a desire to make 
transactions something more than a mere 
dollar-for-dollar deal, that store is going 
to make its customer a barren field for the 
catalog houses. 

One of the ways in which the personality 
of the man in the store counts for the good 
of the business, is in making the store re- 
flect his personal cheerfulness. People like 
a cheerful store. They come back oftener 
to buy at such a store and they buy more 
when they come, The store is going to 
be no more cheerful than the force behind 
the counters. One gloomy pessimistic em- 
ploye may easily have the effect of mak- 
ing all those who come in contact with him 
feel much the same way. It is better to let 
a sales person go without any other reason 
for it, than to keep him when you know 
that he is casting gloom over the whole 
establishment, 

One of the important phases of the per- 
sonal element is the advantage of being able 
to have personal talks about mail order 
buying with customers who feel that it is 
the means of an economy for them to buy 
that way. The mail order buyer is not an 
unreasoning person. He thinks he is serv- 
ing his own best interests in buying that 
way. He is interested in the subject of 
buying and he will be glad to know what 
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you have to say about it. If you cam 
show him that mail order buying is not 
economical, he will be glad to alter his 
ways. But the beginning of it is to get into 
friendly confab about the subject, being 
sure that nothing the customer says causes 
you to raise your voice or to give any sign 
of being irritated. 

The personal element has been carried 
into the advertising of stores in many in- 
Stances to good advantage. Any indi- 
viduality, any of the personal factor that 


does appear in the advertising will have a’ 


tendency to tie up closer to the store the 
people who know the proprietor and see 
his individuality in his printed publicity. 

The catalog house has no personality, It 
is a corporation and everybody knows it. 
In spite of the efforts to give it individuality 
by the use of personal names in corre- 
spondence and by the heads of departments, 
everyone realizes that doing business with 
the mail order house is a strictly business 
Proposition with no favors shown to any- 
one. You send your money and you take 
what you get. This condition ought to be 
a help to the home town merchant who 
seeks to capitalize his personality. 

The specialty shop, the/individual store 
with individual service is coming into 
greater favor at the expense of the catalog 
house. The. specialty shop should not stop 
with specializing on certain lines of goods; 
it should specialize on personal attention 
and personal service. Putting your indi- 
viduality to the front will result in putting 
your store to the front. R. H. B. 
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Selling Letter for Graduation Time 





Dear Sir (or Madame) : 

Graduation day is always a memor- 
able one and one which every parent 
tries to make pleasing for the young 
graduate. A little keepsake presented 
on this occasion will be cherished with 
great fervor. 

It is not necessary to go to great ex- 
pense in order to secure a gift which 
will be appreciated and remembered 
for a long time. For the young lady 
we would suggest the following: 

(List some well chosen articles 
here.) 

All of our stock is guaranteed for we 
realize that our success depends upon 
giving lasting satisfaction. 

Assuring you of our earnest efforts 
to assist you in making a wise selec- 
tion, we are 

Yours very truly, 








For Pearl Lovers.—Ever appropriate are 
Pearls, emblems of modesty and purity. 
Pearls both emphasize and harmonize with 
the charm of the wearer, and by their own 
loveliness heighten the beauty they adorn. 
Pearls have quiet elegance—and one’s ap- 
preciation of their beautiful iridescent lus- 
tre constantly increases with prolonged 
acquaintance. Specially selected for Christ- 
mas gifts are these fine imitation Oriental 
pearl necklaces, in varying lengths and beau- 
tiful lustrous hues. Some have gold clasps, 
others sterling silver clasps with rhine- 
stones, and every necklace is an attractive 
value. 
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Diamond Advertising That Gets Results 


Methods Essential to Win the Public’s Confidence 











VERY large part of the jeweler’s ad- 

vertising appropriation is spent in ad- 
vertising diamonds—or in an attempt to do 
so. 
Even when he advertises other lines he 
very seldom fails to get in a word about his 
diamonds. 

It is presumed that the jeweler who ad- 
vertises diamonds for sale knows all about 
those he has stocked for his customers. He 
has presumably used his knowledge in 
selecting the stock, therefore he should be 
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The Diamond Buyer 


your protection Feagans and Co, surround 
Jecti every di d in their extensi 


Every gem of ome quarter carat size and larger is 
? ined under a powerful magnifying 

qlasss, and’ onty those stoxas which can be classed as 

“perfect” are scoanted. 

This assures you that any’diamond you purchase here 

will be of pure color, free from flaws or imperfections 

and correctly cut 4e-qie maximum brilliancu. 





Add to this protection the advantage of selecting from 
one of the most important diamond stocks in the 
country, and the superior values which Feagans & Co. 
offer, and you will appreciate why this house 
is “Famous fot Diamonds.” 
Pearls Restrung — Gems Reset 
(Watches and Clocks Repaired by Experts 


Cheagans Ko 


CFamous for Diamonds 
TREET — ALEXANDRIA HOTEL BUILOING 


218 WEST FirTH'S 


CONFIDENCE INSPIRING ADVERTISING FROM LOS 
ANGELES, CAL, 


able to tell the prospective customer some- 
thing about diamonds. 

But, what does the customer want to 
know? In answer to that question we would 
say—everything. The customer knows very 
little about diamonds. Frequently the cus- 
tomer makes a pretense of knowing much 
about them, but the experienced salesman is 
not deceived. If this indicates any one thing, 
it indicates a desire on the part of the pro- 
spective diamond customer to actually 
know something about diamonds. 

If the customer wants to know something 
about diamonds the jeweler should make it 
a point to tell something about them. 

In a space in a daily newspaper that cost 
in the neighborhood of $50 per issue a 
jeweler has the following advertisement : 

Diamonds 
set in 
Platinum 


lollowing these four words were a “one- 
word” signature and a “three-word” address. 
In all there were 8 words, each costing the 
jeweler over six dollars. What did they 
bring him? 

Another advertisement by the same jeweler 
in the same amount of space read: 

“Special Showings in Diamonds set in 
Platinum,” and the name only, not the ad- 
dress. 

And these advertisements ran more than 
one day, the same advertisement appearing 
several times. 

This is not diamond advertising, except 
indirectly. As a producer of new business 
it is probable that these advertisements were 
a failure. As a reminder that this jeweler 
has an established business, and as inspiring 
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An Incomparable 
Diamond Collection 
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oO” your shopping tour, Madam Lady of 
the House; after your luncheon at the 
club, Madam’s Husband—drop in at Brock 
and Company and enjoy a view of our new 
Fall diamond jewelry originations. 


Mary of them are from our own shops—designed 
and wrought into beautiful pieces by our own mas- 
ter jewelry craltsmen who, we have no hesitation in 





saytrig, have excelled all previous efforts in origin- 
ality and individuality. 


The collection of diamond and platinum barpins— 


pendants—rings—scarf pins and bowknots is one of 
rare beauty—unsurpassable in the Southland. 


VISITORS WELCOME 


Brock andCompany 


D» 439 BROADWAY 
Vv 
ANI mine: M2 


ANOTHER WELL-KNOWN DIAMOND ADVERTISER 
OF LOS ANGELES, CAL, 


a presumption that he has an established 
reputation it is probably successful. As an 
example of diamond advertising—it is one 
for the average jeweler to leave alone. 

An advertisement should be judged by the 
returns it brings to the jeweler. Even so, 
there are two values to an advertisement. 
One is its value as indicated by its imme- 
diate returns, by the sales it makes at the 
time the advertisement is fresh in the mind 
of the reader, say within the first few days 
after its appearance in the paper. The other 
value is the resulting sales that come—per- 
haps years after the advertisement ap- 
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peared—from the confidence it inspires in 
the mind of the reader. 

The jeweler cannot afford to spend a life. 
time building up a business based upon 
falsehoods and misstatements. Such a 
business is always on the verge of disaster 
and finally tumbles from its foundations, 
On the other hand, generation after genera. 
tion may well spend their years building a 
business upon truth. Truth in advertising 
as in everything else. 


It is foolish to make such statements as 
the following : 
“Nowhere else on earth can our values be 


“PERFECT “DIAMONDS 
Are Very Rare 


Nature hes made precious stones, like other 
things, on the pyramid plan. Tier by tier 
they decrease in quantity as they improve 
in quality. There are but few at the apex 
It is very difficult today to secure perfect 
diamonds, By “perfect diamonds” 1s meant 
gem stones im which no carbon spots, feather 
marks or rough edges are visible under the 
powerful eyeglais of the expert—stones which 


of the past few year, & accountable for 
the present extreme rarity of songs, 
Ingreased demand . 
Feagans & Co. have for many years ab 
hered to a definite standard of perfection in 


Larger. Every stone chat enters the Feagans 
©& Co. stocks mugs and does measure up to 
the crincal Feagans standard of perfection, 


are accurately cut and of pure colar. 

The proportion of such gems to stomes of ur yom can 
less quality has always been very small, but 
today it exceedingly lunuted. So limted in 
fact that many reputable merchants have 
found it necessary to abandon former stand: 
ards of quality, and many of these*mer 
chants ave ready to say that perfect stones 
are no longer obtainable 


Feagans © Co. have access to the foremost diamond 

markets of tn; country and Ewrope 

The smpressson musi mot be gathered thet perfect om 
longer found. Phy ave, bat im lanai 








As a matter of fact a comparison of what cownrry 
toon adepaate sivchs of rohst the trade bar for yeom 

recogn red as perfect daamond, 

Feagens Co. are showing now the mort important dit 

plays of “perfect” diamonds tm the Inutary of this sone 


was revognized as a fine none twenty-five 
years ago with that conndered 40 today wall 
show that the public 1s much more cntical 
nore. This has meant a constantly increas- 
ing demand for the better stones ‘which, 
coupled with the restricted dusmond mining 
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278 West Filth Street 
ALEXANDRIA HOTEL BUILDING 











THE PUBLIC SHOULD KNOW THEY ARE 
RARE AND BRING A GCOD PRICE 


AND 


surpassed and you know it is important 1 
buy where quality is paramount.” 

“(Name of firm) are known for the high 
standard of their diamond selections. Only 
the finest—absolutely perfect stones—afe 
permitted to enter our stock.” 

“Our diamond selections are confined 1 
absolutely perfect stones and every price ad- 
vantage we can command is accorded os 
patrons.” 

These statements may be absolutely # 
true as the stones mentioned in the adver 
tisements. : 

The customer might be told something 
about diamonds in a diamond advertt 
There are a great many things that cao 
said about diamonds that will help the o& 
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Retail Advertising Department. 
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tomer to buy, and help him to select the 
proper place to buy. 

A diamond may be advertised as a 
“diamond.” In this case its brilliance will 
be worthy of mention, its shape may be de- 
scribed, something should be said about the 
perfect cutting, about the desirability of its 
color or tint, about its freedom of serious 
flaws, and its weight and price. 

There are enough points mentioned in the 
preceding paragraph to provide material 
for many advertisements, for it is not too 
much to give a single advertisement to such 
themes as “brilliance,” to “shape,” to “cut- 
ting,” to “color,” etc. 

A diamond may be advertised as “part” 
of some other article. This is the case when 
a diamond ring is advertised, the ring is the 
main article, or should be, even though the 
diamond gives it its value. 

When advertising a diamond as a diamond 
its physical features may be mentioned to 
give the customer an idea of its desirability, 
but when it is advertised as a ring, it is 
often much more resultful to advertise what 
the ring, with its diamond setting, repre- 
sents. 

An engagement ring is probably the most 
important piece of jewelry a woman ever 
receives—whether it is inexpensive or of the 
highest value. It is something that she 
cherishes through the rest of her life. Some- 
thing that she will want to wear as long as 
she lives. This being the case, is it not a 
point of wisdom to educate the young wooer 
to buy the best possible value for this pur- 
pose? 

Most men are generous enough to pur- 
chase, according to their ability to pay, the 
best values when buying an engagement ring, 
but who is to gauge his ability? Should not 
the advertisement educate him as to the 
actual sentimental value of such a ring— 


and increase its importance .in the lover’s 
eyes? 
In a suggested advertisement printed 


some time ago by the editor of ‘Practical 
Publicity for the Retailer,” the engage- 
ment ring was extolled, because: 

(1) “She” deserves the best. 

(2) The ring will be shown and com- 
pared with other diamonds. 

(3) “She” will be proud when all con- 
cede “It’s a beauty!” 

(4) Such a gem will increase in value 
with the passing years. 

A thousand advertisements could be writ- 
ten around these ideas but few are the 
original advertisements seen advertising en- 
gagement rings. The jeweler mostly adver- 
tises “just rings” not “the meaning” of the 
engagement ring. He looses much in failing 
to bring out the sentimental value of the 
ring, 

Here are the exact words of an advertise- 


ment : 
Bar Pins 


More than 100 exclusive designs. 
Handsome all-platinum pieces paved 
with gems, as well as simple designs 
showing a few Diamonds set in Plati- 
num filigree overlaid on gold. 


Would this induce a man who wishes to 
Give his sweetheart a gift to call and in- 
spect those pins? It is a statement of the 
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truth in the coldest of terms, the only touch 
of artistry in the whole advertisement is 
found in the words, “paved with gems.” The 
rest is a technical description—suitable for 
a wholesaler’s catalogue, but not for con- 
sumer consumption. 

The writer has no objection to this para- 
graph at all, when properly used. Had 
there been a statement of the pleasure the 
gift of one of these bar pins would yield to 
either the giver or the recipient, or even a 
hint of the pin’s utility there would have 
been a reason for its use. 

In the following attempt to visualize the 
pleasure of the recipient of a diamond the 
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COSTUME JEWELRY ADVERTISED BY A DEPART- 
MENT STORE 
desire to- give 


jeweler has awakened a 


diamonds : 


“Milady’s most exquisite adornment— 
Diamonds— 

“Beautiful!” Yes, and particularly 
acceptable. The logical gift. 

“The ideal gift is, after all, that one 
which best perpetuates the good wishes 
of the giver. 

“Then by all the laws of logic the 
diamond is the supreme choice. Give 
her a diamond, the ‘Gift that lasts.’ ” 


A warning to the prospective purchaser 
of a diamond is given in the following state- 
ment, which is justified by truth, and well 
calculated to hasten a decision to buy: 

“Diamonds—An absolutely flawless stone 
can be bought now for what an imperfect 
diamond will cost in the near future.” 

The jeweler may show how diamonds are 
advancing in value by quoting actual inci- 
dents that occur in the store. A ‘reputable 
jeweler advertised as follows: 


“What Kind of Diamonds Are You 
Buying? One of our patrons recently 
brought in a Flawless Diamond Pin 
which had been purchased from us a 
few years ago for $500. We valued it 
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as being worth $1,000 today. 

“These diamonds had actually in- 
creased in value one hundred per cent. 

“What would have happened if the 
diamonds had been poor in quality— 
yellow, cloudy or badly flawed? 

“Off-colored or poorly cut stones 
have always been comparatively cheap 
and one can still buy them today at a 
low price.” 


If the jeweler will subordinate his 
technical descriptions of his diamond pieces 
and tell convincingly all about the beauty of 
the finished article, about the utility of the 
piece, of its pleasure giving properties, of 
its value as a permanent possession, of the 
sentiment attached tc the gift of such an 
artistic piece of workmanship, and other 
similarly interesting things, there will be 
more diamond sales. 

April’s birthstone is the Diamond. This 
is a particularly good time to advertise 
DIAMONDS—as a Birthstone—not as a 
cold stone, but as a warm gift that will flame 
throughovt the lives of both giver and re- 
ceiver.—A, FE. E. 





Grew Through Judicious Advertising 





FIVE years ago John A. Nash started a 

small jewelry store in London, Ont., with 
one clerk and one watchmaker. The busi- 
ness has grown so rapidly that he now em- 
ploys seven watchmakers and a large staff 
of clerks in one of the most up-to-date and 
tastefully fitted up jewelry stores of Western 
Ontario. Mr. Nash attributes his success 
mainly to distinctive advertising and the use 
of telling and epigrammatic phrases. To give 
the personal touch to his advertising he has 
adopted the name of “My Jeweler” with the 
accompanying slogan “where you will 
eventually buy.” He uses the reading mat- 
ter form of advertising and has a column of 
his own in the local newspapers. Business: 
announcements are interspersed with pithy 
epigrams such as: 

“Success comes in cans—Failure comes in 
cant’s.” 

“Its no use wailing for your ship to come 
in—unless you have sent one out.” 

“The only people who enjoy hearing your 
troubles are the lawyers—they get paid for 
it.” 

As a proof that this advertising pays 
Mr: Nash cites the fact that 60 per cent of 
his trade comes from points outside London 
within a 100-mile radius. His great aim is 
always to have something novel and dis- 
tinctive about his establishment. During the 
Christmas season he engaged a well-known 
artist to paint Christmas cards in water 
colors which drew crowds to the store to 
see the painter at work many giving orders 
to have cards done while they waited. Great 
attention is devoted to window dressing 
the elaborate displays, continually varied in 
coloring and design costing about $100 per 
month which is regarded as money well 
spent. 








Dobson: He made his money selling books. 

Hobson: First time I ever heard of a 
man making any money selling books. 

Dobson: But these books were “How to 
Make Money.”—Detroit News. 
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—Recover Your Iridium 


4 You may be rich but you are not rich enough to 
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Theory of the Train 





Written Expressly for The Jewelers’ Circular, by H. S. Andrews 














N° attempt will be made to explain the 
method of determining or generating 
the curves used in the wheel and pinion 
gears, but the theory of their action ex- 
plained in an understandable manner, for the 
writer considers that the actual manner in 


and observation, be able to recognize when 
conditions are wrong and right them in a 
workmanlike manner instead of butchering 
a train until it is beyond repair, through 
ignorance of the theory involved. 

The watch train is a compound train, in 








Primitive 
rameter ™ 


Whreet- 
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which the train acts is of more value to the 
oo or repairman than the knowledge 
ot designing, if he expects to stay at the 
bench. 


While the average workman may know 
mighty little about the methods and mathe- 
matical end of designing, yet he can, by study 





which wheels mesh into pinions, and each 
alternate wheel turns in the same direction. 
The reduction of gears is very rapid, and 
speed is attained at the escape wheel, but 
power is lost. 

Now, this last statement is a law of 
physics which is unchangeable. What is 





gained in speed is lost in power, but some 
of these immutable laws of science will stand 
looking into somewhat, 

Not that the writer assumes that he is 
capable of altering these laws, but consider- 
ing the lack of knowledge relative to the 
laws of magnetism, what cause tides, etc., 
leads one to believe that possibly something 
might be added which would prove of benefit 
to the particular influence under discussion. 

Now, “What is gained in speed is lost in 
power.” This is obvious, because when we 
throw automobile gears into low, it will 
take hills with ease which it cannot negotiate 
in high. But can’t it? Get up speed; take 
a run at it in high. What happens? You 
go up on high, because the speed you have 
generated has transposed itself to momen- 
tum, and what was lost in the rapid reduc- 
tion of gears was compensated by the mo- 
mentum of the speed generated. 


This occurs in a watch train, The reduc- 
tion is sufficient so that the escape wheel 
revolves four thousand times while the bar- 
rel revolves once, and power is sacrificed 
for speed, but the very speed of the escape 
wheel produces power because of its mo- 
mentum, 


Most escapements are provided with 
impulse faces about one-half degree wider 
on the tooth than on the stone; this arrange- 
ment supposedly splitting the impulse fifty- 
fifty on the tooth and stone, but from the 
foregoing you can see that the wheel tooth 
undoubtedly provides the greater impulse, 
and on one of our American products this 
condition has been noted, and advantage 
taken of it, and the impulse faces of the 
teeth reduced accordingly. 

The production of power in the train is 
a system of levers; the wheel tooth levering 
against the pinion leaf by means of power 
provided from levering of another wheel 
tooth against its pinion. 

The manner in which this occurs is shown 
in Fig. 1 in which but two teeth are shown 
on the wheel acting as a first class lever. 

Levers are divided into three classes, viz: 
First, second and third class. We deal en- 
tirely in first class levers in train wheels, in 
which the power (designated by P), is ap- 
plied at one end, the fulcrum of rest (desig- 
nated by F) and the weight on the other 
end (W). 

This class of lever is shown in Fig. 2 
and the same principle is applied as though 
you placed the end of a crowbar under a 
stone and used a block of wood next the 
stone for a rest or fulcrum and applied your 
weight at the long end. 

In this class of lever, the closer the ful- 
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crum is to the weight, the more lifting power 
results from the same pressure applied at 
the end marked P. 

The closer the fulcrum is moved toward 
the center of the bar, the more power it 
requires to lift the weight, or the closer to 
the fulcrum the power is applied, the more 
power it requires. 

Now, applying this to train wheels and 
pinions, you can readily see that by men- 
tally eliminating all but the acting wheel 
teeth, this principle is easily understood, as 
shown in Fig. 1. 

If the weight to be raised in Fig. 2 were 
a polygon, with several square sides, when 
jt started to roll the end of the lever would 
slip from one corner to the other. In other 
words, the friction between the end of the 
bar and the object would be a sliding fric- 
tion, and drops would occur as each succes- 
sive surface was presented to the bar. 

If the object to be moved were round and 
smooth, a different kind of friction would 
occur. It would be a rolling friction be- 
cause, as the end of the bar to which the 
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from the weight. It requires more power 
to obtain the same results. 

If the depths are too shallow, it is the 
same as though the wheel transmitting the 
power had been moved farther from the 
pinion it is acting in, and thus moving the 
fulcrum from the weight. 

Also, this condition alters the character 
of the frictions involved, for the wheel teeth, 
instead of starting the levering against the 
pinion from the base of the addenda, starts it 
farther from the primitive diameter, and 
does not engage the pinion leaves in the 
proper place to get the effect intended from 
the rounding of the pinion leaf. 

A wheel and pinion, to be depthed cor- 
rectly, the point where the addenda start 
much reach the primitive diameter of the 
pinion leaf, and the point where the round- 
ing pinion leaves start must just touch the 
primitive diameters of the wheel, as shown 
in Fig. 1. 

As these conditions are altered by de- 
centered jewels, worn holes, or improperly 
rounded wheels, bent pivots, and so forth, 

















Fic. 2 


power is applied sunk lower, the end under 
the weight would rise up, and, in so doing, 
would prescribe the arc of a circle as shown 
in Fig, 2. 

As the end of the bar marked (W) rises 
up, the weight moves further from it, and 
the separating of the points in contact would 
be with a rolling motion, and friction would 
be lessened in relation to the amount the 
two surfaces in contact were polished. 

This is just what occurs in the watch 
train. The lever (4. ¢., wheel teeth) with 
pointed ends, called addenda, coming in con- 
tact with a pinion leaf rounded in the oppo- 
site direction, gradually forces the pinion 
leaf out of its way with a rolling motion of 
both parts, and friction is not only reduced, 
but by this method of cutting the teeth and 
Pinions, rolling friction is produced which 
is easier to control than sliding friction. 

It will be noted in watch trains that, if 
depthed properly, there is no lost motion. 


With the lever removed, when the center 
wheel is touched the whole train starts or 
stops with it. If the motion of the center 
wheel is reversed, the train responds imme- 
diately. There are no drops. 

This is because there are always three 
thin teeth engaged in the pinion if the train 
Ss properly designed. One just entering, one 
Just leaving and one pointing at the core of 
the pinion. ; 

This rolling friction is true of trains 
which are in proper depth, but, if the depths 
are too shallow, it is the same as was ex- 
Plained about moving the fulcrum farther 


the frictions in the train are increased and 
more of the power is wasted during trans- 
mission through the train than should be, 
and shows in the sluggish action of.the 
escapement, as explained under train fric- 
tions. 





Competition in Show-Window Pieces 


M. David, horologist of Brecey (Mauche), 
some years ago, presented “the mill on the 
rocks that turns.” The piece of which we 
present a description herewith, is much 
more scientific and was commenced in 1909, 
interrupted by the war and started again 
soon afterwards. The piece was completed 
when La France Horlogére later pub- 
lished the descriptions of clocks with roll- 
ing balls, and M. David, who had experi- 
mented for years to discover the mechanical 
principles of his piece, having never seen a 
clock with balls, was disheartened. So much 
night work, so much experimenting, to 
achieve that which already existed! But 
no, the work of this skilful and modest 
horologist, who knew but one pleasure, the 
work bench, is altogether meritorious, his 
piece has the right to figure in the com- 
petition, says the above-mentioned exchange, 
and following are its features as supplied to 
us by its creator. 

Rolling ball clock, regulating speed by 
centrifugal force. The base of this clock, 
the casing of the thermometer and the in- 
verted V supports of the great ballet wheel 
and of the train are of antique oak, waxed. 
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All the other parts are of brass, polished 
and lacquered. The total height is 1 milli- 
meter, 15 centimeters; the width, 70 centi- 
meters. 

The great pallet wheel is 38 centimeters in 
diameter. The dial of the clock, placed in 
front of the great wheel above mentioned, 
is of transparent glass and affords a view 
of all the details of the train. 

The rolling balls are thirty in number. 
They drop successively one at a time every 
minute and are raised again at the same 
rate of speed, to drop again and so forth. 

These balls are of polished steel, they are 
30 millimeters in diameter and weigh 125 
grammes each. 

The speed regulator, placed on top of the 





UNIQUE SHOW WINDOW CLOCK 


clock, is made entirely of brass, polished 
and lacquered, its two balls are of 50 milli- 
meters in diameter. 

The continuous rotation of these bright 
balls above the clock, has a very fine effect 
and attracts attention from afar. 

The fall, every minute of the steel balls 
and their lengthy course, attracts the atten- 
tion of admiring passersby to the show 
window. 

The time is always correct. 

The barometer and the thermometer, the 
rich ornaments, may also be profitably con- 
sulted. 

The principal wheels are all on ball bear- 
ings, which assures very easy rotation and 
almost negligible wear. 

Finally, in the recess of the base and in 
front of a white marble tablet, a helio of 
brass, with four blades, re olves at a moder- 
ate speed. 

This piece, very well proportioned and of 
very fine appearance, receives the prolonged 
admiration of all, both great and small, 
and more especially of connoisseurs. 








Ralph H. Wilson has moved from Clinton 
to Corbin, Ky. 
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Rolling White Gold 


Platinum 
Gold, Silver 
Copper, Brass 


Made easier when you have 
LEIMAN' BROS. 


Multiple Geared Power—Plus 


Smooth running, mirror finish 


ROLLING MILLS 





A _ self-contained 
power unit 
that runs like a 
watch. Smooth, 
velvety work. 
Ease of opera- 
tion is amazing. 


Single and 
Double Units 


Hand or Motor 
Operated. 


ae 
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LEIMAN BROS. © 


Makers of good machinery for 35 years 


60-62 Lispenard St. 


Don’t Run Chances 
Be Sure 


Use an Oil for your repair work that has been tested 
by time and experience. For twenty years 


Poon 8 
’ Fulcrum Oil 


has been considered the highest 
grade lubricant for Watches and 
Clocks. In that time the oil has 
been satisfactorily tested by the 
most eminent experts in this coun- 
try and Europe. 


“If you are not using Fulcrum Oils, 
you are not using the BEST oils.” 


Chronometer Oil 


Watch and Clock Oils 
60c a bottle 


50c a bottle 


Bracelet Watch Oil 
75c a bottle 


Your jobber will supply you. 


FULCRUM OIL COMPANY 


Franklin, Pa., U. S.A. 











Gold, Silver 


and 


Platinum 
Refiners and Assayers 





B. 
709 Sansom St., Philadelphia 


T. 


HAGSTOZ @ SON 














Throw your worn out Tiffany Rings in the 
melting pot. SEND THEM TO US. We 


DON'T 
ON will make them look like new for 75c and up. 


som M. J. Stern & — 
| Brother | 


Repairing and Special 
Order Work for the 
Retail Trade 
61 BEEKMAN ST. 
eS New York City is 
|| UP TO % CT. $0.75 |& 
| UP TO % CT. 1.00] 
UP TO 1 CT. 1.25] AFTER 
UPTO 2c. _ DEE 











Bronzes—Metal Artware 
Refinished 


Send the Job to Us and Get an Estimate. 


If it can be repaired we can do it. We 
guarantee to please you. 


GILBERTSON & SON 


Silversmiths 
5 So. Wabash Ave. 





CHICAGO, ILL. 








ILVERWAR 


REPAIRED 


We repair and replate all kinds of silverware. Broken 
or damaged parts made new. Tell your customer you 
can restore the damaged piece. Guarantee it, and send 
the job to us. 


Advance Estimate furnished if desired 


ERVICEE 1831. State st 
WARTZ & ciski=: CHICAGO 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 


Issue of April 3, 1923 


1,450,264. SWIVEL HOOK FOR WATCH 
CHAINS. Herman J. Scuitrerer, San 
Diego, Calif. Filed Nov. 16, 1921. Serial 
515,524. 1 Claim. 

A device of the class described, including a 
casing, a hook member secured to one end of said 
casing and provided with an inwardly beveled free 
end and a lug extending inwardly from said free 
end with its inner side at a substantial right angle 
with the outer edge @f the hook, and a latch mem- 








ber pivotally mounted at its one end in said casing 
and having its opposite end bevelled outwardly con- 
forming with the bevelled free end of said hook 
member and provided with a slot extending from 
the outer to the inner side and spaced from the 
end thereof conforming substantially with the lug 
at the free end of said hook member. 

1,450,344. CUFF BUTTON. Esen F. WILDE 
Attleboro, Mass., assigned to The Baer & Wilde 
Co.., Attleboro, Mass. Filed July 14, 1922. 
Serial 575,009. 13 Claims. 

A euff button having male and female members, 
the male member thereof comprising a body por- 





tion having a head at one end and a stud member 

fixedly embedded in said body portion at its other 

end and projecting therefrom, said stud member 
being of drawn sheet steel. 

1,450,436. PENCIL. Joun Rosert Fitton, Woon- 
socket, R. I. Filed Apr. 4, 1921. Serial 
458,423. 6 Claims. 

In a pencil, a tubular barrel open at its rear- 

ward end and tapered at its forward end to a 

telatively small central opening, an inner tubular 





membér of tess diameter than the inner diameter 
of the barrel and disposed within the latter concen- 
‘tie therewith, said inner tubular member being 
téeasably connected at its forward end to the 
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barrel, and being formed with a slot into its walls 
extending longitudinally thereof from a point inter- 
mediate its length to a point adjacent to its forward 
end, a plunger disposed within the inner tubular 
member and arranged with a portion thereof extend- 
ing through the slot exteriorly of the inner tubular 
member, said protruding portion being provided 
with segmental threads, and a sleeve disposed be- 
tween the inner tubular member and the outer 
barrel and threaded interiorly for a part of its 
length for engagement with the threaded portion 
of the plunger. 


1,450,689. BADGE. Atrrep B. Lemon, Provi- 
dence, R. I. Filed Feb. 15, 1922. Serial 
536,645. 2 Claims. 


A badge comprising a body having an outline of 
the desired significance and having an unobstructed 
opening through it shaped to carry a significance 
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different from that of the body, and a hinged 
closure plate mounted on opposite sides of said 
body adapted to be moved independently to ex- 
pose said opening and permit an unobstructed view 
of the opening from either side of the body. 
1,450,721. HOLDER FOR BADGES, BUTTONS, 
AND THE LIKE. Cuaries F. Gaunt, 
Birmingham, Eng. Filed March 10, 1921. 
Serial No. 451,362. 1 Claim. 
A holder for securing a badge button or the 
like having a flat shank in a button hole said 
means consisting of two metal parts hinged one 





upon the other end of said parts having an open 
ended slot curved concentrically to the pivot point 
of the hinge whereby they may be placed in posi- 
tion presenting an opening conforming to and 
snugly encircling the shank of the button badge 
or the like when closed, the open end of each 
having a flared mouth. 
1,450,722, MEDAL-RIBBON MOUNT. Cuarzzs 
F, Gaunt, Birmingham, England. Filed Mar. 
10, 1921. Serial 451,363. 3 Claims, 

A medal ribbon bar consisting of a sheet metal 
front bar of channel cross section, a sheet metal 
back bar located in position between the flanges of 
the front bar and bearing flat against said last 
mentioned bar, a ribbon stretched over the front 





face of said front bar and having its ends extend- 
ing over the flanges and interposed between the 
bearing faces of the two bars, said flanges being 
bent down upon and overlapping said back bar 
for the purpose of retaining the latter and the rib- 
bon in place, means located in opposite ends of 
the front bar for preventing endwise displacement 
‘of the back bar thereon and means carried by the 
back bar for attachment to a garment. 


1,450,848. WATCH PROTECTOR. Max M. Geto, 
Brooklyn, N. Y., assignor to Watch Protector 
Corporation, New York. Filed Aug. 9, 1921. 
Serial 490,931. 3 Claims. 

A watch protector which includes a casing hav- 
ing a cover with apertures therein, a stub shaft 
slidable in said casing, a spring within the casing 
engaging the stub shaft, said spring being ex- 
pansible to hold the stub shaft retracted within 
the casing, the lower end of the stub shaft being 
provided with a plurality of longitudinal slots, a 
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flange on the end of the stub shaft, a plurality of 
spears located in said slots, and a flexible ring 





surrounding the end of the stub shaft and the 
ends of the spears to hold them in said slots. 


DESIGNS 
62,175. BOWL OR THE LIKE. Louis W. Rice, 


: Vesa 
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New York. Filed March 29, 1922, 
1,447. Term of patent 7 years. 


Serial 





UNITED STATES TRADE-MARKS 


[The following. trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published April 3, 1923 


Ser. 172,331. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) William C. 
Greene Co., Providence, R. I. Filed Nov. 
21, 1922. 


Particular description of goods.—Pins, Buckles, 
Clasps, Buttons, Watch Chains, Neck Chains, Wrist 
Chains, Eyeglass Chains, and Key Chains, All 
Made of or Plated with Precious Metal; Brooches, 
Ear Attachments, Finger Rings, Charms, Laval- 
liéres, and Cuff Links. 

Claims use since June, 1913. 

Ser. 173,302, (CLASS 14. METALS AND 
METAL CASTINGS AND FORGINGS.) 
American PLatinum Works, Newark, N. J. 
Filed Dec. 16, 1922. 


ALBADOR 


Particular discription of goods.—Certain Gold, 
Platinum, Palladium, and Silver Metals and Solder, 
and Gold, Platinum, Palladium, and Silver Rolled 
Sheets and Plates, 

Claims use since July 5, 1922, 

Ser. 173,918. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) DIn HOFER 
Bros., Inc., New York. Filed Dec. 28, 1922. 

Particular description of goods.—Bar Pins, Belt 


pouBLe A\ 


Buckles, Bracelets, Brooches, Neck Chains, Watch 
Chains, Charms, Earrings, Fobs, Hatpins, Lapel 
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Buttons, Lavalliéres, Cuff Buttons, Lockets, 
Sautoirs, Pendants, Finger Rings, Scarf Pins, Tie 
Clasps, Baby Pins, Bib Holders, Barrettes, Lingerie 
Pins, Vanity Cases, Puff Boxes, All Made of or 
Plated with Precious Metal. 

Claims use since the 1st day of December, 1922. 


Ser. 173,919. (CLASS 14. METALS AND 
METAL CASTINGS AND  FORGINGS.) 
Dinuorer Bros. Inc., New York. Filed Dec. 
28, 1922. 


DOUBLE A\ 


Particular description of goods.—Platinum in the 
Form of Bars, Sheets, Rolls, Wire, Blocks, and 
in Any Other Commercial Form That the Same 
May be Made and Sold, and Platinum Solder. 

Claims use since Dec, 1, 1922. 


Ser. 174,618. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Hupp. Dipisnemm Co. Inc., 
New York. Filed Jan. 15, 1923. 


AMBULANCE 


Particular description of goods.—Watches, Watch 
Movements, and Parts of the Same. 
Claims use since about Apr. 29, 1918. 


Ser. 174,628. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Hipr. Dipisueim Co. Inc., 
New York. Filed Jan. 15, 1923. 


LANCET 


Particular description of goods.—Watches, Watch 
Movements, and Parts of the Same. 
Claims use since about Feb. 22, 1918. 


Ser. 174622. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Hupp. Dipisnerm Co. Inc., 
New York. Filed Jan. 15, 1923. 


The Rewer’ 


Particular description of goods.—Watches, Watch 
Movements, and Parts of the Same. 
Claims use since about Feb. 22, 1918. 


Ser. 174,623. (CLASS 27. HOROLOGICAL EN- 
STRUMENTS.) Hupp. Dipisueim Co. Inc., 
New York. Filed Jan. 15, 1923. 


ROXANE 


Particular description of goods.—Watches, Watch 
Movements, and Parts of the Same. 
Claims use since about Feb. 22, 1918. 


Ser. 174,624. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Hupp. Dipisnerm Co. Inc., 
New York. Filed Jan. 15, 1923. 


VANITY 


Particular description of goods.—Watches, Watch 
Movements, and Parts of the Same. 
Claims use since about Feb. 22, 1918. 








Timely Display by an Enterprising 
Jeweler 


(Continued from page 127) 





or Seder meal and as that holiday falls on 
April 1, the window was the object of a 





great deal of comment and the increased . 


sales vouched for its worth. Mr. Ehrlich’s 
slogan is plainly in sight on his window 
and is always associated with the words, 
“Detroit’s largest and finest jewelry store 
east of Woodward Ave.” 
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J. O. Van Voohes, Coffeyville, a 
Frost, Odessa, were visitors in Kansas City 
last week. 

Clinton C. Gallagher, Maquoketa, Ia., is 
visiting Bruce Dobler, of Johnson & Dob- 
ler, Tarkio, Mo. 

M. G. Levy, of Marks & Levy, auc- 
tioneers, are conducting an auction sale at 
Enid, Oklahoma. 

Owens & Russell, Slaton, Tex., has been 
succeeded by Owens & Ragsdale. N. A. 
Ragsdale bought out John Russell’s share of 
the business. 

E. W. Loche, traveling salesman for the 
Hoefer Jewelry Co., has returned from his 
lowa trip and is replenishing his stock for 
his Missouri trip. 

D. B. Ward has left for a three weeks’ 
trip in southern Kansas and Oklahoma. Mr. 
Ward planned to attend the jewelers’ con- 
vention in Oklahoma City, April 9 and 10. 

T. B. Herndon, well known jeweler at 
Armourdale, Kans., died recently. Mr. 
Herndon has been sick for some time. Prior 
to going in business in Armourdale, he was 
in business in Weston, Mo. 

Mr. Robinscn, of the C. B. Norton 
Jewelry Co., was in an automobile accident 
recently near Sebetha, Kans. He was ac- 
companied by his wife, son, and aunt. Mr. 
Robinson and his son did not receive a 
scratch; his wife’s glasses were broken and 
his aunt received a few bruises. Mr. 
Robinson said that the only reason there 
was no one killed was because both ma- 
chines were going only about 20 miles an 
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L. C. Churchill, for 
G. M. Churchill, has established himself in 
the jewelry business at 225 Common St. 

Al. Newhauser has removed from his old 
establishment at 1206 Canal St. to a new 
and handsome building at 234 Burgundy St. 

John E. Currie, chief clerk to W. S. 
Bender, vice-president and credit manager 
of White Brothers Co., has resigned his 
position, and will enter the jewelry business 
shortly on his own account. 

The Louisiana Retail Jewelers’ Associa- 
tion, in combination with the local jewelers’ 
association, are fostering the movement for 
the establishment of an horological class at 
the Delgado Trades School in this city, and 
there is every indication of the successful 
inauguration of such a class in the very near 
future. HH. G. Martin, director of the 
school, is enthusiastic over the proposition, 
so that the means and ways to bring about 
its accomplishment will not be wanting at 
the proper time. 

One of the big show windows in front of 
Coleman E. Adler’s jewelry establishment 
on Canal St. is attracting much attention 
just now, not only by reason of its beauty, 
but because of its truly artistic arrangement. 
New Orleans is at present host of the 
United Confederate Veterans, who are here 
in large numbers attending their annual con- 
vention, and the display in the window of 
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Mr. Adler’s store is made up of such arti- 
cles as will naturally attract the attention 
of the old soldiers—Confederate flags, guns, 
pistols, sabers, etc., and the whole so ar- 
ranged as to give especial prominence to 
some very beautiful specimens of the jewel- 
er’s art. 

W. S. Bender, president of the New Or- 
leans Retail Jewelers’ Association, is mak- 
ing a vigorous and determined campaign for 
the elimination of the five per cent. excise 
tax on jewelry in conformity with the gen- 
eral plan of the Special Excise Tax Elimi- 
nation Committee of the American National 
Retail Jewelers’ Association. Petitions set- 
ting forth the unjust, unfair and discrimina- 
tory features of this tax are being widely 
circulated throughout the entire State, and 
when the work is completed, these petitions 
will be given the State’s Congressional dele- 
gation, expressing the will of a large por- 
tion of its citizens bolstering up the posi- 
tion the delegation is expected to assume in 
securing a fair adjustment of taxation on all 
legitimate trade. 
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Maurice Waters has gone to Nashville, 
Tenn., his old home, where he will visit his — 
sister. 

George M. Brown, a watchmaker for S. 
Kurtz Zook, has returned to the store after 
a severe illness. 

Aarcn Denlinger, formerly a_ salesman 
here, now of Boston, was a visitor to Lan- 
caster last week. 

William Carter, Columbus, O., spent last 
week in Lancaster, where he learned his 
trade over 10 years ago. 

John J. Frailey spent several days last 
week in New York, and then went to Bos- 
ton, the trip being on business. 

Raymond Gable, Harrisburg, formerly. a 
student of the Lancaster School of Watch- 
making, paid a visit to the school recently. 

An office and manufacturing establish- 
ment is soon to be opened at 105-107 S. 
Queen St., by the Berks Optical Co., having 
its main office in Reading, Pa. Fifteen 
men will be employed here. 

Word received here on April 10 from 
Denver, Colo., says that James S. Fletcher, 
formerly of Lancaster, died there recently 
after a serious surgical operation. He 
leaves a widow and several children. 

The following students have just enrolled 
at the Bowman Technical School: John 
McIntosh, Johnstown, Pa.; Leon Poliski and 
Arthur Worcester, Philadelphia, and Stan- 
ley Vincent, West Pittston, Pa. -Kirker 
Seraydarian, an Armenian, has finished a 
course and taken a position in Philadelphia 
with an Armenian jeweler. 

The J. F. Apple Co. has received an order 
for 2,000 gold-plated badges for the Fra- 
ternal Order of Eagles, which hold their 
State Convention here this Summer. The 
firm has also received orders for basket 
ball charms for the High Schools of 
Brownstown, Manheim and Millersville, 
Lancaster County, and medals for af 
athletic meet in May of the Myerstown, Pa. 
High School and for a field meet in May 
of the Selinsgrove High School. 





